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Sparks 


Another First 
Cord Proves It 
Willys Comes Through 
Meet “Tex” Simpson 
Spring Shows 


By 
Chris Sinsabaugh 


IRST IN WAR, first in peace 

first in the hearts of his 
countrymen.” 
Washington as he comes to us 
over the years. He must have 
been the first collector of “firsts,” 
setting a wonderful example for 
the present generation, to which 
I belong. I, too, a Paul Pry in 
good standing, collect “first” and 
I added to my string this week 
the privilege of being able to 
boast that I am the first news- 
paper man to enjoy a ride in the 


new Cord front-drive production | 
At least that’s what Roy| 


job. 
Faulkner tells me, and as presi- 
dent of Auburn, he ought to 
know. 


For the Cord is in production, | 


slow this week, mebbe, when 


something like 150 came off the} 


line at Connersville, Ind., but 
gathering a momentum that 
promises 1,500 units 
and even better in April. The 
plant is running six days a week, 


which is needed to make an im-| 


pression on the bank of orders 
that has accumulated since the 
model was announced. 
deliver 3,000 immediately 
could get them,” is a Faulkner 
statement, expressive of the situ- 
ation. 
* * * 


FOR A QUARTER of a cen- 
tury I have been hearing about 
Connersville, but it was not until 
last Monday that I ever was actu- 
ally there. I went because Faulk- 
ner wanted me to see with my 
own eyes the production line in 
operation. He wanted me to take 
the witness stand to tell the 


dealer body that Harold Ames! 


and Art Landis have the situation 
well in hand and already have 
started to feed the new stuff to 
the distributors throughout the 
land. So I raise my right hand 
and solemnly swear as to this. 
And, too, I can certify that the 
ride I had in the Cord was so 
satisfactory that, later on in this 
column, I want to give you my 
reactions. 
*” * * 


CONNERSVILLE surprised me 
as to the magnitude of Auburn’s 
operations in this quaint little 
Hoosier town. It’s where Frank 
Ansted, 21 or 22 years ago, started 
ut with his Lexington, 

as one of the sensations of its 

me. E. L. Cord took over the 
ants as auxiliaries to his opera- 
ns in Auburn, Ind. Now most 
the production activites are in 
nnersville, for in addition to 
ilding cars there he has in the 


Continued on Page 23, Col. 1) 


That was George} 


in March) 


“IT could} 
if I} 


which | 





Willys Receivership Ends 


Wilson Elected 
President; Plant 
Showing Profit 


TOLEDO.—Enabling the com- 
pany to operate at better advan- 
tage, the three-year federal re- 
ceivership of Willys - Overland, 
Inc., was dissolved this week in 
the United States District Court 
by Judge George Hahn, who ap- 
pointed David R. Wilson as 


| trustee to operate the company 


under Section 77B of the Federal 
Bankruptcy Act. 


Wilson was elected president of 


| the Willys-Overland Co. at a meet- 


ing of preferred stockholders 


Monday. 

The action of the court is ex- 
pected to enable Willys to operate 
unshackled by court orders. Pro- 
visions call for periodic reports 
by Wilson to Judge Hahn, but he 
will be given a free hand in the 


| purchase of supplies and the reg- 


ulation of production. Materials 
may now be purchased at more 
advantageous market prices, it 
was pointed out. 

The factory is now working on 
an authorization of 15,000 cars 
granted recently in court. Wil- 
son announced at the time that 
deposits of $50 each had been 
made on 6,600 of the cars by deal- 
ers, and that the plant could sell 
cars as fast as they can be pro- 
duced. Production has been run- 
ning from 300 to 500 cars a week. 
The factory turned out 2,884 cars 
in January, and during 1935 pro- 
duced 21,341 cars against 7,500 in 
1934. At the last court hearing 
it was revealed that a profit of 
more than $8 per car was being 
made under reduced operations. 
Arrangements have been made to 
increase production. 

Attorney Harold Fraser pre- 
sented the application to Judge 


(Continued on Page 2, Col. 1) 


The Top’ Ten 


Passenger Cars 


_— 


First Ten in Registrations 
for 41 States in January as 
Reported in ADN Today. 
1936 1935 
Pos. Pos. 
1—51,628 21,882— 2 
2—40,727 36 820— 1 
38—23,341 19,744— : 
4—11,303 6 972— 
5— 8,500 3,508 — 
6— 7,220 4,876— 
7I— 6,308 3,160— 
8— 5,218 3,570— 
9— 2,987 Stude. 2098— 9 
10— 2,699 Chrys. 1,543—10 
*Includes Terraplane. 


Total All Makes 
169,212 108,868 
See Total Registrations to Date, 1936- | 


Make 
Chev. 
Ford 
Plym. 
Dodge 
Olds. 
Pont, 
Buick 
Huds.* 


1935, page 20, this issue. 











D. R. WILSON 
President, Willys Overland 


Barit Succeeds 
Roy D. Chapin 
As Hudson Head 


DETROIT.—A. Edward Barit 
was elected, Tuesday, president of 
the Hudson Motor Car Co., suc- 
ceeding the late Roy D. Chapin, 
who died last week. Barit retains 
the title of general manager. 

Barit entered Hudson at the 
age of 20, when the company 
was formed in 1909, as secretary 
to the purchasing agent. He 
then became assistant purchas- 
ing agent, purchasing agent, sec- 
retary and treasurer. At the time 
of his advancement to the presi- 
dency, he was first vice-president, 
treasurer and general manager. 
In this capacity he worked closely 
with Mr. Chapin, and had under 
his charge finance, manufactur- 

(Continued on Page 18, Col. 2) 


A. EDWARD BARIT who has 
been elected president of Hudson. 


lice Mita 
Earns $584,749 
Net During 735) 


DETROIT. — Annual report of | 
| the Hudson Motor Car Co. and| 
subsidiaries for 1935, made public | 
Friday by A. Edward Barit, presi- 
dent, shows net earnings of $584,- 
749 for the year after all charges, 
including depreciation and in- | 


1600, 000 Sales 


Snspeast Based 


On Farm Pickup 


Good Roads Program 
Adds to Optimism 
Over Future 


By E. M. LUBECK 


DETROIT.—Based on the 
impetus given the truck in- 
dustry in the last two 





come taxes. This compares with 
a net loss of $3,239.201 in 1934. 
Because Hudson’s figures for the | 
first nine months of 1935 had 
shown a net loss of $250,561, the | 
annual figures indicate that the} 
oe ae a net profit of 
5,310 in the last quarter of | 
oem 
Net sales of automobiles and 
parts in 1935 totaled $62.077,414, a 
| gain of 20 per cent as compared | 
with sales of $52567,560 in 1934. 
The cost of sales in 1935 was| 
| $60,376,400, which left an operat- | 
| ing profit of $2,701,014. The final 
net profit of $584,749 was after | 
deduction of $289,440 of interest | 
paid or accrued and $4.341,163 for 
depreciation and amortization. 
The consolidated balance sheet | 
of Hudson and subsidiaries as of 
Dec. 31, 1935, shows total current 
assets of $16,671,019, which com- | 
pares with current liabilities of | 
$6,704,358, a ratio of nearly 2 5 to | 
1. Cash of $9,496,432 is equivalent | 


22, Col. 4) 





(Continued on Page 


Both N ew and 


By BILL C ALLAHAN, 
DETROIT.—Definite pick-up in 
both new and used car sales dur- 
ing the past week is indicated by 
reports from the field received 
this week. New car stocks have 
shown a slight increase in some 





The Top Ten 


Commercial Cars 
First Ten in Registrations 
for 41 States in January as 
Reported ADN Today. 


1936 1935 
Pos. Pos. 
1—12 325 7,974— 2 
2—11,372 10,396— 1 
38— 4,814 3,897— 3 
4— 3,800 2,768— 4 
5— 390 398— 6 
6— 321 638— 5 
j— 286 204— 8 

7 

9 

0 


in 


Make 
Chev. 
Ford 
Dodge 
Int. 
Dia.-T 
GMC 
White 
8— 251 Reo 244— 
187 Fed. 125— 
144 Plym. Sad 
Total All Makes 
34,555 27,123 
See Total Registrations to Date, 1936- 
1935, page 21, this issue. 


| models, 


months of 1935 and Janu- 
jary, 1936, following the new 


and with more manufac- 
turers turning to the lighter ca- 
pacity units, there is a possibility 
of the truck ‘industry setting a 
mark of between 550,000 and 600,- 
000 for 1936. This will make it by 
far the largest truck sales year 
in history. 


The demand commercial 


for 


| units is also seen in the low num- 


ber of used trucks on hand. A 
check shows most of these re- 
ported as unfit for reconditioning 
and ready for junking. Manufac- 
turers of heavier tonnage units 
also report considerably lower 
stocks than usual, with the added 


| note that most of those on hand 


are being rebuilt and put in shape 
for sale. A good number are ex- 
pected to be junked soon. 
Rebuilt and refinished units in 
lighter capacities have a ready 
sale. The farm replacement mar- 
ket figures of trucks seven to 
(Continued on Page 20, Col. 1) 


Used Cars 


Display Definite Pickup 


Managing Editor ADN 

sections, due to a decline in sales 
during the early part of the 
month. Used car stocks, on the 
other hand, are showing a decline. 

Contrary to reports from some 
quarters, the reduction in used 
ear stocks is not being accom- 
plished through wholesale opera- 
tions to used car dealers in the 
sections reporting to ADN this 
week. Fears that such operations 
at this time would give strictly 
used car dealers an opportunity 
to replenish their stocks with 
good used cars at bargain prices, 
and that these cars would be 
placed in the market in competi- 
tion with the dealers’ offering, 
seem to have been considerably 
exaggerated. 

Generally, a most satisfactory 
selling period is anticipated dur- 
ing the next few months. 

From Cleveland the word is 
that, during the past 20 days, the 
demand for beth new and used 
cars has shown a marked im- 
provement. The week-end break 
in weather brought out an in- 
creasing number of prospects. 
New car stocks are reported to 
have shown a slight increase, 
while used car stocks moved 


(Continued on Page 2, Col. 1) 





New and Used Car Sales 
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Show Definite Increase 


Used Car Stocks Decline 
Dealers Report to ADN 


(Continued from 
Very few cars are being| is due to the inability of dealers 
| to handle more used cars. Whole- 
| saling has not been a great factor 


lower. 
sold at wholesale. Weather con- 
ditions during the early part of 
the month precluded any possi- 


bility of deliveries keeping pace | 


with sales. The outlook for new 
and used car business during the 
next few months is_ reported 
excellent. 


ADN’S informant in Grand 
Rapids, Mich., reports a decided 
upturn in both new and used car 
sales. New car stocks are reported 
normal with used car stocks 
diminishing. There has been lit- 
tle wholesaling on the part of 
local dealers but about 100 used 
cars have been shipped in from 
larger cities to be unloaded in the 
spring. 

10% Increase 

Down in the neighborhood of 
Texarkana, Ark., new car sales 
are reported to have increased 
about 10 per cent during the past 
fortnight. Used car sales, how- 
ever, have fallen off, which has 
resulted in some further increase 
in used car stocks. Unfavorable 
weather is given as the chief fac- 
tor and ADN’s informant there 
states that a large volume of both 
new and used cars are expected 
to be moved during March and 
April. 


Out on the coast at Santa 
Monica, Calif., a telegraphic re- 
port states new and used car 
sales during February were de- 
cidedly slower. New car stocks 
were generally lower because of 
the taxes period at this time. 
Used car stocks gained slightly 
during the month. The wholesale 
dumping of caravaned used cars 
from the east seems to have met 
a real snag in the new 90-day 
title law, which requires that a 
car must be in the state 90 days 
before it can be given title. This 
has brought the dumping practice 
toalowebb. Our informant there 
states, however, that the 90-day 
law is expected to be wiped off 
the books in the near future. If 
this happens, he predicts a sharp 
increase in dumping and this fac- 
tor obscures the outlook for the 
future, 

Used Cars Level 

On the other side of the con- 
tinent, at Portland, Me., current 
sales show about a 10 per cent 
increase from the January level. 
New car stocks are up slightly 
but used car stocks have re- 
mained level. This latter develop- 
ment, our P correspondent declares, 


ais Order 
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in moving used cars. About 5 
per cent of the January stocks 
were so liquidated. 


Birmingham, Ala., reports con- 


ditions have shown little change | 
Sales | 
are still slow and used car stocks | 


during the past few weeks. 


are high. In regard to the whole- 
saling of used cars by new car 
dealers our correspondent in 
Birmingham believes that a num- 
ber of dealers would like to move 
their stocks in this way but there 
are no local buyers to take them 
over. Evidently, bad weather 
has kept the foreign buyers out of 
the territory and local stock con- 
ditions discourage shipping ad- 
ditional cars in. A sharp increase 
in wholesaling is anticipated in 
the near future. 


H. J. Carmichael 
New Genl. Mer. 
GM of (Canada 


OSHAWA, Can.—H. J. Car- 
michael, of St. Catharines, Ont., 
on Mar. 1 becomes vice-president 
and general manager of General 
Motors of Canada, Ltd., succeed- 
ing H. A. Brown, resigned. 

Retirement of Brown was made 


public Friday and the appoint-| 


ment of his successor was simul- 
taneously an- 
nounced by R. 
S. McLaughlin, 
president of the 
company. 
Vice-president 
and general 


manager of this | 
company since | 
1927, Brown, for | 


almost a decade, 


has been a lead- | 


a ing motor exec- 
H.J.Carmichael utive. He 


and later in private 
business. 

Carmichael has been a manu- 
facturing executive for nearly 25 
years and for most of that time 
with General Motors. He was 
first with McKinnon’s, Ltd., and 
later (1929) on acquisition of that 
company by General Motors, he 
became president and _ general 


manager. 


Removes 


engage 


Willys from Receivership | « 


(Continued from Page 


Hahn in behalf of the Willys- 
Overland Co. Fraser also is coun- 


sel for the creditors’ committee | 
and represents the reorganization | 
committee formed prior to the} 


death of John N. Willys, founder 
of the company. 


While administration of the 
business will continue under fed- 
eral court jurisdiction for protec- 
tion of all creditors, 
delegated supervisory powers to 
Wilson as trustee. He will be re- 
quired to furnish bond, the 
amount of which is to be de- 
termined by the court. Wilson 
has been acting in the capacity 
of receiver for Willys-Overland, 
Inc. The receivership has been 
in force since Feb. 15, 1933. 


The action is interpreted as a 
step toward prevention of forced 
liquidation of the company assets 
which has been threatened since 
July 18, 1933, when trustees for 
the bondholders instituted fore- 
closure proceedings in federal 


the court | 





1) 
court. This suit, involving $2,- 
000,000 in delinquent bonds, is still 
pending. 

In an effort to save Willys- 
Overland for Toledo by eliminat- 


| ing costly litigation and thus fore- 


stalling forced sale, which would 
be very destructive to values of 
company assets, Empire Securi- 
ties, Inc., has been negotiating for 
the purchase of two-thirds of the 
bonds and two-thirds of the gen- 
eral claims against the company. 
This, if achieved, it is believed, 
will put to an end confliction of 
interests and place the company 
in a position to consider a plan 
for reorganization. 


Officials of the company point 


| out that administration of the 


business under terms of the order 
can be put on a more efficient 
and economical basis. 

It is believed the new set-up 
will mark a forward step to- 
ward reorganization on a sound 
basis. 





will | 
take a vacation | 








ONE OF THE FIRST. Roy Faulkner, left, president of Auburn Automobile Co.; Chris Sinsabaugh, 
center, editor of ADN, and A. Landis, vice-president in charge of opcrations, inspect one of the first of 
the new front wheel drive Cords off the line. 


Hudson Schedules 750 
Safety Service Meetings 


DETROIT. — Over 750 service 
meetings will be held by Hud- 
son distributors and dealers, be- 
ginning Mar. 1, according to T. 


Jan. Financing 
Shows Big Gain 
Over Jan., 1935 


WASHINGTON.—Retail 


biles made a tremendous leap last 
month as compared with January, 
1935, according to preliminary 
Census Bureau figures made avail- 
able this week. The dollar volume 
increase was 61 per cent, while 
the jump from January, 1934, 
was 202 per cent. 
with December, 1935, there was a 
decrease of 12 per cent. 


Other January percentage in- 
creases, based upon daily average 
figures with each business day 
weighted according to relative 
volume of business as determined 
by experience in the trade, were 
as follows: 207 over 1933, 148 over 
1932, 84 over 1931, 33 over 1930 


|} and 23 over 1929. 


The estimates are based on 
figures reported to the Census 
Bureau by a sample group of 
large finance companies in con- 
tinuous operation since 1929. 


| been 
| past week at the Book Cadillac 


| summer. 
finan- | 
cing of new passenger automo- | 


As compared | 





H. Stambaugh, general service 


manager. 

A test meeting, similar to the 
meetings which will be held 
throughout the United States, has 
in session all during the 


Hotel here 
supervision. 

The meetings, 
greater safety in 
operation, automobile 


under Stambaugh’s 


motor car 
mainten- 


ance preparedness for spring and | 
A complete program of | 


presentation by means of sound 
and silent films, as well as charts, 
has been prepared for greater 


are devoted to| 





uniformity and efficiency in the | 


presentation of the subjects. 
The need for exceptionally care- 


GM Plans Big 
Products Show 
In Motor City 


DETROIT.—Featured by repre- 
sentative models of the six lines 
of cars in the General Motors 
line, the 1936 showing of GM 
products will open in the audi- 
torium of the GM Building Mar. 
7 and continue through the fol- 
lowing Saturday, Mar. 14. Not 
only will the latest in transporta- 
tion be shown but likewise the 
latest in domestic appliance 
products. 

Admission will be free. This 
will be one of 45 similar shows 
held in as many cities in the 


| United States over a period of 


three months. It will be the only 
General Motors show to be held 


| in this state. 


ful reconditioning of the automo- | 
bile for spring and summer driv- | 


ing following the unusually severe 
winter was stressed by Stam- 
baugh. 

Hudson district supervisors were 
to leave Detroit Saturday night 


| for the first meeting, points equip- 


ped with films, projectors and | 


charts. 


Because Detroit is the Centre 
of Motordom, elaborate prepara- 
tions are being made for this 
show, according to A. C. Tiede- 
mann jr., general chairman of 
the Detroit committee. J. W. 
Dineen, head of the sales section 
of General Motors, in charge of 
S the showings is collaborating 

make this exhibition out- 
alee 


Plymouth to Open School 
For Embryo Auto Salesmen 


DETROIT. The first of a 
nation-wide series of sales clinics 
will commence here Mar. 2, Plym- 
outh officials have announced. 
From the tens 5 of thousands of men 


HUDSON FACTORY SERVICE executives at a recent meeting. 


Top row left to right: Robert Graham, factory service garage; 


Walter 


Norris, engineering department; P. E. Jones, service parts; Milton 
Bald, technical division; Ed J. Blum, technical division, and L. E. 


Sharon, claims division. 


Lower row: M. M. Roberts, sales promotion 


manager; T. H. Stambaugh, director of service, and W. D. Morgan, 


parts department. 





in all walks of life who have wanted 
to enter the automobile field 
Plymouth will select the most 
promising, giving them a free 
course in automobile salesman- 
ship and an opportunity to test 
their fitness for a career in the 
industry. Present salesmen will 
also be enrolled in the clinic. 


A further purpose of _ the 
course is to place the buying and 
selling of automobiles on a 
firmer foundation of factual 
knowledge. After the founding 
of the Detroit clinic others will 
be opened in 130 of the larger 
cities throughout the country. 


The course will be conducted 
by H. G. Moock, vice-president of 
Plymouth, and H. J. Cook. Paul 
Ivey, professor of merchandising 
in the University of Southern 
California, and Wayne Hearn, 
sales counselor, are among the 
contributors to the course. 


| Among the subjects to be stud-: 


ied are used car appraisal and 
selling, demonstrations, findin 
of prospects, engineering an¢ 
mechanical features. 


Each session will consist of an 
illustrated lecture followed Wy 
open forum discussion and (4 
short test. 





January Production Up 77,162 Units Over 1935 


SSeS na 


AUTOMOTIVE DAILY NEWS, SATURDAY, FEBRUARY 29, 1936 


Output Totals 380,554 
In United States, Canada 


DETROIT.—A total of 380,554 


automobiles were 
in the United States and Canada 
during January, 


Compared with the 303,392 units 
manufactured in January, 1935 
this shows a gain of 77,162 units. 


Of the January, 1936 total, 311,- 
187 were passenger cars while 
69,367 were trucks. This com- 
pares with 237,502 passenger cars 
and 65,890 trucks or a total of 303,- 
392 units in January, 1935. 


The U. S. total for January, 1936 
was 367,252 units. These were 
divided into 299,962 passenger cars 
and 67,326 trucks. This com- 
pares with a U. S. total of 292,- 
785—229,233 cars and 63,552 trucks 
for the first month in 1935. 


The U. S. total included 335,599 
units for the domestic market, 


Klingler Thinks 
Snow Banks Hold 


Spring Business 


PONTIAC.—Pontiac’s president 
H. J. Klingler and assistant gen- 
eral sales manager D. U. Bath- 
rick are making a swing around 
the southeast where they are 
holding meetings with the com- 





pany’s zone staffs and dealers in| 


the territories visited. 


Stops are being made in Bir- 
mingham, Atlanta, Jacksonville 
and Charlotte. With the comple- 


tion of this trip Klingler and| 


Bathrick will have observed con- 


ditions since the first of the year | 
in a widespread area of the coun- | 
try and under the most severe | 
weather conditions since the ad-| 


vent of the motor car. 


“Three weeks ago 


of the northwest during the 


coldest spell of weather they have | 


had this winter,” said Klingler. 
“We were snowbound on a train 


in southern Minnesota for 30) 
hours with the thermometer at| 


38 degrees below zero. 


“In spite of these abnormal 


conditions, I find that dealers are | 


not alarmed. On the contrary, 
they are talking about huge vol- 


ume of spring business that is | 
being built up behind those great | 


banks of snow. 


“Agricultural experts 
where point out that invariably 
excellent crops come out of great 
piles of snow. Snow, you know, 


oftentimes is referred to as ‘the} 


poor man’s fertilizer.’ 


“So, it seems to me that our 
severe weather should produce 


the best spring business we have | 


in years.” 


experienced 


manufactured | 


1936, according | 
to the Department of Commerce. | 





I visited | 
Minneapolis and a large section 


| Chicago, 
every- | 


| representative 





280, 968 passenger cars and 54,631 
trucks. 

Included also in 
total were exports of 31,653 units 
18,958 passenger cars and 12,- 
695 trucks. 

Canadian production for the 
first month of the present year 
totaled 13,302 units comprised of 
11,261 passenger cars and 2,041 
trucks. This can be compared 
to the January, 1935 total of 10,- 
607 units or 8,269 cars and 2,338 
trucks. 


Burger Moved 
To New Position 


By Oldsmobile |" 


LANSING.—Appointment of H. 
H. Burger as Oldsmobile zone 
manager at Lincoln, Neb., is an- 

nounced by D. 
E. Ralston, Olds 
vice - president 
and general 
sales manager. 
He replaces 
James Dickson, 
resigned. 

At the same 
time Ralston an- 
nounced the ap- 
pointment of E. 
E. Harrison as 

H.H.Burger 5sistant zone 

manager at Lin- 
coln, and of T. M. Hager to re- 
place Burger as assistant zone} 
manager at St. Louis. 

Burger has been with Olds- 


mobile for many years. He served | 


as sales promotion manager in| 
Cleveland, and in a similar ca- | 


| maintenance. This aggressive pro- | 
gram by Packard which has been | 
inaugurated almost on the first} 


| of the 
| optimism of the 


Vi 


E. E. Harrison T. M. Hager 


pacity for Buick-Olds-Pontiac. | 
When Oldsmobile’s field organi- 
zation was reorganized in the fall 
of 1933, Burger was sent to St. | 
Louis as assistant zone manager. | 

Harrison goes to Lincoln from 
where he has _ been 
metropolitan representative. He | 
started with Oldsmobile in 1928 | 
as a representative in the Peoria | 
district. | 

Hagar has been metropolitan 
in St. Louis. He | 
has been affiliated with General | 
Motors products for 10 years and | 
joined Oldsmobile in the fall of 
1933. 


the U. S.|} 








PACKARD DISTRIBUTORS met this week at Detroit. Apparently 


having a serious discussion are: 


M. F. Hauserman, left, Wichita; 


H. W. Ward, center, Kansas City, and P. B. Wishart, Minneapolis. 





THE PLANS LOOK GOOD for 


W. M. Packer, general sales man- 


| ager, left; L. W. Slack, center, and R. E. Chamberlain, assistant gen- 


eral sales managers, all of Packard. They were attending the week’s 


wholesale meeting at Detroit. 


Packard Program Alms at 


2000 Dealers During 1936 


DETROIT.—What is considered 
one of the most important whole- 
sale meetings in the history of 
the Packard Motor Car Co., was 
held at the Book-Cadillac hotel 
here Monday and Tuesday of 
this week. Distributors from all 
parts of the United States and 
Canada were represented and 
plans were adopted for increasing 
the Packard representation from 
the present 1,200 outlets to ap- 
proximately 2,000 outlets during 
the coming year. 


Coincident with the wholesalers | 


meeting at the Book several hun- 
dred service representatives were 
brought to the factory for an 
intensive course in service and 


anniversary of the introduction | 
“120” models reflects the | 
company as| 
based on the past year’s opera-| 
tion. 

by Packard 
This 


during 
figure | 


Production 
1935 was 52,256. 


puts the company well up in the} 


volume producers class. Sales} 


| have kept pace with production 


and continue to do so, leaving | 
only a narrow margin for dealer | 
stocks when overseas shipments | 
are deducted. 


The outlook for spring is most | 


of those attending the wholesale 
meeting here this week. 

By and large the strides the 
company has made since the in- 
troduction of the “120” model has 
been a cause for wonder through- 
out the industry. During the 





ment,” said Frank. 


Exports Shatter 
7-Year Record 
At Studebaker 


SOUTH BEND, Ind.—February 
export shipments .of cars and 
trucks were the largest in over 
seven years, according to Arvid 
L. Frank, president of the Stude- 
baker Export Corp. For the first 
time all 1929 monthly figures 
were topped. It is necessary to 
go back to November, 1928, to find 
a month which exceeds shipments 
made in the current period. Feb- 
ruary, 1936, shipments more than 
doubled those of February, 1935. 


In 1934 more Studebaker truck 
chassis were sold by the corpo- 
ration overseas than in any pre- 
vious year and 1935 bettered this 
record substantially. January, 
1936, truck shipments abroad 
established a new high, breaking 
a record which had just been 
established four months pre- 
viously. Likewise, January, 1936, 
shipments of cars and trucks ex- 
ceeded any month in 1935 and, 
with one exception, were larger 
than any other month since the 
pre-depression days of 1929. 


factors contribute to 
gratifying achieve- 
“First, the re- 


“Several 
this most 








IT MUST HAVE BEEN A GOOD ONE. Left to right: 
Brinck, Detroit wholesale manager; Henry Whiting, general manager 
Hoelzle, controller of the Detroit fac- 


of the Detroit branch; F. C. 


H. L. 


encouraging among Packard) tory and W. R. Bellows, general manager of the Chicago branch, 
seem to be enjoying themselves at Packard’s wholesale meeting this 


| dealers esennnins to a concensus | 


Bia Cars Have 
Real Value Now 


Says W. E. Holler 


DETROIT.—-Never has 
tion, 
portation,” was so true as it is| 
today. This is the conviction of | 
W. E. Holler, Chevrolet general | 
sales manager. Holler believes | 
that the records broken by Chev- | 
rolet dealers in the past three | 
months has come about largely 
by reason of the public’s recog- 
nition of that fact. 

“It is common knowledge,” said | 
Holler, “that automobiles have} 
undergone great improvement in| 
the past few years. Cars of re-| 
cent manufacture have more| 
miles built into them originally | 
than their predecessors had.| 
There is more ‘transportation’ 
there to start with, by many thou- 
sands of miles. 


“And so the ideal combination, 
from the standpoint of the used 
car buyer, is a fairly recent model 
that has traveled comparatively 
few miles. The balance of un- 
used transportation is then us- 
ually high.” 


| 
| 


| 
there 
| been a time when the old asser- | 
“Used cars are unused trans- | 


week, 


| brief year Packard has increased 


| its outlets from some 567 units to 
1,246. The anticipated increase to 
| 2,000 during the coming year will 
mean that addition of approxi- 
| mately 60 per cent more outlets 
| will exist than at the present 
time. 


ception accorded by our overseas 
dealers and customers to the 1936 
line of Studebaker cars was em- 
phatic. 

“Second, evidences of rapidly 
increasing world-wide econemic 
improvement are manifesting 
themselves.” 


DOWN FROM CANADA, Snapped at the recent Packard whole- 


salers meeting are, left to right: 


W. H. Duval, regional manager; 


A. C. Bear, general manager of the Toronto distributor, and R. H. 
Pattison, general sales manager of the Montreal branch. 


nn ee 





Saud Stocks Normal, Truck Dealers Declare 
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Predict Better Business 


Whenever Weather Breaks 


The problem of pyramiding used car stocks that is driv- 
ing passenger car dealers to the dizzy depths of despair 
apparently does not exist for the average truck dealer, the 
Inquiring Reporter discovered this week while undertak- 
ing a little survey of the commercial car situation. 

On the contrary stocks of used trucks are reported to be 
normal and prospects for increasingly good business in 
both new and used merchandise are seemingly dependent 


only on a break in the weather. © 


Selecting a group of represent- 
ative truck merchants, the Inquir- 
ing Reporter 
this week 
proposed the 
following ques- 

tions: 

“What is the 
outlook for 
used truck 
sales? Are used 
truck stocks 
high, low or 
normal? What 
is the 


truck opera- 


profit | 
outlook in used | 





tions? What is 


Role 
Dont NS 
car market?” 


And, dealer for dealer, 
the way the answers lined up: 
* * * 


Fred Emich, Emich Motors 
Corp., Chevrolet, Chicago: “The 
used truck sales outlook with us 
is twice as good this year as last. 
I find that truck operators are 
more inclined than passenger car 
owners to turn their vehicles at 
face value and to junk them 
when advisable. We are accord- 
ingly getting more clean deals| 
now than a year ago. Our used | 
truck inventory is half of what 
it was last year. Our operations | 
and market in the used truck 
sales end are healthier than in a 
long time.” 

* * * 

M. F. McCarthy, Internationa) | 
Harvester Co., International 
Trucks, Chicago: “With a more | 
favorable break in weather, we} 
anticipate a decided upturn in 
used truck sales. The market is | 
undoubtedly in for steady im- 
provement in this direction. Our | 
stocks of used trucks are normal 
for this season and about on a/| 
par with 12 months ago. We ex- 
pect our used truck operations to 
show some profit.” 

ot * + 


A. J. Greenough, M. J. Lanahan, | 
Inc., Dodge - Plymouth, Chicago: 
“The used truck outlook appears | 
good to us, because there is defi- 
nite demand for such vehicles. 
We have noted no accumulation | 
of inventories and would describe 
our used truck stocks right now | 
as normal to low. There is every | 
reason to believe that we will 
show a profit on used truck opera- 


the used truck | 
market com-| 
pared with the used passenger | 


| tors, 
this is | 
| good local market for used trucks | 
| and existing stocks appear to be 


tions and that the market will 
continue to improve.” 
* * * 


Frederick G. Loehmann, Loeh- 
mann Chevrolet Co., Waterbury, 
Conn.: “I believe the outlook for 
used truck sales this summer is 
as good as it is in the passenger 
ear field and volume sales will 
start as soon as road conditions 
return to normal. Our used truck 
stock is about normal at the pres- 
ent time. We do not look for any 
profit on used trucks although 
they should be in good demand 
with units priced from $200 to 
$400 most popular in the small 
truck field.” 


* * * 


Dodge and Plymouth, 
Conn.: “There is a 


Inc., 
Waterbury, 


| with 
Henry G. Horlock, Peattie Mo-| 





normal. They are not nearly as | 
high as in the pleasure car line. | 
We expect to break even on used | 
truck sales and feel that the com- 
ing season will be a good one.” 

ok 1 * 

William J. Cavanaugh, Pepe & | 
Cavanaugh, Inc., 
Trucks, Waterbury, Conn.: “All 
indications point to a heavy sale 
for used trucks this season with 
dump trucks especially 
mand. Our used truck stock is 
very low now and we expect to 
continue to show a profit on used 


sales. I should judge that the uséd | 


truck market is in much better | 
condition than is the case in used 
passenger cars, as there seems to 
be a heavy load of so called big 
stuff in the latter field.” 

* * * 

J. H. Markel, Oshea-Rogers 
Motor Co., Ford, Lincoln, Neb.: 
“Used truck sales outlook good. 
City sales such as coal and dump 
trucks good during past 20 days 
and spring sales should be fair. 
Country sales outlook good though 
not outstanding. Stock on hand 


| normal and not at all out of line 
| for season of year. 


Expect to 
break even on used truck sales 
in keeping with policy of last few 
years, but opportunity for profits 


is just as great as for used pas-| 


senger cars if not better. 
*x + ea 


Al Duteau, Duteau Chevrolet 
Co., Lincoln, Neb.: “Very hard to 
tell what can be expected in 
spring used truck sales. We know 


International | 





ALL-AMERICANS NOW. W. E. Holler, general sales manager of 


Chevrolet, conferred All-America 


Motors Acceptance Corp. at a recent dinner. 





honors on officials of General 
Left to right: Jesse 


Blackmore, GMAC; Holler; Wade M. Leach, GMAC vice-president, 
and N. C. Dezendorf, GMAC vice-president. 





A. L. DEAN FLEW TO DETROIT from Washington to attend the 
dinner at which General Motors and Chevrolet men were honored by 
memberships in the All-America club. More than 50 members were 
confirmed by W. E. Holler, Chevrolet general sales manager, for con- 
tributing greatly | to Onhevrolet during the past year, 


for certain however that sales 
will be tough and about in line 
last year. Stocks are in 


good shape and about normal. 


| We are exercising a lot of judg- 


ment in used truck trade-ins this 
year with an eye to making used 
truck sales more profitable. If we 
stretch a point on trade-ins it will 
be on used cars and not on com-| 
mercial vehicles. Twenty per 
cent of our business is in trucks 


| and we believe this is the divi- 


sion in which profits are best ob- | 
tained comparatively. 
tion is not very great and truck 
dealers all have the same problem 


Competi- | 


/on used trucks so that there is less 


underbidding on used vehicles 


ae dna than in passenger car operations. 


The used truck will be watched 
more carefully than it has been | 
in the past in this establishment 
and some profit should be shown | 
for the year. The market at/| 
present, however, is stagnant, | 
more so perhaps than used car 
market.” 
* * * 

Fred Lyon, Nebraska Auto Ex- 
change, Federal, Lincoln, Neb.: | 
“Appears to be quite a little 
business in prospect for used | 
trucks this spring. Sales so far 
have brightened up with the 
weather, and if present good crop 
outlook continues all truck busi- 
ness including used sales should 
be considerably better than a 
year ago. A large increase is 
noticeable in inquiries for used 
trucks over last year and politics 
apparently are not slowing down 
business as many dealers had 
feared. Stocks are normal. The 


Ra Named 
Asst. Sales Mgr. 
Chrysler Sales 


DETROIT.- Charles L. Jacob- 
son, former sales manager of the | 
| west coast division of Chrysler, 
| De 
| named assistant 
| manager of Chrysler sales divi- 


been 
sales 


Soto-Plymouth, has 
general 


sion. 
Burch Greene, formerly Chrys- 
ler advertising manager,  be- 


| comes director of sales with head- 


quarters at Los Angeles. Arthur 
Dowd, formerly’ assistant’ to 
Greene, has taken over his duties 
as advertising manager. 

Stewart W. Munroe will direct 
sales with headquarters in New 
York. Earl B. Wilson is sales 
director with headquarters in De- 
troit. 





The changes will be effective in 
the very near future. 


| profit outlook is good but depends 


on whether dealers who were 
loaded up during winter become 
panicky and start weakening the 
market by slashing used truck 


prices unreasonably. Even if there | 
is some of this dumping by deal- | 


ers the situation should clear up 
by Apr. 


| profit as great or greater than for | 
Main thing is to have | 
| a good stock on hand as _ used 

truck buyer knows what he wants | 


used cars. 


whereas used car buyers has 


much more latitude as a poten-| 
Used truck buyers | 
| want a certain wheelbase and| 
certain size and if he cannot get | 


tial buyer. 


it at one dealer he will go some 
place else, altho 
what he wants he usually will 
take it without shopping around 


as is case with used car buyers. | 
Used truck buyers also usually | 


wants to buy when he shops for a 
truck, so main items in used 
trucks sales and profits is a 


clean stock with all types rep-| 
resented and a progressive sales | 


campaign with plenty of pros- 
pects on file.” 


* * * 


B. V. Stedghill, 
Smith Co., Chevrolet, Atlanta,: 
“Used truck stocks normal. Re- 
cent survey by Atlanta Automo- 


manager, John 


bile Assn. shows 109 used trucks | 


Feb. 1 as compared with 103 Feb. 
1 one year ago. Number used 
passenger cars has increased in 
same ‘period from 1,013 to 1,451 or 
more than 40 per cent. Outlook 
for used truck sales very good.” 





1 allowing a profitable | 
spring selling season. Used truck | 
market is more seasonable than | 
used passenger car market and | 
while it is much more limited it is | 
| also more definite. Possibilities for 


if dealer has) 





Pontiac Miles 
Four Shifts in 
Sales Personnel 


PONTIAC. Several major 
changes in the Pontiac. sales 
personnel have been announced 
by C. P. Simpson, new general 
sales manager. 


Verne L. Murray has been 
named assistant general manager 
in charge of the west. He will 
share divisional sales responsibili- 
ties with D. U. Bathrick who 
continues as assistant general 
sales manager in charge of the 
east, a position he has occupied 
for the past two years. 


Murray comes to the home 
office at Pontiac from New York 
where, for the last year he has 
been manager of the Atlantic 
region embracing the densely pop- 
ulated North Atlantic states. Prior 
to that Murray was manager of 
the central region with head- 
quarters in Detroit, a position he 
held from November, 1933. 


V. A. Davison, manager of the 
southern region with headquarters 
in Memphis, succeeds Murray in 
charge of the Atlantic region. 


oY 


V. L. Murray V. A. Davison 

Davison went to Memphis last 
fall from Detroit where he had 
been manager of the Detroit zone 


since November, 1933. 


Davison was associated with 
General Motors Export for six 
years, later coming to Detroit as 
field observer on the staff of R. 
H. Grant, the position he left 
to join the Pontiac organization 
as assistant manager of the De- 
troit zone. 


Managership of the southern 
region will be filled by C. E. 
O’Meara, who goes to Memphis 

from St Louis 
where he has 
been zone 
manager of an- 
other General 
Motors division. 
O’Meara has 
been with Gen- 
eral Motors for 
15 years. 

W. E. Cabeen 
goes to Dallas 
as zone mana- 
ger succeeding 

O. T. Miller, resigned. Cabeen 
has been associated with General 
Motors since 1926. 





Says Road Tax Ta 


Should be 


WASHINGTON.—Misuse of mo- 
tor and gasoline tax revenues 
should be made an issue in the 
national elections next Novem- 
ber, Thomas P. Henry, president 
of the American Automobile 
Assn., declares. He said: 


“It is high time that the mo- 
torists of the country should use 
the ballot to convince the motor 
tax grabbers and spenders that 
the day of reckoning has come, 


that the gasoline pump is not an | 


eternal golconda, and that motor 
vehicle ownership is not a meas- 
ure of taxability for general 
revenue. 


“In the election of last Novem- 
ber, some of our New York state 
clubs gave convincing demonstra- 
tion of what the motorists can do 
if they act as a united group to 





Election Issue 


protect their own interests. Seven 
candidates for the State Assembly 
favored by the clubs were elected 
and out of seven opposed by the 
clubs six were defeated.” 


Day-Elder Plant to Move 
To New Newark Location 


NEWARK.—The Day-Elder 
Truck Co. of Irvington, N. J., has 


leased a large garage building 
here and will move from its local 
plant before Mar. 1. The prem- 
ises, which contains over 15,000 
square feet of working area, will 
be used for the assembly and 
servicing of motor trucks. 

The Irvington plant has been 
leased to the Peter Wendel Body 
Co., which concern will take pos- 
session shortly after Mar. 1. 


Ve 
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Reporters Drive Better Drunk Than Sober, Report 


Mountsier Says Writers 


Improved With Each Drink 


By BOB MOUNTSIER 


NEW YORK.—Officials are still 
against mixing drinks alcoholic 
and motoring, but some tests made 
here within the week by four men | 
before and after drinking straight 
rye whisky indicate that the gen- 
eral rule as to alcohol slowing up 
your reactions in driving doesn’t 
apply to everybody. 

The tests were under the 
auspices of the Johns-Manville 
Safety School, which had its class 
work the other day in a big. cold 
truck and a heated taxi in Times 
Square. The lesson started off 
with a little lecture to the effect 
that tests in the past have shown 
that he average driver has a re- 
flex period of half a second when 
sober, but after four drinks his 
reaction time slows down 400 per 
cent, or two seconds. In other 
words, A. Driver when sober takes 
117 feet in which to stop during 
his non-alcoholic half second, 
which includes the time required 
to shift his right foot from the 
accelerator to the brake pedal, but 
Mr. Driver, when oiled with four 
drinks, travels 204 feet before he 
can bring his car to a stop. 


Add Bottle of Rye 

After preliminary remarks along 
this line and tests for a cold sober 
quartet, the Johns-Manville Safety 
School teachers added a bottle of 
rye to their testing outfit of red 
light and stop watch. 

The four pupils, who had to take 
four drinks each in the course of 
the tests, were two graduate stu- 
dents specializing in psychology at 
Columbia University—C. P. Seitz 
of Woodside, N. Y., and Nathanie! | 
Warner, of Greenwich, Conn. 
and two newspaper men—Henry 
Doherty, of the New York Ameri- 
can, and John O'Reilly, of the 
New York Herald Tribune. 

When cold and cold sober, the 
quartet averaged slightly more 
than half a second in applying 
the brake of the truck. With one 
drink each under their belts, three 
of the four shocked their safety 
school teachers by getting the 
brake pressed down in less time 
than when they were unalcohol- 
ized. Even after the second and 
third drinks the two newspaper 
men were also quicker on the 
head and foot work between the 
flash of the red light and depres- 
sion of the brake. 


awarded the title of 
drunken driver of the 
Manville Safety School. 


Here are the official results as 
tabulated by the sober but not 
very happy teachers of safety: 


Seitz 
Drink Time bet. tests Reflex time 
No. Mins. Sec. 
5 
53 
.54 
.67 
me 


“premier 
Johns- 


0 025 
1 o 
2 .53 
3 40 9 
(Missed seeing light on last test) 
Doherty 


mR wWNH OS 


5 

47 
53 
OT 


Bm wOONeH OC 


Although the Contest Board of 
the American Automobile Assn. | 
completed its meetings last week, 
there is still racing news around 
these New York parts. 


Work on the new four-mile road 
racing course at Roosevelt Field, 
officially announced last week, 
will begin as soon as the frost is 
out of the ground. There is a pos- 
sibility that a major speedway 
two and a half miles in length 
will be built before fall 
Los Angeles by T. R. Gillenwaters 
and John De Palma, brother of 
the famous Ralph. The extensive 
improvements announced last 
summer for the Indianapolis 
Speedway have been made, but 
they can’t be seen now, due to 
the snow and ice which cover the 
track. 

Non-Skid Surface 

On the inside of the Speedway’s 
turns there is a safety zone of 
oiled dirt, 50 feet wide. The turns’ 
new surface of Kentucky rock 
asphalt, a sort of asphalt con- 
crete, is going to work out fine 
for the racing drivers, so says the 


| called the coupe pickup. 


near | 


Boys Got Talkative 


This looked very, very bad to} 


the Johns-Manville Safety School 
teachers. Insisting that the cold 
weather in the truck had a sober- 
ing effect, they hired a heated 
taxi and put the four into it for 
the tests after their fourth drink. 
The boys got very talkative in 
the taxi test, except Graduate Stu- 
dent Warner. 


was supposed to work his right 
foot via the eye and brain. ‘ihe 
New York American’s Doherty 
with the fourth drink was as good 
as he was without anything al- 
coholic. The Herald Tribune's 
O’Reilly was even better, so with 
half a pint of rye (inside him) as 
his material reward he was 


dis Deadusie Adds 
Two to Engineering Staff 


SOUTH BEND.—Two additions the engineering staff, and wil 


to the engineering staff of the | work on special assignments and 


Bendix Products Corp. have been| Will concentrate upon hydraulic 


J.| 
similar 
| make his headquarters in South 


announced here by Victor 
Kliesrath, director of engineering 
of the Bendix Aviation Corp. 


Carl M. Wise has been made as- 
sistant director of automotive en- 
gineering of Bendix 
Corp. Wise, whose appointment 
is effective immediately, will 
make his headquarters in South 
Bend. 


| 
He just didn’t or| 
couldn’t see the red light which} 
| of aviation engine, and it is ex- 


Products | 


Speedway’s Pop Myers and Fire- 
stone’s Waldo Stein. This surface 
is described as practically non-| 
skidable, and all the bumps of | 
the bricks have gone. The out- 
side walls have been altered so 
that they lean inward—this to 
keep the drivers from going over 
them if they “hit the wall.” 

Harry Miller, whose engines are 
still functioning in quite a num-| 
ber of racing cars, is now in New 
York. He is busy with a new type | 





pected that one will be put into | 
an old racing chassis for the In- 
dianapolis 500-mile next May 30 

George Robertson, one-time) 
Vanderbilt Cup winner, who wil | 


+ 


manage the new race trrck a 


and 
also 


controls 
He will 


brakes, 
devices. 


steering, 


Bend. 

Wise was formerly with Mar- 
shall Asbestos Corp., a Bendix sub- | 
| sidiary, and prior to that was di- | 
|rector of engineering of the 
Pierce-Arrow Motor Car Co. 
| White has spent many years in 
| the designing and engineering of 





John W. White has also joined! brakes and brake equipment. 





APPEARANCE AND UTILITY mark this new Chevrolet job, 


It consists of a standard coupe and a 


pickup body built in the rear compartment. The load space is 60 


inches long by 411/16 inches wide, i 
deck is 16% inches deep. When the 
71 inches long. It is designed for 
loads. 


Roosevelt Field, says: “We are 
not competing with the Indian- 
apolis Speedway. Our road course 
is going to be different, but we 
will give on this course the kind 
of racing you see on the Speed- 
way at Indianapolis. 


“The Indianapolis Speedway 
has been the salvation of racing 
in this country. If it hadn’t been 
for the Indianapolis Speedway 
and the organization behind it, 
there would not be a racing car 
today in this country, which is 
predominant in the manufacture 
and use of cars. All those con- 
nected with auto racing in this 
country have gone through hell. 
Sometimes it has been milk and 
honey; at other times there has 
been no milk and no money. But 
there is a new day downing for 
racing in America.” 


* * * 


New York gave quite a military 
welcome on Tuesday to Major 
General Frank Parker, who com- 
manded the “Fightin’ First’ Di- 
vision in the closing weeks of the 
World War. Coming back from 
the Philippines to round out his 
46 years of military service in 
command of his old division, he 
talked about the place of horses 
and horsepower in the modern 
army. An old cavalryman, he 
still thinks the horse has an im- 
portant place, while motorization 
and mechanization are absolute | 
necessities. 

General Parker holds that it is 
essential to throw the burden of 
battle “on the machine rather 
than on the man,” but that the| 
horse is a sure “method of loco-| 
motion” to the fighting front and} 





nside. The opening under the rear 
tailgate is lowered the platform is 
use by those who haul compact 


should be retained as an essen- 
tial “strategic element” in any 
army. 


“Motors and machines break 
down,” he said, “but the old horse 
just keeps going.” 


Hudson Plans 
Sales Meetings 


DETROIT.—A series of meet- 
ings of Hudson sales executives 
are being held throughout the 
country, according to William R. 
Tracy, vice-president in charge of 
sales. The meetings are being 
held under the direction of fac- 
tory sales executives, and district 
managers, and are being attended 
by members of the sales depart- 
ments of all distributors and by 
Hudson and Terraplane dealers in 
their territories. 


factory of- 
attached to 
department 


Accompanying the 
ficials are engineers 
the sales promotion 
who act as lecturers. These lec- 
turers give a series of talks on 
the construction of the 1936 Hud- 
sons and Terraplanes, particu- 
larly dwelling on the extra per- 
formance and long life, safety 
and economy features. 


Tracy has just completed a na- 


| tion-wide survey on sales pros- 


pects for the coming season and 
he and his associates have a mes- 
sage to present which gives a 
particularly vivid picture of pros- 
pects just ahead for the automo- 
tive industry in general. 


JHECKI-°G THE PLANS for the enlarge truck division of the 


Lipp'neos.t Bo or Sales, I:e. 
d-partment,. 
f ‘he 1036 General Motors lin: of 
ho Fi nt agent for 


Flint, 
| seated, pres.dent, and Tom J. Barnes, sales manager of the truck 
Weodin and B.ncs were hosts at a three-day preview 


ldsmobile and Gn 


Liich., are Har.y L. Woodin, 


truc3. Lippinco:t Motor Sales is 
fruc:x. 


| pointed 


| from 
| make for each car through a new 
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Buick to Start 
Spring Drive 
At Flint Plant 


FLINT, Mich.—Details of a vig- 
orous spring sales offensive, which 
will be marked by an increased 
advertising and sales promotion 
program, will be laid before mem- 
bers of the Buick field sales or- 
ganization next Thursday, at a 
meeting here of regional, zone and 
assistant, zone managers. 


The meeting was called by W. 
F. Hufstader, general sales man- 
ager, following his return from a 
nation-wide tour of Buick dealer- 
ships, in which a study of dealer 
problems and the potential for the 
coming spring months was made, 


It will be the occasion for 
launching an ambitious spring 
program, Hufstader said, looking 
to a record sales volume for. Buick 
in March and April. The regional 
and zone men will be given com- 
plete plans of the spring cam- 
paign, designed to add impetus to 
the strong Buick 1936 campaign 
already under way. 


The field men will hold similar 
meetings in their various zones 
on Mar. 9, which will be attended 
by district representatives, deal- 
ers and salesmen. 


“Notwithstanding the sub-zero 
weather of the past two months, 
which has been regarded as a 
principal sales resistant in the 
automobile business, Buick vol- 
ume during January and Febru- 
ary was the best it has been in 
six years and showed an increase 
of more than 70 per cent over the 
first two months of 1935,” the ex- 
ecutive declared. 


“With the spring season at 
hand, we plan to increase this 
high ‘rate of travel’ by placing 
behind the best product Buick has 
ever built the full force of an en- 
thusiastic dealer organization, 
backed by an intensive spring ad- 
vertising and promotion cam- 
paign.” 

Speakers at the factory meet- 
ings will include Harlow H. Cur- 
tice, president; Hufstader, Thomas 
H. Corpe, director of advertising 
and sales promotion, and Arthur 
Kudner, chief of advertising coun- 
sel for Buick. 


‘PAA Protests 
5 Cent Charge 
For Stickers 


PITTSBURGH. 
garages and service stations ap- 


Official 


to conduct semi-annual 
compulsory auto inspections in 
Pennsylvania will lose a nickel 
each 50-cent charge they 


ruling announced this week by 
John B. Kelly, state secretary of 
revenue. 


The garages will be obliged to 
pay five cents for each official 
windshield sticker they are is- 
sued by the state to place on ap- 
proved vehicles. The money is to 
be used to finance highway safety 
work, and the service stations are 
not permitted to pass the extra 
charge on to car owners. The 
state expects to raise $75,000 by 
this charge. 


The regular state inspection, 
postponed several times, has 
again been postponed to Mar. 15, 
extending to June 15. Kelly’s an- 
nouncement of the five - cent 
sticker charge came after con- 
ferences in which the Pennsyl- 
vania Automotive Assn. pratested 
the levy. C. S. Klugh, meneser 
of the association, carriéd the’ pro- 
tests before Kelly. 

“ 
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A Dirt Farmer Speaks 


GALES executives charged with the sale of 5,000,000 

automobiles and trucks which the industry has pro- 
posed to build this year must certainly have gained en- 
couragement from the farm market predictions voiced by 
Floyd Nicols, writer and dirt farmer from Kansas, at the 
Detroit Adcraft luncheon, yesterday. Nicols pointed out 
that since the death of AAA, early this year, prices of 
farm products have remained constant. The decline in the 
price of one commodity was offset by an increase in the 
price of another. The general trend of prices, he said, is 
upward. 


With this picture in mind, Nicols predicted that the 1936 
. farm income would total $10,000,000,000 as compared with 

$8,110,000,000 in 1935. This prediction was based on an 
estimated 10 per cent increase in the price of farm prod- 
ucts as a whole during the year. Even should prices be 
pegged at their present level, he declared, the farm in- 
come would climb to the neighborhood of $9,000,000,000. 


It seems logical to assume that no political action will 
be taken that will lower current farm prices or to halt 
their upward trend. With this angle automatically out of 
the picture, we feel that Nicol’s belief in a further up- 
turn in prices this year is well founded. 


Ten billion dollars will buy a lot of new and used cars 
and trucks. The farm market in 1936 may prove, as it 
did in 1935, the real backbone of increased motor vehicle 
sales for the year. But farmers must be sold. 


How’s About Spring Training 


FROM now until the time the weather man really turns 

on the heat and comatose buyers come popping out of 
their cocoons, dealers may greatly improve their spring 
prospects by an intensive sales training program. One 
of the great weaknesses in automobile retailing, as we see 
it, is that too many cars are bought and too few are sold. 


The dealer, who, today, sits back and twiddles his 
thumbs, waiting for the spring thaw, and permits his sales 
force to do likewise, may easily find that a flood of sales 
will flow past his door this spring while he stands by with 
only a leaky bucket with which to scoop his share from 
the stream. 


Fishermen repair their nets ashore. The dealer who 
uses his idle time to prepare for the rush and makes his 
sales force follow his example is likely to bring home the 
biggest catch. Do your planning today. 


Out of the Frying Pan 


YY HOLESALIN G of used cars by new car dealers at sac- 
rifice prices is an apparently easy way out that may 
prove a hard way. It is true that most of us hesitate 
to look a gift horse in the mouth but our innate considera- 
tion in this direction may often be abused. Used cars dis- 
posed of now at distress prices will in all probability be 
thrown into the market later this spring in competition 
with the dealer’s own offerings—and at prices which the 
dealer will be unable to meet. Our advice would be to 
watch this practice carefully. 








By the Publisher 


Miami, Fla. 
HONOR It is given to few men 
THE to have the results of 
BOLD their earlier efforts ac- 
claimed during their 
lifetime. More common in history 
are the heroes who die discour- 
aged by apparent failure and yet 
whose names later are emblazoned 
on the eternal records. It was 
good, therefore, to be present last 
Saturday at the celebration of 
the Silver Anniversary of the 
Dixie Highway and to see the 
laurels placed on the brows of the 
men who 25 years ago had spon- 
sored the main arterial highway 
which connects the snowbound 
states of the north with this 
tropical paradise. 
ea Oo * 


IT WAS Carl G. Fisher, the 
pioneer battery manufacturer, 
who, in 1915, commissioned - Col. 
W. S. Gilbreath to help drum up 
interest in the proposed road and 
it was Claude Nolan, now Cadillac 
distributor in Florida, who piloted 
the first car from the budding 
young city of Detroit to the cross- 
roads town almost at the tip of 
this state called Miami. Others, 
including E. G. Sewell and 
Thomas J. Pancoast, shared in 
the honors bestowed Saturday, 
but it was Fisher, Gilbreath and 
Nolan who were given the lion’s 
share of the credit for making 
the Dixie what it is today. 


* * * 


THESE MEN described the 
pioneering trip of 25 years ago 
which consumed several weeks 
and forced the little one-lunged 
Cadillac to blaze a trail through 
the clay of Georgia and the 
stump-strewn sands of Florida. 
There were no roads that we 
would class as even trails today. 
The gas station was unheard of 
and even water and food were 
hard to find in the sparsely settled 
farming country. It seems hard 
to believe that in a third of one 
man’s lifetime we would live to 
see half a dozen highways, every 
one paved, graded and banked, 
with a filling station, it seems, 
for every mile beckoning to 23,- 
000,000 motorists to cover, in com- 
fortable hours, as many miles as 
these pioneers could make in days 
of gruelling driving. 

* * * 


TEARS of genuine joy 
streamed down his cheeks and 
into the flowing bow-tie of that 
grand old patron of the American 
highways, Col. Gilbreath, as he 
accepted the plaudits of the crowd 
in front of the Everglades hotel. 
He had come to the end of the 
road, but it was literally his road 
he had seen the fruition of his 
dreams and his emotion reflected 
what was in the heart of every 
man and woman who had come 
to do these sturdy pioneers honor. 
The automotive industry was well 
represented at the ceremonies by 
Thomas P. Henry of the Ameri- 
can Automobile Assn.; Frank J. 
Denney, advertising manager of 
Cadillac, who had accompanied 
the caravan; representatives of 
the major manufacturers’ and 
dealers’ associations, and state 
and federal highway commis- 
sioners. It seemed that the cele- 
bration came at a most auspicious 
time because there is every in- 
dication here that more people 
have come to Florida via their 
automobiles this year than ever 
before. The traffic congestion in 
Miami streets today can be com- 
pared only to New York. Every 
possible foot of curb space and 
every open lot is needed to park 
the hundred thousand or more 
cars which are in the city of 
Miami alone. Service stations are 
doing a land office business and if 
there were no diversion of Flor- 
ida’s seven-cent gas tax, every 
main artery in this state could 
be doubled in width and thus the 
number of accidents cut in half. 

—G. M. S. 
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Getting Ready for the Flood 


in This 


Corner 


The views expressed in tis column are those of our readers 
and do not necessarily coincide with those of the editors. 


are invited to use this 


for voicing their opinions or ideas. 


Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Knows Elephants 

Will you be so kind as to give me 
some information regarding a pic- 
ture of a lady and three elephants. 
Elephants with feet resting on top 
of a 1936 Studebaker Dictator Auto, 
page 19 of Automotive Daily News, 
of Feb. 1, 1936. 


I would like to get the name of 
the lady also names of elephants 
and location where picture was 
taken. 


I have kept records of elephants 
of this country for past 40 years and 
wish to get some data of this pic- 
ture for my scrap book. This is 
just a hobby of mine. Thanking you 
for any information you care to 
give me.—Chas. E. Davis, Elephant 
Biographer, 54 Clermont St., Hart- 
ford, Conn. 


Epiror’s Notre: The young lady in 
the picture is Bessie Gardner. We 
have been unable to learn the names 
of her elephants. However, we be 
lieve that if you communicate with 
her husband, “Cheerful” Gardner, in 
eare of Ringling Bros. Circus, Peru 
Ind., he will be able to give you 
whatever additional information yo 
want. Incidentally, we understand 
the elephants will appear in Madison 
Square Garden sometime the latte: 
part of March, in case you care tc 
run down to New York for a yer 
sonal visit. 


Speedometer Evil 

As you know, lots has been said 
and written about used cars. We 
feel sure this used car problem cou!d 
he solved at once, if the dealers and 
owners wer? prohibited under hoav; 
penalty from changing speedome’ers 
Th's is one of the worst evils w 
have to contend with. We have 
known some dealers her* to tak» of 
more than 50 per cent of the mie 
ie on th? speedometers. 


If the dealer had to sell cars with 
hich mileage on them still showin; 
hey would not make such unreason 
able al’owances for them as they 
cou'd not sell them for much. A 
used car with 50,000 or 75,000 miles 
on it would not bring much. This 
works a hardship on the dealers who 
are trying to do a clean business an 
it really hurts the car. Becaus 
when a purchaser of a used car buys 


one with 20,000 miles on the speed- 
ometer and 50,000 or more on the 
car, naturally he does not get what 
he expects. 

We hope some action by NADA 
and the manufacturers will be taken 
at once to have this unfair business 
eliminated. We believe this would 
do more to solve the used car prob- 
lem than anything yet suggested.— 
C. H. Rawls, Rawls Motor Co., 
Raleigh, N. C. 


(Continued on Page 23, Col. 3) 


AS OTHERS 
SEE IT 


Billions in Gas Taxes 


On the “17th Birthday” of the 
gasoline tax in the United States 
(Feb. 25), the American Petroleum 
Industrial Committee issued an “an- 
niversary memorandum” and recited 
among other things the amounts the 
state and federal governments have 
extracted from the pocketbooks of 
motorists throughout the years. 


The totals put even the big PWA 
slush fund appropriation in the 
shade. 


From 1919 through 1935 the states 
have co'lected a grand total of $4,- 
732,278,290 (Michigan motorists put- 
ing up $199,596.279), and during 
the four years th? federal govern- 
ment has been taking a cut, it has 
gathered in $586,337,566. 


This means that up to the present 
time the grand total of the gasoline 
tax col'ected from the people of the 
United States (including workers 
and farmers) is $5,318,615,856. 


Which is a sum a little less than 
twice as large as the national debt 
before the United States went into 
the World War. 


That is the record. What will 
happen in the future is indicated by 
the fact that $808,422,481 was co’- 
lected last year alone by the state 
and federal governments, and there 
is no prospect for a let-up unless 
the public makes an effective mass 
protest.—Detroit Free Press. 
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A BIG YEAR'S 


BUSINESS IN THE 


FIRST THREE 
MONTHS! 


Many Hudson and Terraplane dealers 
have done this! ... because they can give 
buyers the VALUE they want 


More actual deliveries of 1936 Hudson 
and Terraplane cars in the three months 
since announcement time than in all of 
1935! And 1935 was the biggest year in 
five for Hudson! This is actual sales ex- 
perience recorded by numbers of Hudson 
and Terraplane dealers in all sections of 
the country, in big cities and small 
towns! 


Here are a few of the Hudson and 
Terraplane dealers, located outside the 
metropolitan areas, who have practically 
equalled or beaten their entire 1935 de- 
liveries in the three months since the 
1936 announcements. The names of 
many other dealers in the larger cities 
could be added to this list. 


A List of Record Breakers! 


Canandaigua Motor Sales, Canandaigua, N.Y. 
Geneva Automobile Co., Geneva, N.Y. 
Williamson Motor Co., Blackwell, Okla. 
J. D. Pollom & Son, Brazil, Ind. 
Foster Motor Co., Anderson, Ind. 
Ghee Motors, Vincennes, Ind. 
Brown Brothers, Cutler, Ind. 
Nading Motor Sales, Shelbyville, Ind. 
State Highway Garage, Columbus, Ind. 
Fettig Sales & Service, Connersville, Ind. 
Smith & Teaford, Union City, Ind. 
V. D. Singer, Linton, Ind. 
Morrison Motor Sales, Greensburg, Ind. 


Kalida, Ohio 
Swanton, Ohio 
Point Place, Ohio 
Bluffton, Ohio 
Ranger, Tex. 


Erhart Sales & Service, 
Harry Plummer, 

Riker Garage, 

Stratton Garage, 

C. J. Moore Auto Mart, 
E. M. Hilley, Abilene, Tex. 
Granstaff Motor Co., Breckenridge, Tex. 
Baldridge Motor Sales, Wichita Falls, Tex. 
Matthews and Taylor, Needles, Cal. 
H. B. Wade, Oceanside, Cal. 
Tingle Motor Car Co., Santa Monica, Cal. 
Thompson Motor Sales, Santa Paula, Cal. 
Delaware Motor Co., Leavenworth, Kan. 
Winfield Garage, Hudson, Ohio 
L. D. Sherod, Huron, Ohio 
Akers Motor Sales Co., Akron, Ohio 
Owens Auto Co., N. Olmstead, Ohio 
Wise & Lemons, Ravenna, Ohio 


Fitchburg Hudson Terraplane Co., 
Fitchburg, Mass. 


Gloucester Hudson-Essex, Gloucester, Mass. 
Harry McMath & Sons, Needham, Mass. 
Oxford Garage Co., Lynn, Mass. 
H. A. Knowlton, Wakefield, Mass. 
South Shore Hudson-Essex, Quincy, Mass. 
Ryniewicz Motor Sales, Hamtramck, Mich. 
Eshelman Motor Co., Lancaster, Pa. 


Get the Facts Yourself 


One sentence gives the reason! These 
cars have the style, beauty, size, power, 
performance and safety features that 
the public wants and is buying! 


Look over Hudson and Terraplane 
yourself. Here are the biggest cars ever 
priced so low! They’re longer, have 
more inside room than other cars com- 
paratively priced. With performance 
that really convinces in a demonstration. 


They have feature after feature that 
no cars ever had before. Radial Safety 
Control (patent applied for)—Duo-Auto- 
matic Hydraulic Brakes (patent applied 
for)—the Electric Hand—to name only 
three of the most important. 


Other Buying Reasons, Too 


There are other reasons why so many 
more buyers are choosing Hudsons 
and Terraplanes. Their records for 
astonishing mileages at unbelievably low 
cost — 125,000, 150,000, 200,000 miles 
and more. Sworn statements of owners, 
proving better economy than any other 
car ever gave them. 


Get in touch with the nearest distrib- 
utor today. Find out if there is open 
territory in your locality and ask for 
complete details of Hudson’s plan to 
help dealers show a substantial profit. Or, 
write direct to the factory and we’ll see 
that information reaches you promptly. 


HUDSON MOTOR CAR COMPANY 


Detroit, Michigan 
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VANCOUVER, B. C. Four 
years ago a “departmentized” sys- 
tem was introduced into the busi- 
ness of Vancouver Motors, Ltd., 
when that firm was passing 
through the depths of business de- 
pression. Today that period has 
passed, but the system has proven 
so highly satisfactory that it is 
being continued as a permanent 
part of the organization. 

The plan had the effect of as- 
suring the firm of a monthly in- 
come to meet its maintenance 
costs, and developed greater per- 
sonal interest on the part of all 
departmental managers and even 
employes in their daily tasks, and 
incidentally has made the staff 
of this firm the best paid men 
in the industry at Vancouver. 


Had to Cut Costs 

In 1932 the firm reached the 
stage when it was faced with the 
necessity of further reducing its 
overhead, and the only solution 
appeared to be discharging a num- 
ber of the salaried men in the 
business. Then the management 
decided to take these department 
heads into its confidence and a 
proposal was presented that they 
should all continue with the firm 
on a new basis, which was to 
some extent a method of renting 
each department to its manager. 

The plan stipulated that each 
department must stand on its own 
foundation as a separate unit 
and carry its fair share of the 
overhead. At the end of each 
month the department had to sum 
up its activities and divide its 
takings on the following basis: 

1. Half the salary of the de- 
partment manager. 

2. Rent to cover share of plant 
overhead. 

3. Payroll. 

4. Second half of the depart- 
ment manager’s salary. 

5. Balance split on a _ profit 
sharing basis between manager of 
department and firm. 


On Their Own 


This rotation had to be strictly 
observed and it was agreed to by 
all the departmental managers. 
The arrangement meant that the 
department head assumed full re- 
sponsibility for his department, 
as he agreed not to hold the firm 
responsible for amounts required 
in any month to make up the 
amount required to meet depart- 
mental expenses. In return for 
this agreement, the firm stipu- 
lated the first charge on the de- 
partment was the first half of the 
manager's salary. 

Rent constituted the second 
charge, being an equitable share 
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“Departmentized” System Success in Vancouver 


Measure Used in Depression 
Turns Out to be Permanent 


of the overhead cost of the build- 
ing, light, heat, telephone, office 
maintenance, wear and tear, etc., 
and the upkeep of all machinery 
in each department used solely 
for that department. This charge 
had to be met before any money 
was diverted to cover payrolls. 


Third charge was the payroll 
and each manager had his own 
arrangement with his mechanics 
or other employes. In some cases, | 
such as the sales department, a/| 
straight commission was paid. 
Later this was revised to cover a 
minimum weekly wage. In other 
departments regular wages were 
paid, and in yet others the em- 
ployes were operating on a de- 
partmental profit sharing plan 
with their own manager. The ex- 
act plan used was a matter en- 
tirely for arrangement between 
the departmental head and his 
own men. Vancouver Motors is 
proud of the fact, however, that 
during the four years the plan 
has been in effect no department 
has ever passed up a payday. 

Men Earn More 


Fourth direct charge was the 
second half of the manager’s sal- 
ary, and the balance of the tak- 
ings, if any, were split on an 
agreed basis between the firm and 
the manager. In practically every 
department a small profit was 
shown from the start of the plan 
and later handsome dividends 
were paid in all departments un- 
der this section of the agreement. 

The plan was found to offer an 
opportunity for each divisional 
head to increase his own personal 
gains by the development of the 
business of his department, and 
this inducement soon produced 
definite gains in volume in every | 
section of the firm, with a result- 
ant increase in the split profit 
dividends. In departments where 
the men worked on a similar 
profit sharing plan with the man- 
ager the same effect was noted on 
a@ small scale, each man’s activity 
showing greater individual re- 
sults. 

One of the many problems as- 
sociated with the plan was that 
of credit. It was found the serv- 
ice department had to extend a 
certain amount of credit, and it 
was agreed that this credit must 
be the personal responsibility of 
the department. However, to con- 
venience it corresponding monthly 
credit was granted the service de- 
partment with the parts and gas 
departments of the firm. Natur- 
ally, these last two departments 
pressed the service department 
for prompt settioment each month | 
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DOUBLE DUTY. This combination of a new Marmon-Herrington all-wheel-drive Ford WV-8 truck- 
tractor and a new Insley semitrailer dump wagon are shown as a complete unit. The unit hauls a load of 
25,000 pounds and only weighs about 8,500 pounds. 


so that this fact, as well as the 
terms of the agreement, calling 
for settlement of liabilities before 
the five-fold division of gross 
profits was made, caused the serv- 
ice department to be very strict 
in issuing credit and prompt in 
collections. In this way the de- 
partment plan not only definitely 
stimulated the business by pro- 
viding an incentive for effort, but 
it also reduced the number of 
outstanding accounts and mate- 
rially improved the entire credit 
business of the firm. 
Harmony Preserved 

In reply to a query as to 
whether the plan had not served to 
form each department into a sepa- 
rate unit and destroy harmony 
and co-operation of effort for the 
good of the firm as a _ whole, 
Cc. E. Thompson, general man- 
ager, stated this was not the case. 
He pointed out that while each 
department was admittedly func- 
tioning separately, on the other 
hand each department looked to 
the other departments as its best 
potential customers. The service 
department was no longer getting 
parts at cost price, but was 
charged a price by the parts de- 
partment which enabled that de- 
partment to make its own profit 
on this merchandise. The same 
principle applied in the gas de- 
partment. Thus, these two de- 
partments were compelled to co- 
operate to the fullest degree with 
the service department in an ef- 
fort to hold and develop its busi- 
ness just as it had to seek to de- 
velop the patronage of a regular 
outside customer. This meant 
that each department was bonded 
together by an indirect but pow- 
erful tie, as it was mainly through 
the aiding of one department to 
develop that the others could best 


| hope for their own success. Simi- 


larly, when each department was 
separate a gain in the business of 
one was reflected by a correspond- 
ing rise in the business of the 


| others. 


New and used cars are oper- 
ated through different depart- 


a trade-in for the purpose of gain- 
ing a new car sale. When a new 
car salesman secures a prospect, 


|and has gotten him to the point 
| where he is ready to trade in his 
is brought to the show-| 
The manager of the used | 


ear it 
car department then values the 
car solely on its trade-in value for 
resale at a profit in his depart- 
ment. He then discusses this ap- 


| praisal with the new car man- 


| »ger before any price is given to 
Ind | 


the customer. The used car man- 
sger does not increase his orig- 
inal figure, and if the car is 


| brought in this is the amount paid 


the new car department. If the 
new car department wants to give 


|a higher valuation to the car 


owner it is personally responsible 


| for the difference between the 


used car department manager’s 


CURTIS PNEUMATIC MACHINERY CO. Price and that paid the customer, 


| and this becomes a direct charge 


on the profit-of the new car de- 


| partment, and as it then person- 


+ 





This automatically elim- | 
| inates the practice of over-valuing 





ally affects the manager the prac- 
tice of over-valuation soon disap- 
peared. 

One aspect of the business re- 
vealed by an investigation is the 
steady increase in the number of 
used cars bought for cash by the 
used car department. Being no 
longer linked with, or controlled 
by the new car manager, the used 
car department now goes: out 
seeking for used cars which it can 
buy for cash for resale at a profit. 
As a result, it is always on the 
lookout for keen buys and these 
are passed on to customers at a 
‘easonable margin of profit, but 
at prices which induce sales. Part 
of the charges against this de- 
partment is reconditioning costs, 
for one of the clauses of this de- 
partment’s agreement with the 
firm calls for reconditioning of all 
used cars sold over a given sum, 
and the extension of a guarantee 
of reasonable service to the car 
buyer. Cars below this set price 
are either scrapped or sold “as 
is” quotation. Since the plant 
went into force used cars depart- 
ment sales have shown a consist- 
ent gain in profit. 


Use Joint Ads 

The division of overhead and 
similar charges into rent for each 
department was made on the 
ratio of the average relation of 
the entire overhead cost of the 
building and incidentals to the 
volume of business of the depart- 
ment. There is no allowance for 
advertising in this budget, and 
while advertising is still done by 
the firm it is now entirely a de- 
partmental affair, although occa- 
sionally two or more departments 
may use joint space, in which 
case each pays its fair share of 
the cost. General advertising is 
no longer carried by the firm as 
a whole. 

The business has been divided 
into seven departments. Horace 
Everett, formerly assistant gen- 
eral manager, is head of the serv- 
ice department. Rupert Neil is 
manager of new car sales. James 
Robins is used car manager 
and Al Lynn is manager of the 


GE diiiiaes 
In Auto 


CLEVELAND. — Price reduc- 
tions in popular type automobile 
lamps, effective Mar. 1, have been 
announced by the incandescent 
lamp department of Genera) 
Electric Co. 

Two indicator lamps for in- 
strument boards and other light- 
ing service and a bulb for tail 
lights and parking purposes are 
each reduced 30 per cent of their 
present list price. A reduction 
averaging 16.5 per cent in the 
list price of double bar filament 
headlight bulbs was also an- 
nounced. 

The Mazda lamps affected and 








Collects Oddities. 


Collected in Tires 

LOUISVILLE, Ky.— 
Short’s Tire Service tire 
dealer here, is displaying 
in a window this: week one 
of the most interesting 
collection of articles: picked 
up by tires ever assembled. 

The collection was made 
by “Bill” Schaoler,, in charge 
of the serviee court at 
Short’s, and shows practi- 
cally everything from a 
corkscrew to a korseshoe 
all taken frem the tires of 
Louisville: motorists during 
the past 26 years. 








tire and battery department. 
George Noble is in charge of the 
paint shop and Allen Brown is 
head of the parts and acces- 
sory section, with Glenn Thomas 
in charge of the gas station. C. E. 
Thompson is general manager of 
the busimess. 


Vancouver Motors, Ltd., is a 
firm with a reputation. It is lo- 
cated at Seymour and Nelson 
streets, Vancouver, B. C., and is 
one of the largest, if not still the 
largest Ford dealer establishment 
in Canada. The garage building is 
three stories in height. The new 
car showroom is located to one 
side of the main building. The 
gas station is situated on the cor- 
ner and the service department 
has an entrance from both streets, 
while a ramp leads from the serv- 
ice receiving floor on the street 
level to the two upper stories, 
where the mechanical repair, 
paint and other departments are 
located. For the purpose of form- 
ing the departments for the sec- 
tionalized set-up, the painting and 
body rebuilding departments are 
operated as a single unit. The 
used car department has its own 
premises adjoining the main 
garage building. The firm has 
well over 100 employes on its pay- 
rolls in n its various departments. 


i cchiaa 
Lamp Prices 


their new price reductions fol- 
low: 

Lamp 154, for indicator service, 
one candlepower, six to eight 
volts, reduced from 10 cents to 
seven cents; lamp 55, for indica- 
tor service, 0.4 amperes, six to 
eight volts, reduced from 10 
cents to seven cents; lamp 63, for 
tail light, etc., three candlepower, 
six to eight’ volts, reduced from 
10 cents to seven cents; lamp 
2331, double bar filament, 32-32 
candle power, six to eight volts, 
reduced from 40 cents to 33 
cents; lamp 2331-S, double bar 
filament with shielded bulb, 32-32 | 
candlepower, six-eight volts, re- 
duced from 45 cents to 38 cents. 
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Twenty-five years ago, Forest Hills was 
started as a planned suburban com- 
munity. The post-war decade brought a 
big influx of population, higher land 
values, pretentious homes, apartments, 


public garages; and the seventh highest 


median family income among New York 
districts — $6,117. With Manhattan 
nine miles to the West and all of Long 
Island to the East, Forest Hills is an 
exceptional car market. About one 
family in five here bought new cars in 
1935. 

New car sales totaled 1,459— in- 
cluded 56 Packards, 20 LaSalles, 16 
Cadillacs, 2 Lincolns, 2 Pierce Arrows 
—and 415 Fords, 196 Chevrolets, 171 
Plymouths, 124 Oldsmobiles, 106 
Dodges, 98 Buicks, 95 Pontiacs. 

And Forest Hills is high in another 
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respect— News readership! News cir- 
culation is 3,707 copies daily, among 
7,110 Forest Hills families, a family 
coverage of 52.1%. The next paper has 
only 2,547 circulation in this district. 


In nine years, in the nine richest 
districts in New York City, News 
circulation has increased 120% 
- + - gained in every district. 


The high-income districts buy more 
cars per capita; the middle class districts 
buy most cars. Whether you have a high 
price or a high quota, The News is your 
outstanding medium in this market — 
because it stands out in the high-income 
districts as well as in all others. Raise 
your advertising expenditure in The 
News—and watch the raise reflected in 
your New York sales! 


NEW YORK’'S 
Tribune Tower, Chicago * Kohl Building, San Francisco * 220 EAST FORTY-SECOND STREET, NEW YORK 


AUSTIN STREET from ASCAN AVENUE 


BURNS STREET from UNDERWOOD ROAD 





Camp Trailers Offer New Profit Possibilities 


Car Dealers are Logical 
Cruiser 


Outlets 


By E. 


DETROIT.—Within two decades more than 20,000,000 
persons in the United States will make their permanent 


homes in camp trailers. 


This rather startling claim is not culled from the sales 
literature of a trailer manufacturer but comes from no less 
an authority than Roger Babson who expressed his views 
on the subject in a recent issue of a magazine devoted | 
exclusively to camp trailers. @—4—WH_ 


Those familiar with recent de-| 
velopments in the trailer field are 


of the opinion that it constitutes | 
a new transportation business, | 
closely allied to the automobile} 
industry and affording automobile 
dealers opportunities which, in 
many respects, parallel those of-| 


fered by the automobile itself 25 | 


years ago. 


Began in England 


The camp trailer industry 
only a few years old in the U. S. 
although, in England, the “cara- 
van car” made its appearance just 
after the War. Yet, there are 
now in the U. S., (as of Jan. 1, 
1935), 273 camping or house trailer 
manufacturers. These are distrib- 
uted through six states. Michigan 
leads with 73, Illinois has 26, Ohio 
25, California 15 while New York 


and Wisconsin have 11 each. De-| 


troit alone boasts 25 manufactur- 
ers while in Chicago 17 are listed. 


In addition, the makers of trailer 
parts and equipment number more 
than 200. In Chicago, a leading 


M. LUBECK 


| bringing with them some 6,000 
| trailer 


is | 
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for 


supplier of trim material to the} 
automobile industry has opened a} 
special department to furnish 
trailer builders with the same} 
high quality goods supplied to| 
the car makers. 

At a recent convention of “Tin| 
Can Tourists” at Sarasota, Fla., 
more than 30,000 persons attended | 








homes. Their vehicles | 
ranged from home-made affairs, | 
costing only a few dollars, to elab-| 
orate lay-outs valued as high as| 
$3,000. Most of the trailers, how- 
ever, were the streamlined, sturdy 
products of trailer factories. 

The old, heavy cumbersome | 
trailers of a few years ago have} 
given place to new jobs with | 
bodies made of lighter, stronger} 
materials which allows insulation | 
of the sides and ends against heat | 
and cold. Stronger frames, better | 
ventilation, air conditioning, in-| 
terior work comparable to that of | 
closed cars and commodious com-| 

partments for supplies have been 
ingeniously engineered so as to} 


| take advantage of the smallest 


AHOY, MATES, have you ever 


better use of its space than this trailer? When not in use the refriger- 


ator and sink become decorative pieces of furniture. 


Note, too, the 


stove in the lower left hand corner. 


bit of space. 

The big feature of the travel} 
coaches is the interior equipment. 
So well have some of these jobs 
been worked out that the desire 
to own one is almost irresistible. 

Real Land “Yacht” 

A 16-foot, mahogany - trimmed 
job recently seen in Detroit was 
as well appointed as the yachts| 
of most millionaires. It had| 
sleeping accommodations for four, | 
A galley, in which a real stove} 
was operating, had a diminutive | 
kitchen sink; a compartment for | 
dishes, silver and table linen and| 
at the right of the sink, a small | 





| electric refrigerator. 


| was being set up. 
| observation 
| cushioned seats; 


Pullman type berths were folded | 
up and a small dinette equipment | 
On the rear | 
platform were three} 
a radio and two 


| potted plants, and a canary in a 


| cage. 
| floor 


Real Turkish rugs on the 
gave the atmosphere of an| 


| expensive apartment living room. 
Some idea of the extent of equip- | [px 


| ment offered for 


coaches of this 


| type may be gained from the fact 


STREAMLINES are a big feature of this new type camp trailer. 
The whole job is as trim and neat as a yacht with nothing to detract | 
from the beauty of the lines or to set up whirling air currents while | 
| erate current for lights, or radio 


on the road. 


BE READY FOR 
LAMP INSPECTION WEEK 


MARCH 24-3ist 


Use this new G. E. 


that there are 22 firms in the 
country who furnish cooking 
stoves operated by gasoline, can- 
ned heat and even electricity. | 
These stoves occupy little space | 
and are extremely efficient. A} 
number of makers supply inde- 
pendent lighting systems to gen-| 


| and even to recharge the batteries 
| of the car or coach. 


They are gas- 


oline operated, weigh about 60) 


| pounds and one quart of gasoline 


| there are stoves as low as $8 in 
| price. There are 


| small electric refrigerators. Fold- 
| ing 


| clothes 


| lamps. 


Lighting Service Kit to sell 
more G. E. MazpA lamps 


@ USE the Lighting Kit to help give 
our customers 40% to 130% more 
light. Order yours now. Be ready for 
the nation-wide Lamp Inspection 
Week ... the last week in March from 
the 24th to the 31st. 
Each G. E. Lighting Service Kit con- 
tains all the necessary material for 
cleaning reflectors and lenses. It con- 
sists of a sturdy metal box containing 
a special short screw driver for the 
oe to-get-at side screws, a can of 
reflector cleaner and a large supply of 


The new G. E. Lighting Service Kit is complete. 
compact, easy to use, and inerpensive. It will 
help you sell more G. E,. MAZDA Auto Lamps 
than ever before. 


cleaning cotton. The box has a shelf 
for holding popular types of lamps 
for replacements. 

With each kit is a special Lamp In- 
spection Week streamer, a lapel but- 
ton, and a supply of folders explain- 

ing the why’s and wherefore’s of safe 
night driving to give to your custom- 

ers. Price complete ... 45¢. Order 
yours today from your distributor's 
salesman. General Electric Company. 

Dept. 166, Nela Park, Cleveland, O. 


GENERAL (3 ELECTRIC 
MAZDA LAMPS 


FOR AUTOMOBILES .. 


FLASHLIGHT... 


RADIO DIAL 


| ing 


will run the engine for three | 


| hours and develop enough current | 


to handle a number of 15 watt 


For heating the water supply | 
any number of 
ice boxes being offered as well as 


screens, ventilators, folding 
built-in berths, mattresses, 
cabinets, cushions, dish | 
racks and many other items are | 
also available. 
Dealer Makes Money 

Over in Chicago a former lead- 
automobile dealer has taken 


cots, 





| over a large retail trailer building | 


| sells transportation and the trailer | 
| date. 
| manufacturers have put a ban on | 
| items so that the trailer fitting in 
| tural for the car dealer. Recently 
| ers of trailers had a dealer meet- 


| the conventional type of automo- 


| of 


| 


| dollars. 


on Automobile Row. He has 35,000 
square feet of space for display | 
and service. The advantage the 
automobile dealer has is that he} 
fits in better than any item to| 
In addition a number of car} 


their dealers selling washing ma- | 
chines and other household u| ility 


as a transportation unit is a na- 


in Detroit one of the manufactur- 


ing. It had all the earmarks of 
bile dealers meetings. Some 250 
trailer dealers from every section 
the country attended and 
placed business amounting to 
several hundreds of thousands of 


The trailer dealer rela- 








| the average 
seen a seagoing craft that made | 


Va. Plan to Baffle 
Chislers, By Heck! 


RICHMOND, Va. (UTPS) 
—Delegate Ralph H. Daugh- 
ton’s anti-chiseler non-re- 
movable automobile license 
bill passed the Virginia 
House by a vote of 69 to 4. 
The bill provides that at 
least one of the automobile 
tags issued by the motor 
vehicle division be so at- 
tached to the automobile 
that it cannot be removed 
without mutilation. It is 
aimed at a prevalent prac- 
tice, he said, of persons pur- 
chasing tags for one auto- 
mobile or truck and trans- 
ferring them to another at 
his pleasure. 


car owner becomes 
his own hauler of loads up to 800 
pounds and by adopting the 


| trailer he doubles the usefulness 
| of his car. 


tions with the trailer manufac-| 


| turers parallels that of the auto- 


mobile business. Discounts are 


about the same and territory is| 


allotted in accordance with the 


dealers sales potentials. There are | 


even some distributor sales agree- 
ments in operation as was the 
case in the early days of the auto- 
mobile industry, 

Aside from the camping 
travel idea, the utility trailer is 
one of the outstanding develop- 
ments of the past few years. The 
home made jobs of an axle and 
two wheels and a few boards are 


and | 


| 


Several of the large selling or- 
ganizations of the country have 
adopted the trailer idea for their 
salesmen and one large California 
building material supply company 
recently sent a trailer out over a 
trip of 17,000 miles with an exhibit 
of everything needed for home 
construction. In the Detroit area 
many of the trailer makers are 
now filling orders from other 
lines of industry for trailers 
which will enable their men to 
carry samples of their products 
into the rural districts as well 
as to centers for displaying their 
wares. The largest mercantile 


SALESMEN who have heavy samples to lug around the country; 
campers, summer cottagers, and hundreds of others, will find this 


utility trailer just the thing. 


the “hoss shoes” is no problem with one of these. 


giving away to carefully engine- 
ered and safer single or mono- 
wheel types. These jobs are 
adaptable in hundreds of ways to 
business men, farmers, contrac- 
tors, hunters, campers and rural 
home owners. The ones seen re- 
cently are of the swivel wheel type 
permitting the car operator to 
turn or back without paying any 
attention to the trailer. By using 
one of these low 


HOME WAS NEVER just like this. 
If the fish don’t bite the owner of a camp trailer 


them fish poles! 


priced trailers | 


Where to stow the outboard motor and 


It backs up, too. 


establishment in the middle west 
has already a dozen of these jobs 
in operation. 

To the automobile dealer, the 
trailer, whether it is the camp- 
ing or travel job as well as the 
mono-wheel, light capacity unit, 
offers an opportunity for the fu- 
ture. The big advantage is that 
there is nothing to be traded in 
and that service and repairs ap- 
pear to be at a minimum. 


Look at that shot gun and 


can weigh anchor and be off to more promising waters in the twink- 


ling of an eye. 





WASHINGTON.—If millions of 
Americans had nothing to do last 
year the lawmakers of 44 states 
were certainly busy tinkering 
with statutes affecting the motor 
vehicle industry. This is made 
abundantly clear in a survey of 
motor vehicle legislation trends 
in 1935, published this week by 
the National Highway Users’ Con- 
ference. 


In the regular legislative ses- 
sions held in these 44 states, not 
less than 9,000 bills involving mo- 
tor vehicles, highways and high- 
way transport were introduced 
and more than 1,200 were enacted. 
In other words the entire auto- 
motive field was the target of 
more legislation than any other 
form of human activity. 


More than 200 bills for diversion 
of motor taxes to other purposes 
were introduced and in 18 states 
they were passed. The alarming 
growth of automobile casualities 
resulted in a heterogeneous mass 
of legislation, some frankly ex- 
perimental while others were 
based on sound principles of 
sound engineering and public wel- 
fare, the report says. 

Of chief interest to highway 
uses are these indisputable trends: 
Diversion and increase of taxes, 
safety legislation and extension 
of restrictive carrier regulation. 


Automobile Workers 
Will Meet April 27 
DETROIT.—The convention of 
the United Automobile Workers 
International Union will be held 
in South Bend, Ind., Apr. 27, ac- 
cording to F. J. Dillon, president. 
The convention has been called 
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Lawmakers Introduced 9,000 Auto Bills in 1935 


Diversion, Tax Increase 


And Satety Bills Growing 


at this time instead of in August 
in order to elect 


officers to re- | 


place those appointed by William | 


of the 
of Labor at 

tion in August, 1935. 
of L. executive council 
this at its Miami meeting. Efforts 
will probably be made by the 
faction headed by Homer Martin, 
vice-president and Edward Hall, 
secretary, to replace 


Green 


tion the conven- 


The A. F.| 
ordered | 


Dillon, an | 


A. F. of L. organizer, as president. 


Must Reduce Loads 


On All Damaged Roads 


LITTLE ROCK, Ark. The 
Arkansas Highway 
has issued an order to all truck 
operators to reduce load 
one half, effective 
on gravel top and asphalt roads, 


shown by a survey to have been | 
greatly damaged by the unusual | 


Commission | 


limits | 
immediately | 


American Federa- | 





winter, freezes, ice and snow. Or- | 


der remains in 
but will be modified sooner where 
conditions warrant. Maintenance 
crews are at work. The 
limit is based on a graduated 
scale depending upon the size of 
tires used. The order does not 
apply to concrete roads. 


GM Akron Show 


AKRON, O.—General Motors’ own 
auto show, a special showing of 1936 
models, will be held Mar. 7 to 
at East Market Gardens. In the 
Akron showing General Motors and 
Chevrolet trucks and_ Frigidaire, 
United Motors and Delco products 
will be on display along with the 
automobiles. Denny Thompson’s 
orchestra will play afternoon and 
evening. 


Show Managers Schedule 


14 Shows 


CLEVELAND.—Fifteen automo- 
bile shows in as many cities will 
be held during the period between 
Nov. 14 and Dec. 5, immediately 
on the heels of the New York Na- 
tional Show Nov. 11 to 18, accord- 
ing to a schedule agreed upon by 
the Assn. of Automobile Show and 
Assn. Managers held at Cleveland 
this week. Cities scheduled to hold 
their exhibits during that period 
include: Detroit, Chicago, Colum- 
bus, Cincinnati, St. Louis, Balti- 
more, Brooklyn, Cleveland, Buf- 
falo, Milwaukee, Kansas City, 
Washington, Pittsburgh, Philade)- 
phia and Peoria. 


Alfred Reeves, general manager 
of the Automobile Manufacturers 
Assn. and manager of the New 
York National Show attended the 
meeting and outlined preliminary 
plans for the New York effort this 
year. All show managers indicated 
a confidence that the fall model 
announcements this year. will 
meet with greater public response 
and are looking for to increased 
attendance and sales at the sev- 
eral exhibits that developed last 
year. 

The show and association man- 
agers devoted considerable time to 
a general discussion of associa- 
tion problems and policies. Spe- 
cial attention was given to the 
used car situation. An _ effort 
should be made, it seemed agreed, 
to correct the attitude of dealers 


Studebaker Appoints 


SOUTH BEND, Ind.—George D. 
Keller, vice-president in charge of 
sales at Studebaker Corp., announced 
today the appointment of C. S. 
Fletcher, representative of the sales 
division, as sales promotion man- 
ager. Fletcher has been with Stude- 
baker for 14 years. 


tor November 


and manufacturers toward the 
used car problem from the stand- 


effect to Apr. 1) 


NADA C laine Dealers 


in Favor of Plan 


point that used cars and new cars | 


cannot be treated separately. It 
was pointed out that the bulk of 


used car losses are definitely tied | 


in with new car operations which 
places definite responsibilities 
upon car manufacturers and fi- 
nance companies, as well 
car dealer. 


Campaign Under Way 
To Reduce Georgia Tax 


ATLANTA. — Under the direc- 
tion of Neill W. Printup, execu- 
tive secretary of Petroleum Assn. 
of Georgia, an intensive and ex- 
tensive campaign is being carried 
on throughout the state to have 
the present six-cent state tax on 
gasoline reduced to two cents. 


Printup claims that last year 


as the} 


| 


load | 


| on 
| gross profit 


14, | 


$2,000,000 of the gasoline tax col- | 
lected was diverted to other than | 


high-way purposes; that another 
$500,000 was “confiscated” because 
the department did not claim it 
in time from the state treasury. 
and that $5,000,000 of the tax 
money was withdrawn from the 
state treasury department and 
now remains 
pended by the state highway de- 
partment. 

He contends that a two-cent 
tax upon gasoline would provide 
all the money that the state high- 
way department has spent dur- 
ing the past year or is likely to 
spend this year. Hence the de- 
mand for a reduction in the taxes 
paid by automobile owners and 
drivers. 

Governor Talmadge gave the 
state a $3 license tax but an 
aroused public may give it a two- 
cent tax on gasoline if this cam- 
paign continues. 


in the bank unex- | 


| 
| 


CANNONBALL BAKER is carrying the 
economy from Boston to Los Angeles in a winter run with a Graham 
Here B. G. Sykes (right), president Bird-Sykes Co., 
Chicago Graham distributor, is bidding farewell to Baker, while Wil- 
liam J. Butler (center), ADN’s official observer, looks on. 


Crusader sedan. 


gospel of safety and 
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ST. LOUIS.—The percentage to | 

date of automobile dealers voting | 

the proposal to establish a 

in the used car de- 

partment of their business, as a 

means of eventually stopping 

present ruinous losses, shows an | 
increase favorable to the proposal, | 
the NADA reported today. 

The voting in on three 
tions. On the first, “Do you ap- 
prove the recommendations?”, 


outlined in a booklet recently sent | 


ques- | 


| 


to the trade explaining the pro- | 


posal in detail those 
constitute 88.8 per cent of all vot- 
ing, the report states. On ques- 
tion No. 2, “Are you individually | 
willing to accept the responsibili- 
ties and obligations as set forth | 
in the booklet?”, 85.7 per cent 
were favorable, NADA claims. On 
the third question, “Will you sup- 
port your national association ac- 
tively through membership in its | 
efforts to make the recommenda- 
tions effective?”, 87.6 per cent} 
voted “yes,” says NADA. 

The percentage favorable to the 
plan goes higher when volume | 


Modernistice Effects 


Mark Columbus Show 

COLUMBUS, O. (UTPS) 
Smart automobiles, intriguing ex- 
hibits, modernistic scenic effects, 
and constant entertainment fea- 
tured the 1936 General Motors 
Show held here the week of 
Feb. 22-29, in Memorial hall 

The exhibit was sponsored by 
General Motors as the spring 
showing of its six makes of auto- 
mobiles, as well as its numerous 
other products. The show is one | 
of a group being held in key| 
cities throughout the country. 

After four days of exhibition, | 
the attendance stood at 38,537. | 
Sales to that date totaled 99 auto- 
mobiles and 17 Frigidaires, for a 
total money sales of $82,608, an | 
average of $2 per visitor for three 
business days. 
Westinghouse Cuts 

Prices on Auto Lamps 


PITTSBURGH. — Marked price 
reductions on automobile lamps 
will become effective Mar. 1, says 
D. S. Youngholm, vice-president | 
of the Westinghouse Lamp Co. 

Two indicator lamps for dash- 
boards and other lighting service, 
and a bulb for tail-lights and 
parking purposes are reduced 30} 
per cent under their present list 
price. A reduction averaging 16% 
per cent on the list price of 
double bar filament head lamps is 
also announced. 





favorable | 


| their friends and associates to 


| day afternoon, arrive at Mackinac 


| J. E. Schipper, chairmen, public- 


| reservations; 


of units sold in 1935 is considered, 
NADA claims, being 91.7. The 
Chrysler group to date shows 87.9 
per cent favorable; General Mo- 
tors dealers, 91.9 per cent favor- 
able; the Ford dealers, 94.7 per 
cent favorable, and others, 78.7 
per cent favorable. 

No figures have been released 
by NADA showing what percent- 
age of dealers in the country are 
represented by those voting to 
date. 


Studebaker Sales 
Up in February 


SOUTH BEND, Ind.-Stude- 
baker sales for the first 20 days of 





February were 45 per cent in ex- 


cess of the corresponding figures | 


for 1935, according to Paul G. 
Hoffman, president of the Stude- | 
baker Corp. The actual statistics | 
covering total sales of passenger 
cars and trucks, as released by | 
Hoffman, follow: 
1935 
Jan. 1 to Fet 69¢ 


Increase 


8% 


1936 
604 


Feb. 1 t 4 


Detroit SAE to Revive 


Former Summer Cruises | 


> OIT.—Reviving its former | 
Dares . | chain store bill. This proposed Fed- 


summer cruise, the Detroit Sec- 
tion, Society of Automotive En- 
gineers, announces the sponsoring 


of a cruise from Detroit to Mack- | 


inac Island the week-end of June 
19 to 22. 

F. W. Marschner is general 
chairman of the committee of 
arrangements. Marschner states 
that such a cruise was decided 
upon to allow the engineers and 


enjoy a week-end outing with- | 
out interfering to any great ex- 
tent with their work which is 
now fairly heavy in the summer 
due to the early introduction of 
new models in the fall. 


The cruise will start on a Fri- 


Island early Saturday and leave 
there Sunday afternoon, arriving 
back in Detroit early Monday 
morning. 

Those in charge of arrange- 
ments consist of: F. W. Marsch- 
ner, general chairman; C. R.| 
Paton, vice-chairman; P. J. Kent 
and Don Devor, chairmen, enter- 
tainment; D. E. Anderson and 


ity; Gay P. Hall, chairman, ticket 
E. V. Rippingille, 
chairman, technical sessions; E. 





W. Austin, chairman souvenirs. 
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He’s No Deadbeat— 
He Pays His Graze 
MINNEAPOLIS. — Police 

Sergeant Wilbur D. Roberts 

nearly fell out of his chair 

last night. 

R. A. Seallen, of Minne- 
apolis, telephoned him and 
reported he had grazed a 
traffic semaphore in the 
Minneapolis loop on his way 
home and wanted to know 
what the damage would be. 

“It’s never happened be- 
fore,” said Sergeant Rob- 
erts. “Motorists usually are 
not that honest.” 


Graham Reveals 
Safety Message 
Carried in Car 


DETROIT. — “Courtesy Makes 
Safety,” Detroit’s traffic safety 
slogan, is being carried to gover- 
nors, mayors, and police chiefs of 
the nation, says Robert C. Graham, 
executive vice-president of Gra- 
ham-Paige, following dispatches 
received from Jefferson City, Mo., 
signed by “Cannonball” Baker. 

“Baker, who is driving a Gra- 
ham Crusader on a winter trans- 
continental tour, reports. that 
cities all along the route are spon- 
soring a ‘Traffic Courtesy Week’ 
in an effort to impress motorists 
with the importance of plain, 
every-day consideration for others 
as a means of reducing traffic 
accidents,” Graham asserted. 

“The man who ‘rocks the boat’ 
and the chap who ‘doesn’t know 
it’s loaded’ are harmless play- 
fellows compared with the motor- 
ist who thinks the road belongs 
wholly to him,” Graham said. 
“He is the man to blame for 90 
per cent of the traffic fatalities. 


| Baker is carrying the gospel of 
| traffic courtesy on a scroll which 


is being signed by civic officials 
in every city and it is to be hoped 
that this nationwide crusade in 
the interest of traffic friendliness 
and consideration among motor- 
ists will bear fruit.” 

Log reports of Baker’s tour 
received from William J. Butler, 
special representative of Automo- 
tive Daily News, who is acting as 
official observer, reveal that de- 
spite sub-zero weather and snow- 
drifted icy roads, the Crusader has 
averaged 26.35 miles per gallon 
since it left Boston two weeks 
ago, Graham added. 


Watch Chain Store Bill 


WASHINGTON. —Although ulti- 
mate passage of the measure is 
doubted, representatives of the auto- 
motive industry here are closely 
watching the Robinson-Utterback 


eral legislation would prohibit 
quantity discounts in commerce, Its 
purported purpose is to enable in- 
dependents to purchase on the same 
terms chain stores but it is so 
loosely worded that many other 
lines of trade would come under its 
provisions, including the purveying 
of motor vehicles and parts. 
Opponents of the measure contend 
would seriously affect consumers 
increased prices. Without 
public hearing the judiciary com- 
mittee of the Senate has reported 
the bill and it is now on the Senate 
calendar. As a substitute for a sim- 
ilar Patman bill it is now in com- 
mittee in the House. Observers pre- 
dict that with Majority Leader Rob- 
inson committed to it the bill will 
pass the Senate but they say it will 
be blocked in the House because of 
its controversial nature and _ be- 
cause this is Presidential election 
year. 


as 


it 
through 


Tae | Total Gains 


RICHMOND, Va. (UTPS).—Not- 
withstanding bad weather, state 
gasoline tax collections for January 
in Virginia went beyond the million 
dollar mark for the first time, and 
were $296,130.67 greater than for 
the same month last year, John Q. 
Rhodes jr., director of the division 
of motor vehicles, reported. 

January, 1936, collections were 
$1,219,546.54, as compared to $923,- 
415.87 in January, 1935. 





WASHINGTON. The Inter- 
state Commerce Commission this 
week was informed the Pennsyl- 
vania Railroad is planning devel- 
opment of a gigantic system of 
motor truck freight operations to 
be ordinated with its rail lines. 
This freight service would be com- 
parable with or perhaps greater 
than the Pennsylvania Greyhound 
Lines in the passenger field. 

First knowledge of the plan 
came through application by the 
Pennsylvania Transfer Co., a sub- 
sidiary, to the commission for 
authority to acquire three other 
trucking concerns for about $200,- 
000. They are the Chicago-Cin- 
cinnati Motor Freight Line, Aiko 
Express Lines and Barker Motor 
Freight Lines, Inc. The applica- 
tion said: 

“This application is one of sev- 
eral of a similar character being 
filed by subsidiaries of the Penn- 
sylvania Railroad Co., for acquisi- 
tion of certain truck operations 
designed in the public interest 
to further development of a sys- 
tem of correlated and affiliated 
truck operations, co-ordination 
with, paralleling and feeding the 
rail lines of the Pennsylvania 


Hug Co. Announces 


New 6-Wheel Lugger 


HIGHLAND, Ill—A new six 
wheel lugger has been announced 
by the Hug Co., of this city. It 
is known as model 95 and is 
powered by a caterpillar diesel 
engine. 

Chassis, body and hoist of the 
new model have been combined 
into an integral 12-yard hauling 
unit by converting two rear driv- 
ing axles into a front end rear 
axle drive and adding a 6-ton 
trailer axle as a center axle. 

Both front and rear axles are 
driving axles and are of the 
double reduction, full floating 
type, with high traction differ- 
ential. 
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Peina. R. R. Plans Gigantic Motor Freight System 


Operation Will ill be Larger 
Than Greyhound Bus Lines 


Railroad. * * * The actualities 
and possibilities of truck co-ordin- 
ation with, and utilization by, rail 
lines, are, of course, greater than 
with the bus. Study and exper- 
ience have already demonstrated 
this.” 


New Outfit Buys 
Alma Mfg. Corp. 


ALMA, Mich, - ~Formation of 
Alma Motor Co., a , Michigan cor- 
poration, with capitalization of 
300,000 shares of $1 par stock, to 
buy and operate the properties 
and business of Alma Mfg. Co., 
here, has been announced. 

The Alma Mfg. Co. is engaged 
in the manufacture and sale of 
four-wheel-drive units for conver- 
sion of Ford and Chevrolet 1%- 
ton trucks. The drives, including 
axles and transmissions, are sold 
through Ford and Chevrolet deal- 
ers and installed in the field on 
either new or used trucks. Major 
uses include tractor-trailing haul- 
ing, off-the-road work, road main- 
tenance and similar extra-duty re- 
quirements. 

The new company is headed by 
Detroit business men and auto- 
motive engineers and production 
men. William W. Schenck, secre- 
tary-treasurer of the Alma Mfg. 
Co., will become president of the 
Alma Motor Co. F. L. Armstrong, 
formerly vice-president of Thorne 
Motor Corp., Chicago, will be vice- 
president, and Willis S. Wyatt, 
formerly with Haskins and Sells, 
accountants, will be secretary- 
treasurer. 


Frank E,. Emerson 

BUFFALO.—Frank E. Emerson, 
for many years advertising director 
of the Houde Engineering Corp., of 
this city, was killed here Feb. 23 in 
an automobile accident. He was 46 
years old and is survived by his 
widow and seven children. 





Where FINISH Counts 
ONLY BINKS GIVES im ALL 5 


1 Drop Forged 
Bronze Body... . 
Bronze used for 
greater tensile 
strength; permits 
machining to closer 
limits; prevents 
springing and _ eliminates 
ment of parts. 
sand 


2 


misalign- 
Forging assures no 
holes or blow holes in material. 
Tapered Seat Nozzle Alignment. ... 
The identical taper on the outside 


of the fluid nozzle is machined on the inside of 
the air nozzle assuring the proper relation between 
fluid nozzle opening and air nozzle orifices. 


Standard Pipe Threads. . 


3 


. - All Binks equip- 
ment fitted with standard pipe threads; 


any 


fittings required in an emergency can always be 
procured locally because of this feature. 


I 


Micrometer Spray Adjustment. . . . Permits fine adjust- 
ments from small round spray to wide fan-shaped spray 
with all widths in between available. 


Always located at the 


back of the Thor Model 2, a feature that has been widely 


imitated, the spray adjustment has been improved; 


mains close to gun body. 


a 


atomized material. 
ered by our patent. 


Auxiliary Air Nozzle Openings. . . 
jets of air to leave the gun parallel to the center jet of 
Strictly a Binks development amply cov- 


it re- 


- These openings permit 


Write for Descriptive Literature 


BINKS MANUFACTURING COMPANY 


3105-50 CARROLL AVENUE 


CHICAGO, ILLINOIS 


NEW YORK: 126-5) Lafayette Street — DETROIT: 2830 Er t “Grand [ou'evard 


SAN FRANCISCO 


WINDSOR, ONTARIO, CANADA 














FLAGSHIP OF THE FLEET. A special bronze paint job and appropriate lettering distinguish this 
flagship of a fleet of 27 Chevrolet delivery trucks belonging to the Mack Baking Co., Bangor, Me. Each 
week the best salesman of the previous week drives the fingship. 


Banned Trach 


Operators 


Appeal from Conn. Ruling 


HARTFORD, Conn. — Banned 
from Connecticut highways by the 
State Public Utilities Commission 
because their insurance provisions 
were disapproved, two Massachu- 
setts trucking companies have ap- 
pealed to the Superior Court of 
Hartford county. The truck op- 
erators involved are the Univer- 
sity Overland Express, Inc., of 
Cambridge, Mass., and the John 
J. McCarthy Co., Taunton, Mass. 


The Connecticut commission on 
Jan. 20 refused to grant the com- 
panies permission to operate in 
Connecticut because the Service 
Mutual Liability Insurance Co., 
with whom both are partially in- 
sured, “is not licensed by the In- 
surance Commissioner of the 
state of Connecticut ... to do an 
insurance business in the state.” 


The appeal is said to be the 
first under the trucking act 
passed by the 1935 General As- 
sembly requiring all truckers to 
register with the P. U. C. and giv- 


Reeves Replies 
To Rail Charges 
Against Trucks 


NEW YORK.—Through Alfred 
Reeves, vice-president and gen- 
eral manager of the Automobile 
Manufacturers Assn., the motor 
industry has taken exception to 
the claim of four railroad presi- 
dents, in a report to the gover- 
nors of New England states, that 
railroad carriers are suffering 
from “under-regulated and under- 
taxed highway competition.” 


In a letter to the six governors, 
accompanied by supporting data, 
Reeves declared that the auto- 
mobile industry as one of the 
railroads’ largest users is sympa- 
thetic to their problems. He 
stated, however, that highway and 
railroad transportation should 
each be judged on its own merits 
whether from the standpoint of 
service, taxation or regulation. 


“If so-called highway competi- 
tion is a major contributing cause 
to railroad ‘suffering,’ this com- 
plaint of the railroad executives 
can be construed as a lack of fore- 
sight on the part of railroad man- 
agement, since carriers were 
urged 15 years ago to adopt trucks 
and buses to fill the logical needs 
of shippers and the traveling pub- 
lic,” he declared. 


The motor spokesman indicated 
that the business of motor trans- 
portation is regulated along the 
same lines as railroads, including 
also comprehensive’ regulation 
governing safe operation for the 
protection of the public and its 
highways. 


| Overland Express, Inc., 








ing that regulatory body power 
to make rules and regulations 
governing for-hire transportation 
of merchandise, household goods, 
etc. 


In his appeal, Attorney Martin 
E. Gormley, of New Haven, coun- 
sel for the two companies, charges 
the denial of his clients’ applica- 
tions “constitutes an unlawful in- 
terference with interstate com- 
merce in violation of Article 1, 
Section 8, paragraph 3 of the 
Constitution of the United States.” 


He declared the “enactment by 
Congress of the Motor Carrier 
Act of 1935 supersedes and ren- 
ders inoperative the power and 
authority of the state of Con- 
necticut and of said commission, 
if any, to require insurance of the 
nature prescribed by said com- 
mission.” The P. U. C. decision 
is also described as “unreasonable 
and arbitrary,” depriving the 
plaintiff of property without due 
process of law. 


In its decision on the University 
the com- 


mission had said: 


“The Federal Motor Carrier Act 
of 1935 is directed to the regula- 
tion of interstate transportation 
of persons and property over the 
public highways by motor ve- 
hicle. Regulation of motor car- 
riers by the state is founded upon 
its right to control highway mo- 
tor vehicle traffic in the interest 
of public safety and convenience. 


“If and when regulations re- 
specting insurance are established 
by the Interstate Commerce Com- 
mission requiring carriers to show 
public liability and property dam- 
age insurance in a company... 
licensed to do business within the 
states through which the carrier 
proposes to operate, no conflict 
between the policy of this state in 
the protection of its citizens and 
the rights of a purely interstate 
operator will then exist.” 


High School Students 


May Use Pontiac Book 


BERKELEY, Cal.—“Automobile 
User’s Guide—A Handbook for 
Pontiac Owners,” in all probability 
will be used as a text book by 
junior high school students here. 
This is the new book that has re- 
placed the old-fashioned instruc- 
tion books that have been fur- 
nished car buyers since the be- 
ginning of the motor car industry. 


A copy of the User’s Guide came 
into the possession of J. A. Green- 
ing, Berkeley chief of police, and 
he immediately requested 30 cop- 
ies from the Pontiac Motor Co. 
for the students taking a special 
safety course. 








Railways Urge 


Truck Boycott 
DETROIT. “Buy only 
those goods, no matter 
what they are and no 
matter who the merchant 
is, that have been brought 
in by rail,” declares an 
article entitled “When a 
Railroad Man and His Wife 
Go Shopping,” published in 
“The Rail,” and distributed 
by the Chesapeake & Ohio 
Railway and the Pere Mar- 
quette Railway. 

The Automobile Manu- 
facturers Assn. points out 
that while the circum- 
stances are not necessarily 
similar, this article recalls 
to mind the case in which 
the Nevada Northern Rail- 
way was fined $500, its man- 
ager $50 and seven em- 
ployes $1 each for their ef- 
forts in boycott against 
merchants using motor 
truck service. 





Ee Tans 
Great Success 


Officials Say 


TORONTO. — The automotive 
parts and service show, which re- 
cently closed here, was a success 
from the standpoints of attend- 
ance, number of exhibitors and 
actual business done, according 
to show officials. The exhibit was 
the first of its kind ever to be 
held here. 


Restricted to the garage and 
dealer trade only, the attendance 
was drawn from practically every 
important point in Ontario, it 
was asserted. One visitor was 
registered from a point beyond 
Winnipeg, which is some 1,100 
miles west of Toronto. 

Despite the worst road and 
weather conditions experienced 
in years, almost 5,000 admis- 
sions were clocked during the 
three days of the exhibition. Af- 
ternoon attendance was reported 
good, but the show was literally 
packed to the doors during the 
evenings. 

Originally planned as a small 
affair by the Automotive Machine 
and Parts Assn., the exhibition 
grew so rapidly that its sponsors 
could scarcely supply the demand 
for space by exhibitors. Addi- 
tional room was hurriedly se- 
cured until when the show finally 
began some 50 exhibitors were on 
the grounds. 

Many of the exhibitors brought 
in their entire displays from the 
Atlantic City show last fall and 
all the exhibits were attractively 
arranged and laid out. Almost 
all of the exhibitors admitted a 
volume of business far in excess 
of their original expectations, it 
was said. 





Truck Interests Fight 


oo — = 


Forecast Doom of Many 


If Drastic Rule Wins 


WASHINGTON. — The motor 
truck interests are planning a 
last ditch fight against what they 
charge are drastic and unreason- 
able liability and insurance re- 
quirements proposed by the In- 
terstate Commerce Commission. 
The proposed rules are so severe, 
according to the American Truck- 
ing Assns., Inc., that “if they are 
promulgated they will forecast 
the doom and many motor 
carriers.” 

Meanwhile the ICC has ex- 
tended from Mar. 2 to Mar. 23 the 
time for filing by motor carriers 
of tariffs and schedules of rates, 
fares and charges to become effec- 
tive Apr. 1. This action was taken 
at the urgent request of the ATA 
and numerous individual interests, 
on the ground they had not had 
sufficient time to prepare their 
schedules. 

The ICC will hold a hearing on 
the insurance rules Mar. 11. Evi- 
dence then produced will guide 
the commission in making its 
final decision. 

The principal objections of the 
motor carriers to the suggested 
requirements are: The proposed 
liability and property damage 
limits are too high; provisions re- 
lating to cargo and terminal in- 
surance are unsound and im- 
practicable; standards for accept- 
ability for insurance are too 
severe; qualifications for self-in- 
surers are unjustified because 
they would, in effect, make self- 
insurance prohibitive. 


Under the ICC suggestions, 
public liability and property dam- 
age insurance is mandatory for 


5,000,000 Cars 
Operate With No 


Drivers License 





WASHINGTON.—Five million 
motor vehicles in 11 states are 
being operated without the re- 
quirement of driver’s licenses, 
according to the National High- 
way Users Conference. Follow- 
ing a nation-wide survey that ex- 
posed the extremes between states 
in procedure incident to grant- 
ing licenses, the conference as- 
serted: 

“Although a model driver's li- 
cense act was developed back in 
1924 as part of the Uniform 
Motor Vehicle Code we find that, 
figuring an average of one and 
one-half drivers to every vehicle, 
there are more than 7,000,000 un- 
licensed operators in Florida, 
Georgia, Illinois, Louisiana, Mis- 
sissippi, Missouri, New Mexico, 
Oklahoma, South Dakota, Ten- 
nessee and Wyoming. 

“In addition, there is no uni- 
formity as regards the license 
period, it varying from one year 
to life; nor is there any uniformity 
as to the fee, which ranges from 
25c to $5. This lack of uni- 
formity has a direct bearing on 
safety because a driver’s license is 
a powerful factor in control. The 
power the courts and authorities 
have to suspend or revoke licenses 
on the basis of major offenses 
should be strengthened by ex- 
tension of licensing laws to all 
states and by injection of uni- 
formity into those laws.” 


Tax Cut Near 


MONTGOMERY, Ala. (UTPS).— 
Lower price automobile tags are a 
step nearer this week with the 
passing by the House of a bill re- 
ducing them from a scale of $5, $9, 
$13 and $18 to $4, $7, $10 and $15. 


The bill also gives purchasers of 
second hand cars the privilege of 
paying a proportionate price to 
number of months remaining in the 
year. This privilege was granted 
only to purchasers of new cars. The 
bill now goes to the Senate. 
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vehicles used for the 
but 


all motor 
transportation of property, 


cargo security must be carried | 
only by common carriers. On | 


each motor vehicle or trailer the 
liability would be $10,000 for 
bodily injury or death of any one 
person, and subject to that same 
limit per persons; $25,000 for 
bodily injury to or death of all 
persons in any one accident, $5,000 
for damage to property. ATA 
contends the limits should be 
$5,000, $10,000 and $1,000. 





Plan Space Increase 


At Cleveland Exhibit 


CLEVELAND. — With more 
than half of the available space 


in Cleveland’s Great Lakes Expo- | Bearing Co 


sition, June 27 to Oct. 4, already 
spoken for, Lincoln G. Dickey, 
general manager, announced that 
plans are being made to increase 
possible floor space. 


Although the exposition will 
emphasize the importance of the 
Great Lakes region, concerns in 


many Ohio cities, in Chicago, New | 


| measure, 
riers engaged in hauling farm pro- | 


York, Detroit and other industrial | 


centers have made space reserva- 
tions. Among the companies that 
have already made space reserva- 





Proposed Insurance Law 


tions and the products they will | 
display are: 

The Leece-Neville Co., the Wil- 
lard Storage Battery Co., the 
Arco Co., and the Timken Roller 


Virginia Adopts Bill 
RICHMOND, Va.—(UTPS).—The 
Virginia House has adopted the Sen- 
ate motor carrier regulation bill, 
with but eight negative votes. This 
amended to exempt car- 


duce, was designed to parallel the 
recent federal regulation act, but, 
as finally adopted, admit it is much 
weaker than the latter. 


Jack Barker Makes Money with 
the INTERNATIONAL Franchise 


@ Jack Barker of Carrollton, Ga., is 
another International dealer doing an 
excellent job selling trucks. His sales 
record is impressive, coming from a 
town of only 5,000 population, in a 
strictly agricultural county. 


Starting with International in Aug- 
ust, 1933, Mr. Barker sold 8 trucks the 
rest of that year. He hit his stride in 
1934 with 35 trucks sold. Last year 
he boosted his sales to 45 trucks. In 
selling Internationals he has experi- 
enced what so many dealers report: 


one sale leads 
International owners are satisfied own- 
ers and they tell their friends about 
their trucks. Read his letter below. 


to another because 


Your biggest opportunity is with 
International. Bear this fact in mind: 
International new-truck registrations 
for the year 1935 over 1934 showed a 
gain nearly three times as large as that 
of the truck industry as a whole. Ask 
our nearest branch for complete in- 
formation on the International fran- 
chise for your territory. 


INTERNATIONAL HARVESTER COMPANY 


606 So. Michigan Ave. 


Here Is What 
International 


Offers: 


(INCORPORATED ) 


OLDEST PLY yy 
_ OLDES LYMO. 
Lil UTH AND CHRYSLER 1 
See CRY SLE: JE ALER THIS SIDE OF 


Carrollton Motor Com 


Chicago, Illinois 


1TLANT: | 


pany 


Jack Barker, Owner 


CHRYSLE "LY 
YSLER, PLYMOUTH AND PAC KARD 


INTERNATIONAL TRUCKS 


SALES AND seavic, 
PHONE $96 


Carrollton, Georgia 


lowa Merchants to Meet 


In Des Moines March 16 


DES MOINES.—Stormy weath- 
er and bad roads forced the can- 
cellation of a meeting scheduled 
for Feb. 11 by the Iowa Automo- 
tive Merchants Assn. and the Na- 
tional Automobile Dealers Assn., 
according to Walter Ferrel, sec- 
retary-manager. 


The meeting will be held Mar. 
16, Ferrell has announced. It will 


| open at 10 a.m. in the Fort Des 


Moines Hotel. There will be no 
registration fee and a program 
of entertainment has been ar- 
ranged to supplement the busi- 
ness session, Ferrell said. 


A complete line of trucks from Half- 
Ton to powerful Six-Wheelers. A 
reputation without equal for quality 
and after-sale service. 230 Interna- 
tional Harvester branches offering In- 
ternational dealers the closest possible 
assistance in sales and service. Inter- 
national Truck finance plan on both 
new and used trucks. Largest adver- 
tising campaign of any full-line 
truck manufacturer, constantly pro- 
moting the sale of Internationals 
in national magazines, newspapers, 
vocational publications, and 
through direct-mail. 


Gentlemen; 


In regara 
to the 7 
you have the oternational Truc 
dealings with om ane truck on ke 


contract, 
have been ve 


the we just 
TY plensens (447. and that our Inet’ 
Carrol) colt, Might be sata ant and profitable wet 
Toll Count that the F 
here without io we started, i were no Internatio 
eing forced to dodee Pry you cap hardly 
Bternationa) 
er had 
©8ser troubles ® 86rious mech, 
we ha @nical o 
branch houge, ve received 100 per coat coos on a truck and 
eration fros th 
e 


0m all 2) We have nev. 


Atlante 


" 

- are very proud to » 
8es0ciated wit eters who 
f th them closely 


= ay that the Majority of our 
Ty *xperience of Others 


International» or b 

they are buyi - 
" 

friend make 


Mich ad 


Prop, 


INTERNATIONAL TRUCKS 
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Servicing | of De Soto Airstream is Described 


Maintenance of 1936 Jobs 
Is Explained by Dumas 


By PAUL 


De Soto Airstream cars for 1936, 
are known as “S21” series. Changes | 
include restyling of the front end, 
stiffer frame, larger brakes and 
adoption of the Warner automatic | 
over-drive unit as optional equip- | 
ment. A simplification of the con- | 
trol arms and knuckle supports in| 
the independent springing system | 
has necessitated changes in 
method of camber and caster ad-| 
justment. 

Data pertaining to adjustment | 
and disassembling of the Warner| 
over-drive unit will be covered in| 
a later article in this series. | 


Identification 


Starting serial number of cars| 
built at Detroit is 6,043,701 for'| 
Custom models, 5,500,001 for De 
Luxe models. Starting serial cars| 
built in Canada 9,664,641 for both| 
Custom and De Luxe. Serial num- 
bers are located on right front 
door hinge post. Starting engine) 
number is S1-1001 located on left) 
side of cylinder block between | 
Nos. 1 and 2 cylinders. Engine) 
numbers without symbols indicate | 
standard cylinders and crankshaft | 
bearings. The letter “A” with the) 
engine number indicates cylinder 
bores .020 inch larger than stand- 
ard. The letter “B” with engine| 
number indicates main and con- 
necting rod bearings .010 inch| 
smaller than standard. 

The letters “AB” with the en-| 
gine number indicate cylinder 
bore .020 inch larger and main 
and connecting rod bearings .010| 
inch smaller than standard. Let-| 


| switch mounted on top of motor 


DUMAS 


ters in circular pads at either end 
of engine number pad are used by 
factory inspectors only and should 
not be used in connection with the 
engine number. 

Engine 

Engine is L head type with 
block and crankcase cast integral. 

Bore, 3% inches; stroke 4% 
inches. 

Displacement, 241.5 cubic inches. 

AMA Horsepower, 27.3 | 

Makers rated horsepower, 93 at 
3,400 r.p.m. with standard cast 
iron head, 100 at 3,400 r.p.m. with 
optional aluminum head. 

Compression ratio, standard iron 
head 6, optional aluminum head 
6.5. 

Compression pressure, 120 
pounds at 1,000 r.p.m., 98 pounds, 
minimum at cranking speed for 
standard head. Aluminum head 
should show 109 pounds minimum 
at cranking speed. 

Flywheel teeth, 146 steel ring. 

Firing order, 1-5-3-6-2-4. 

Battery 

Make, Willard 15 plates with 
positive terminal grounded; rat- 
ing, 5.9 amperes for 20 hours, 119} 
ampere hour; case size, 10;5;x7i5x 
9,5, inches; location, under driv- 
er’s seat. 

Starting Motor 
Make, Auto-Lite MAX 4015 with 


housing; stalled current, 640 am- 
peres at 3 volts, 16.5 pounds foot 
torque; running free, 65 amperes 


at 5.5 volts, 5,300 r.p.m.; brush| 





spring tension, 42 to 53 ounces; | 





| to 13 ounces; 


air gap, total air gap between 
armature core and field pole 
pieces .042 to .060 inch; drive, pos- 
itive shift outboard pinion. 


Note: There should be a clear-| 
inch between | 


to a's 
pinion 


ance of x 


outer edge of and the 


thrust washer next to the outer | 


pinion housing bearing when 
pinion is in fully meshed position. 
With pinion in neutral or released 
position its outer edge should be} 
143 
3x minus ; inch) from mounting | 
face of pinion housing as shown | 


| contact gap, .008 to .013 inch; 


inches (within limits of plus} 


assembling, be sure the felt wiek | 


lays on bottom of oil pocket and 
jms '%g ounce of Fiske No. 2734 
grease or equivalent. 


Cut-Out 
Make, Auto-Lite combined in 
same box with two-step voltage 
regulator; air gap, .010 to .030 inch 
points closed; contact opening, 
.015 to .025 inch; closes, 6.5 to 7.3 
volts; opens, 0 to 3 amperes. 


Regulator 
Make, Auto-Lite 2 charge type; 
air gap, .020 inch contacts closed; 
con- 
tact springs, 10 to 12 ounces ten- 
sion; limits, contact should open 
at 6.5 to 7.3 volts at room tem- 


| perature and should close at 8.3 
| volts same temperature. Complete 


PINION position is adjusted by | 
turning switch button “A.” 


in Fig. 1. Adjustment is by screw- 
ing button “A” in or out 
pushing end of spring down to 
clear the slot in button. 

Starter switch, Auto-Lite. Should 
have travel of 5/32 inch. 

Spark Plug 

Make, AC K-9 for standard head, 
S9 for aluminum head, 14 mm|} 
size; colder, K7 and S7; hotter, | 
K10; gap setting, .025 inch. A gap 
of .030 inch will give a better idle | 
but may also produce missing at | 
high speeds after short term of 
service. 


after | 





Distributor 


Make, Auto-Lite IGS 4006-1 full 
automatic advance with Auto-Lite 
| auxiliary vacuum control; breaker 
gap, .020 inch; contact angle, 38 
degrees; breaker spring tension, 9 
governor advance, 


| starts at 350 r.p.m., 8 distributor 
| degrees at 1000 to 1100 distributor 
|r.p.m. and attains maximum 12 


| vance, 


| 15 to 16 inches; 


distributor degrees at 1530 to 1600 
distributor r.p.m.; vacuum ad- 
starts with 5.2 mercury 
inches of vacuum, attains maxi- 
mum of 8 distributor degrees at 
ignition timing, 


| spark occurs at T. C. or when the 


| damper 


“The Manley 60-ton Press 


has never 
failed us!” 


@ This is what every owner has to 


say about the Manley 60-Ton 
Hydraulic Press! Big, strong, husky 
and SAFE, it will handle any job up 
to the heaviest bus work—yet it is a 
piece of precision equipment. 

Test centers insure unusual accu- 
racy in straightening jobs. The Dial 
Indicator, illustrated to the right, 
detects and locates the slightest 
irregularities. And with the Manley 
Ring Gear Riveter (extra equip- 
ment), also illustrated to the right, 
ring gears can be riveted quickly 
and with extreme accuracy. 

In every way, the Manley 60- Ton 
Hydraulic Press is an unusual piece 
of equipment that soon pays for 
itself. Ask your jobber’s salesman 
about it. 


MANLEY MANUFACTURING DIVISION 


of the American Chai 


York, Pennsylvania 


In Business for 


VENA Caan 


Dial Indicator 


n Company, Inc. 


Your Safety 


EQUIPMENT 





showing 


| Cap, 


crankshaft 
pointer as 


“0” graduation 


aligns 


on 
with 


¢ 


| 


With 
TAU TLULINI 


510 


WALI 
Man 


5105 0 
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Fig. 2 
TOP view of crankshaft damper 
timing marks. Each} 
graduation equals 1 degree, 


shown in Fig. 2. Each graduation | 
on damper is equal to 1 degree; | 
breaker points, arm IGP-3028, | 
screw IGP-33; rotor, IGS-1016; | 
IGC-11075; cam, IGS-1022R; 
condenser, IG-2671F. 


Generator 


Make, Auto-Lite 4608-A5 with 2) 
charge voltage regulator; motor- | 
ing free, 5.03 to 5.57 amperes at | 
6 volts plus % ampere additional | 
when motoring with regulator and 
relay connected; maximum out- | 
put, 22 amperes at 8 volts; field | 
current, 3.5 to 3.9 amperes at 6) 
volts; brush spring tension, 24 to 
36 ounces; air gap, total air gap | 
between armature core and field | 
pole pieces .030 to .040 inch. 

Note: De Soto recommend set- 
ting third brush to position where 
there are 4 commutator bars be- 
tween the 3rd and main brush. 
Movement of 3rd brush is by re- 
moving cover band loosening set 
screw and rotating 3rd brush ring | 
by hand. | 

Note: Before assembling the| 
armature and commutator end} 
plate remove the felt wick. Oil 
the shaft and the wick. After 


| be 


| 1522237, 


| 855253; 


adjustment information 
tained in the Standard Tune-Up 
Manual. 
attempted unless shop is 
equipped with an accurate volt- 
meter, ammeter and variable re- | 
sistance. 
Fuel Pump 

Make, early production AC 

late production 1522995, 


| both of which are series B type; | 
| tube; EV, step-up needle; IJ, idle 


maximum pressure, 3% pounds; 


| Capacity, 1 pint in 60 second; dia- 


phragm, 855035; diaphragm spring, 
valve, 855003. 


Fuel System 
Carburetor, Carter model E6G1 
plain tube down-draft B&B type, 


| with vacuum operated economizer 


or step-up; idle adjustment, idle 


is con-| 


Adjustment should not| 


| piston; 


TOP view Carter B and B re- 
vised carburetor with cover re- 
moved. C, air bleed; EP, step-up 
IC, pump check valve; 
MJ, metering jet; DJ, main vent 


jet tube. 


be ;; to =) inch; calibration, vari- 
ation in the air fuel ration in all 
ranges above idle is secured by 
installation of a leaner or richer 
metering jet “MJ” Fig. 3. Loca- 
tion of the various parts is also 
shown in the top internal view 


Fig. 3 


SECTIONAL VIEW Carter B 
step-up. 
step-up jet; 
piston; EV, step-up valve; 
metering jet; PJ, pump jet 


DJ, main vent tube; 


adjustment screw shown in Fig. 
3 controls quantity of mixture. 
Turn in for leaner effect. Stand- 
ard adjustment \% to 1 turn open. 
Idle stop screw should be set to 
give a minimum of 6 m.p.h. car 
speed with warm engine. Don’t 
attempt to get slower idle; float! 
level, measure from top of float) 
(not soldered seam) to machined | 
upper edge of bowl casting as 
shown in Fig 5. Distance should | 


1522-8 


| pressure 
| specifications 


IJ, idle jet tube; 
; VP, vertical passage. 


and B carburetor with revised 


A, idle port; B, idle port and bleed; C, idle air bleed; D, 


EN, step-up needle; EP, step-up 


K, piston plate; Md, 


Fig. 4. All parts numbers are 
Carter company numbers: 
159-63S, metering jet standard; 
flows 282 to 286 c.c. per minute; 
159-59S, metering jet 1 size lean; 
159-61S, metering jet 2 sizes lean; 
123-21S, idle orifice tube; 145-14S, 
main vent tube; 149-43S step-up 
jet size 63 drill; 160-22S, pump 
piston, needle and plug; 48-44, 
pump jet size .90 mm drill; 25-61S, 
float needle and seat size 42 drill; 


| 21-49S, float. 


Mileage complaints: On com- 


| plaints of excessive fuel consump- 


tion where it is known that pump 
and float level are to 
air cleaner unob- 
structed and jets of correct size 


| always check the step-up (econo- 


| mizer) 


system. To do this the 


| carburetor must be removed and 


| mizer) 


disassembled. 

Make sure that step-up (econo- 
needle “B” works freely. 
If it shows a tendency to stick 


| look for a bent needle or friction 


| between the piston 


“A” and its 


| bore in body. Needle “B” and its 


IF 


Fig. 5 
METHOD of float height meas- 
urement showing Carter gauge in 
use. 


seat “ should be air tight as a 


| valve. If seating is not air tight 


lap in with soap and fullers earth 

or install new needle and jet. 
Note: If trouble is encountered 

getting a good idle remove and 


(Continued on Page 16, Col. 1) 
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Chevrolet Dealer Calls Turn on Used Car Salad 


Eliminates Red Tape and 
Speeds Up Reconditioning 


HARTFORD, Conn.—Eliminat- 
ing red tape in the used car de- 
partment and speeding up recon- 
ditioning operations has enabled 
the Sloate Chevrolet Co., here, | 
to quicken turnover of used cars 
to a point where the stock sel- | 
dom contains any car more than | 
30 days old, according to Harry | 
M. Sloate, president. 


The key to the Sloate system is | 
a used car appraisal record form | 
which carries all necessary infor- | 
mation about each used car in 
stock. These forms are kept in| 
an aluminum binder which serves | 
as a visualizer. Developed by | 
Sloate himself, the system pro- | 
vides quick reference and the| 
individual form becomes a per-| 
manent record after the car is| 
sold and can be referred to when 
necessary to determine why a| 
loss was taken on a particular 
car. 

Keep “Off Brands” Low 

In the visualizer cars are clas-} 
sified according to price, make 
and type. One column is devoted 
to Chevrolets and other used cars 
in the low-price, light-weight 
category. All heavier cars are 
listed in a separate column and 
classified as “off-brand,” meaning 
that the Sloate company feels it- 
self less familiar with cars of 
this type and therefore unable to 
merchandise them as_ success- 
fully as the lighter cars. 

Keeping this “off-brand” inven- 
tory down is constantly stressed 
by Sloate, who will accept such 
cars in trade only on new car 
deals. Heavy cars, meaning all 
those except the “Big Three” in 
the lowest price class, are not 
taken in trade on used car deals. 
Another policy is not to accept 
a used car deal unless 50 per cent 
or more of the amount involved 
is in cash. For example, $200 is 
the maximum trade allowance in 
a deal involving a $400 used car. 

On the first of each month, a 
red mark is put on the record of 
each used car in stock on that 
date. This indicates that the car 
is in danger of reaching a 30- 
day age and serves as a danger 
signal to accelerate selling action. 

In the few instances where a 
car does pass the 30-day point, a 
second red mark is added. The 
form contains sufficient infor- 
mation to provide a basis for 
study to determine why the car 
has not moved. Sloate points out 
that when a used car fails to 
sell there can be but four rea- 
sons: price, condition, display or 
advertising. 


~ 





Provides Information 


Study of the record, either in 
case of a “sleeper” or after a car 
is sold at a loss, will reveal 
whether the appraiser made a 
mistake or where the fault lies. 
The records also show which used 
models the company is losing 
money on, and often why. Much 
valuable information for use at 
sales meetings is provided. 


When a car is sold, the gross 
profit or loss is marked on the 
form, which is then put in a 
permanent file, where it can be 
referred to at any time. Sloate 
has a visualizer on his desk and 
there is a duplicate in the used 
car department. Appraisals are 
handled by the three sales man- 
agers, who are in charge, re- 


Will Need Tractors 


WASHINGTON.—There pros- 
pect of an improved market for 
agricultural machinery,  ineluding 
tractors, in France, American Vice 
Consul R. T. Cowan, at Lille, re- 
ports. Basis for his prediction is 
the fact French farmers have gone 
so long without purchasing new| 
machinery they will soon be forced 
to renew their equipment. Imported 
tractors predominate in the French 
market, and American products find | 
their strongest competitors in the 
heavy diesel-engined tractors of 
German manufacture. 


is 





| he says, 


"spectively, of used cars, new cars 
and trucks, as well as by Sloate. 

Quick reconditioning of all used 
cars is stressed, with a 24-hour 


| basis as the aim. There is a sep- 


arate department devoted exclu- 
sively to reconditioning, as Sloate 
does not believe in putting used 
cars through the regular service 
department. When this is done, 
the service crew is in- 
clined to use reconditioning 
work to fill in the peaks and val- 
leys in customer labor, with the 
result that used cars are not 
handled as promptly as is de- 
sirable. 


Each car is carefully surveyed 
for reconditioning and _ notes 
taken on its needs. 


FEDERA 


A Message TO 


These notes' 





o- 7 penne amen = 
| are made explicit, 
| appraisers, in consulting Sloate 
on a borderline deal, can tell him 
exactly what the car needs. 
Sloate explained that when he is 
told that a car needs 
touching up” he can’t tell whether 
that will mean $5 or $25, but with 


definite facts to deal with he can | 


reach a decision. 
Work Flat-Rated 


Each car is washed, given its 
mechanical overhauling and fi- 
nally a doll-up for appearance. 
The doll-up is priced at $15, $20 
or $25, depending upon age and 
condition, and covers such ap- 
pearance work as washing, paint- 
ing, dressing rubber, cleaning, 
ete. This work is _ flat-rated 
through the reconditioning de- 
partment. Included in the total 
figure for reconditioning are such 
items as change of oil and greas- 
ing. 

Sloate 


believes in splitting up 


_ MOTOR 


“a little | 


so that the 





his used car display, citing four 
reasons: more outlets, fewer sales- 
men, better closers and less dem- 
onstration expense. The more out- 
lets operated, the greater the 
number of people seeing the mer- 
chandise, he points out. Sales- 
men in charge of separate dis- 
plays have fewer cars to keep in 
mind and can handle them bet- 


ter, and more capable salesmen 


can be employed. 


The company maintains a used 
car display at its new car show- 
rooms, in addition to a used car 
branch elsewhere in Hartford, 
with 12,000 square feet of floor 
space. Early this spring a lot 
will be opened on Asylum Hill, 
near the center of the business 
section. This will give the com- 
pany three distinct used car out- 
lets, each in a different section of 
the city. The advertising value 
of such a spread is obvious. 


In newspaper advertising, Sloate 
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U.S. A. 


does not state exact prices on 
used cars, because to do so plays 
into the hands of some unscrupu- 
lous used car dealers. Instead he 
lists them by price classes, “$139 
to $219,” “$229 to $369,” and so 
on. Under these price headings 
are listed make, body style and 
year of each used car, but not 
its individual price. Prospects can 
get an approximate idea of the 
price from the heading, and can 
see that the price is in line with 
the market. 


Adhere to System 


Sloate told ADN that he does 
not believe the actual system 
used is nearly as important as 
its application. Whatever system 
is used must be adhered to rig- 
idly if it is to succeed, he de- 
clared. “Buying right and sell- 
ing right, plus daily application 
of common sense, is the story,” 
he said. “There is no magic wand 
which can be waved.” 
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Servicing of De Soto Airstream is Described 


Maintenance of 1936 Jobs 


Is Explained by Dumas 


| by shims between gear housing | 


(Contin 


clean the idle orifice tube, idle 
channel and idle discharge ports. 

Automatic choke, Sisson model 
AC 700 built by Pierce Governor 
Co. To adjust, insert special 
Chrysler gauge “1” or a No. 42 
drill into hole in end of choke 
shaft “2” as shown in Fig. 6 and 
through slot in housing flange. 

Now remove air cleaner, loosen 
clamp screw “3” on choke lever 
“4” and move this lever upward 
until carburetor choke valve is 
tightly closed. Tighten clamp 
screw “3” while holding carbur- 
etor choke valve tightly closed. 
Make sure that fast idle mechan- 
ism and choke butterfly shaft are 
free, as friction at these points 
will interfere with operation of 


4 3s 


ued from Page 


14) 


or pints; rear axle, 3% pints or| 


pounds. 

Caution—Don’t use E.P. lubri- 
cants in over-drive equipped 
transmissions. Use nothing but | 
straight refined oils. SAE 90 in| 
winter, SAE 160 in summer. 


Steering 

Camber, % negative to % degree | 
positive, ™% degree positive pre-| 
ferred. Measured with car on level | 
floor or rack tires properly in-| 
flated, car empty; caster, 1% de-| 
grees. May be measured with level | 
and protractor placed against 
finished bosses on knuckles, 

Adjustment—The single eccen- 
tric screw “7” Fig. 8 controls both 
camber and caster. In practice, 


21 


| rear piston. Pistons should have 

not less than .001 and not more 
| than .003 inch clearance in cyl- 
| inder. 


| 30 m.p.h. Adjustment located be- 


| spring painted red. 


| bitt lined inserts. 


| to adjust. 


SISSON AUTOMATIC CHOKE model AC700. A No. 42 drill may | 


be used in lieu of the special pin “1.” 


automatic choke. Make this check 
with throttle in wide open posi- 
tion. 


Valve System 


Tappet clearance, inlet .006, ex- 
haust .008 inch, hot; spring instal- 
lation, end of spring with closely 
wound coils should be placed at 
top; spring pressure, 46 to 50 
pounds at 2,/; inches, 104 to 110 
pounds at 1} inches; valve seat 
angle, 45 degrees; valve guides, 
inlet valves should have .001 inch 
clearance minimum, exhaust 
valves .003 inch minimum. Dis- 
tance from top of valve guides to 
top face of cylinder block should 
be + inch; valve lifters, mush- 
room type operating in reamed 
holes in cylinder block. Removal 
of lifters requires removal of 
camshaft. Oversize lifters are 
available as is a special reamer 
which pilots from above in valve 
stem guides; valve timing, with 
tappets set to .010 inch inlet valve 
should open at T. C. or when the 


correctly timed 
marks align as 


VALVES are 
when sprocket 
shown. 


“Oo” mark on crankshaft damper 
aligns with pointer as shown in 
Fig. 2. Marks on cam and crank- 
shaft sprockets should align with 
each other through shaft centers 
as shown in Fig. 7. 
Capacities 

Cooling system, 19 quarts; 
crankease, 6 quarts; transmission 
plain, 2% pints or pounds; trans- 
mission and over-drive, 4% pounds 











however, it is recommended that | 
the eccentric screw be used to ad- | 
just the camber to % degree| 
which will automatically bring the | 
caster within limits. 

The full range of camber ad- 
justment is secured in % revolu- 


| to 


| bearing type. End play of single 


| to crankshaft with oil spit holes 


| models have double opposed bear- 
|ings at same 


grees; toe-in, 0 to '% inch; steer- 
ing gear, Gemmer integral hous- 
ing type. Cross shaft end play is 
adjusted by slotted screw on gear | 
housing top plate. End play of | 
worm or column shaft is adjusted | 


end plate and end of housing. | 
Mesh of roller and worm is ad- | 
justed by shims inside the gear} 
housing. Trunnion or cross shaft | 
must be removed to execute this | 
adjustment. See Standard Service 


Manual or Standard Tune-Up} 


| Manual for complete information. | 


Use of Proper 


Lubricants 


Stressed in New Bulletin 


NEW YORK.—Many motorists, 
unaware of the important differ- 
ences between various grades of 
motor oil, are continuing to use 
heavy summer lubricants despite 
cold winter weather to the severe 
detriment of their cars, it is 
pointed out by an automotive win- 


| ter driving bulletin. 


Repair Notes 

Brakes, Lockheed Chrysler hy- | 
draulic two shoe non-energized | 
type. Heel end (bottom) of shoes 
should be adjusted to .006 inch | 
clearance; toe-end (top) to .012/ 
inch clearance, 
Front wheel cylinders are 1% 
inch bore for front piston, 1% 
inch bore for rear piston. Rear | 
wheel cylinders are 1% inch bore 
for front piston, 1% inch bore for 


Oil pressure, 30 to 40 pounds, at 


low oil filter. To increase gauge 
pressure install green relief valve 
spring. To reduce pressure install 


Rod bearings, steel backed bab- 
If loose install 
new Shell inserts. Don’t attempt 


Piston removal, rod and piston 
assemblies are removed from 
above. Rods should be assembled 


in lower bearing on valve side of 
engine. Piston vertical slot should 
be on driver’s side of engine. 
Cylinder head, high compres- 
sion aluminum cylinder heads 


should be tightened only when| ‘*’. 
| minute metal 


cold. 

Rear axle, axles in Custom 
models have a single bearing at 
outer end of axle shafts. De Luxe 


location. Recom- 
mended axle shaft end play is .003 
.008 inch for single bearing 
type, .0025 to .005 inch for double 


bearing type is adjusted by shims 
located between brake backing 
plate and end of axle housing. | 


| moving parts. 
| source of hard starting troubles 





Access to shims on double bear- 
ing type axles requires removal 
of axle shafts and inner one of 
the two bearing cups in outer end | 


| of axle housing. 


| carrier bearings are all adjusted | 


| bearings should have 
| “draw” 


BOTH camber and caster are) 
now controlled by the eccentric | 
screw “7” instead of by shims. 


tion of the eccentric screw “7.” | 
It is important therefore to start 
at the proper neutral point. The| 
first step is to loosen clamp bolt 
“6” then insert a % drill or gauge 
of same thickness between the 
rear face of upper control arm at 
top end and front face of knuckle 
support “5.” Now turn eccentric 
“7” until % gauge is just gripped. 
This is the neutral or starting 
point from which execution of the 
camber adjustment should auto-| 
matically bring the caster within 
desired limits. Now adjust camber | 
by turning eccentric “7” in or out, 
within revolution from this 
position until camber is 4 degree 
or within limits specified above. 

Now check caster. If caster is 
not within % degree either way 
of the recommended 1% degrees, 
turn eccentric screw “7” in or out 
until caster is within these limits 
then readjust camber as outlined 
in preceding paragraph. 

King pin angle, 9% to 10% de- 


1 
‘2 





| ratio. 


| gray may 


|gray and winchester 
| have so far proven most popular 
|according to a color-preference 


| Lindberg, De Soto color engineer. 


| brown shade which was chosen 


Carrier bearings, differential | 
definite preload. Pinion 
.004 inch 
or tension. Differential 
bearings should be adjusted until 
the bearing supports have been 
spread .016 inch from their 
normal position. 

Axle ratio, 4.1 on Custom, 4.125 
on De Luxe models with plain 
transmission, Over-drive equipped | 
ears of either model have 4.33 


to a 





|De Soto Color Engineer 


Tells Popular Shades 


DETROIT. — Navy blue and 
be the featured colors 
for milady’s wardrobe this spring, 
but black, autumn gold, platinum 
gunmetal 


with buyers of 1936 De Soto cars, 


report released by Wilford A. 


The report shows that 20 per 
cent of all 1936 De Soto models 
shipped to date have been black. 
Second in popularity is autumn 
gold, a new warm-looking golden 


by 16 per cent of new car buyers. 

Platinum gray and winchester 
gunmetal are tied for third place, 
each representing 15 per cent. 
Jade green, capri blue, vogue 
brown, blue danube blue and bur- 
gundy wine follow in that order. 





That this neglect not only en- 
dangers the mechanical efficiency 
of the car, but will also make the 
car harder to start and more dif- 
ficult to operate, is pointed out in 
the bulletin, which says: 

“Oils for summer use are made 
heavy in body so that they will 


| remain efficient at high tempera- 


tures which tend to make oil be- 
come too thin. If left in the 
crankcase during the cold season, 
such oils may become too thick 
and fail to circulate properly to 
This may be the 


and invariably means excessive 
engine wear. All manufacturers 
of lubricants recommend particu- 
lar grades of oil for different sea- 
sons and these recommendations 
should be followed if the driver 
wishes to insure the satisfactory 
and efficient operation of his car. 

‘It is often the case that the 
motorists allow too long an in- 


| terval between crankcase drain- 


ings,” the bulletin continues. 
“This also is apt to be the cause 
of serious motor trouble and 
costly repairs. Even the best 
grades of oil, containing a mini- 
mum of decomposable natural im- 
purities, become contaminated 
during the course of operation. 
Water, gasoline, road dust and 
particles are the 
most common cause of oil con- 
tamination. 

“Water in the crankcase is 
caused by the condensation of 
water vapor in the cylinders. It 
should be remembered that for 
every gallon of gasoline that is 
burned more than a pound of 
water is produced which normally 
finds its way out through the ex- 
haust. In winter, when the motor 
is operating at low temperatures, 
this water vapor condenses in the 
cold cylinders and seeps down 
into the crankcase, diluting the 
oil. 

“Gasoline finds its way into the 
oil through ‘blowby’ down cylin- 
der walls past the piston rings,” 
the bulletin declares. “The amount 
of fuel that gets into the crank- 
case depends largely upon the 
conditions of pistons, piston rings, 
and cylinder walls, as well as the 
conditions under which the car is 


Kramer Offers Rights 


To Lubrication Fitting 

NEW YORK.—M. S. Kramer, of 
this city, is offering automobile 
manufacturers shop rights for the 
manufacture of a special type of 
universal lubrication fitting under 
Patent No. 1,828,934, issued Oct. 
27, 1931. Use of this device will 
effect material savings in the fac- 
tory cost of grease fittings, it is 
claimed, without impairing the 
convenience of the consumer in 
securing field service. 

The principle upon which the 
invention is founded is basically 
that the more pressure sent 
through the nozzle in greasing the 
car, the tighter the seating of the 
chuck on the fitting, and there- 
fore the smaller the chance for 
loss of lubricant through leakage 
at the connection. 


The nozzle is designed with a 
pilot in its base, so that when it 
comes in contact with the fitting 
the valve in the latter is auto- 
matically opened, thus clearing 
the passage for the grease. The 
nozzle is designed to withstand 
grease pressures of 10,000 pounds 
or more. 





operating. Cold weather starting 
which necessitates the use of the 
choke, and too rich a mixture 
during operation, serves to bring 
about seepage of gasoline into the 
crankcase. A diluted lubricant is 
inefficient, and conditions of 
winter driving which brings about 
this dilution necessitate more fre- 
quent changes of oil during the 
cold season. 

“Just as a diluted oil is ineffici- 
ent, so is dirty oil inefficient and 
harmfull to the car,” according to 
the bulletin. “Dirt is an engine’s 
worst enemy: it can grind down 
moving parts almost as effectively 
as an emery. Minute particles of 
road dust, and metal from bear- 
ing, ring and cylinder wear, find 
their way into the oil and cause 
trouble. The use of the proper 
grade of oil, and recognition of 
the importance of oil change, will 
do much to prolong the life of the 
car and make winter driving 
more pleasant.” 


Demand for Motor Fuel 


To Increase This Year 


NEW YORK.—Indications are 
that domestic demand for motor 
fuel during 1936 will reach a total 
of 464,300,000 barrels, an increase 
of 6.5 per cent over 1935, Fred 
Van Covern told members of the 
American Institute of Mining and 
Metallurgical Engineers at a 
meeting recently. Van Covern is 
the director of the department of 
statistics of the American Pe- 
troleum Institute. 

Preliminary reports show that 
shipment to the domestic trade 
during 1935 amounted to 434,873,- 
000 barrels. After smoothing the 
1935 curve, Van Covern estimates 
that the increase for the first 
three months of 1936 will be 10.7 
per cent; for the second quarter, 
6.4 per cent plus; for the third, 
5.0 per cent; and for the last 
quarter, 5.1 per cent. A continua- 
tion of the unusual weather con- 
ditions now prevailing will, of 
course, have some effect upon de- 
mand and should be kept in mind 
when considering shipments for 
the first quarter. 

Export demand, according to 
Van Covern, will be 28,800,000 bar- 
rels, a decrease of approximately 
1,500,000 barrels below 1935 ex- 
port shipments. The unusual con- 
ditions which affected the export 
market during the second half of 
1935 are expected to continue 
through at least a part of this 
year. 


May Land in Jail If 
You Turn Speedometer 


MADISON, Wis.—The provision 
of the 1935 law which makes it un- 
lawful for any motor vehicle dealer 
or salesman to change the speed- 
ometer reading of any used car or 
truck offered for sale is a consti- 
tutional enactment, according to 
an opinion given to the division of 
consumer credit of the state bank- 
ing department by the attorney 
general’s office. The state bank- 
ing department expects to enforce 
the law in order to protect the 
public against frauds. 


New Rubber Book 


AKRON, O.—A new book on the 
rubber industry, “The House of 
Goodyear,” written by Hugh Allen, 
author of “The Story of the Air- 
ship” and other books, is announced 
for publication around March, by 
the Superior Printing & Lithograph- 
ing Co., Akron. 

While the book is a history of the 
Goodyear Tire & Rubber Co., it will 
deal also with industry problems, 
the world-wide ramifications of rubber 
growing and its upsetting price 
movements, the cotton situation, 
personnel and labor problems, devel- 
opment and research, and an ex- 
tended discussion of marketing and 
economic conditions in the indus- 
try up to the present day. 








NEW YORK.—Motorists of the 
United States have paid more 
than $5,318,615,856 
federal gasoline taxes since taxa- 
tion of motor fuel to finance high- 
ways was inaugurated by Oregon 
on Feb. 25, 1919, it is reported by 
Baird H. Markham, director of 
the American Petroleum Indus- 
tries Committee. 


Declaring the tax was produc- 
ing larger revenue every year, 
with 1935 income exceeding $800,- 
000,000, Markham said it now is 
possible to give the taxpayers re- 
lief, without curtailing funds 
available for highways, by reduc- 
ing excessive state gasoline tax 
rates, by eliminating the dupli- 
cating federal gasoline tax, and 
by confining expenditure of the 
revenue to the original purpose of 
the levy, highway development. 


Would Provide Work 


The rapid increase in gasoline | 


consumption during the past few 
years, he explained, will enable 
the average state to obtain from 
lower taxes revenue sufficient to 
finance a long-term program of 
planned highways, if economically 
built and effectively adapted to 
actual traffic needs. He said that 
at the same time highway devel- 


opment would provide employ- | 


ment for workers of 24 different 
industries. 


“Present consumption of round- 
ly 18,000,000,000,000 gallons of gas- 
oline annually,” said Markham, 
“will produce more than $500,000,- 
000 yearly revenue from a three- 
cent gasoline tax. Since every 
dollar expended upon highways 
starts a trade movement which 
results in the ultimate distribu- 
tion of $3.15 in business activity 
and in wages, $500,000000 spent 
upon roads would distribute $1,- 
575,000,000 in trade and wages 
among 24 industries. Every four 
men put to work on highways 
make jobs for seven additional 
workers in industries whose prod- 
ucts are used in highway con- 
struction, improvement and main- 
tenance. Certainly this method 
of creating employment and dis- 
tributing wages is preferable to 


spending endlessly and indiscrim- | 


inately from gasoline tax funds 
for other state expenses, espe- 


N. Y. to Divert 
$50,000,000 in 


Motor Taxes 


NEW YORK.—The use of New 


York state motorist’s tax funds | 
for purposes not related to high- | 


ways will exceed $50,000,000 again 


in the fiscal year 1936-1937, ac- | 


cording to estimates made of the 
governor’s budget proposals now 
before the legislature. The total 


amount derived from this source | 
and used for non-highway pur- | 


poses since 1933 will reach a fig- 


ure of $244,000,000 by June, 1937, | 
is | 


if the new fiscal 


adopted. 
The 


program 


compilation 


president of the Automobile Club 
of New York, shows tnat the| 
state applied only 35 per cent of 
its license fees and gasoline tax| 
collections to highways and| 
bridges in the three-year period, 
1933-35. The 1936 budget permits 
only about 28 per cent of the} 
state’s share of motor tax funds 
to be spent for highways and the 
1937 budget now under considera- | 
tion provides highway expendi- | 
tures of only about 34 per cent | 
of the funds. The balance of the | 
proceeds go to general state ex-| 
penditures, unemployment relief | 
or to reduce the deficit. 


in state and| 








reported by | 
1VJm. J. Gottlieb, executive vice- | 


AUTOMOTIVE DAILY NEWS, SATURDAY, FEBRUARY 29, 1936 


$5,000,000,000 Collected 1 in Gas Taxes in 17 Yeats 


Possible Relief is Seen 
As Levies Mount Annually 


cially since it gives those who pay 
this special additional tax for 
roads the roads for which they 
are paying. No other method will 
accomplish that!” 

Markham estimated at $4,732,- 
278,290 the total of gasoline taxes 
collected from motorists by the 
states in the period 1919 through 
1935. Revenues from the dupli- 
cating federal gasoline tax were 
reported as totaling $586,337,566 
in the period 1932 through 1935. 
Unreported revenue running into 
millions of dollars also has been 
paid in additional county and mu- 
nicipal levies, he said, explaining 
that in some sections of the coun- 
try four different taxes are paid 
on every gallon of motor fuel, the 
total tax sometimes running as 











lime as 12 cents per gallon and 
exceeding the price of the com- 
modity itself. 

State gasoline tax collections for 
1935 were estimated at $636,160,- 
000, a new record, and about $70,- 
000,000 above the 1934 income, 
$565,027,000. Federal gasoline taxes 
cost the taxpayers an additional | 
$172,262,481, or more than $2,000,- 
000 above 1934 revenue, $170,- | 
109,270. 

Farmer Pays Most 


Markham pointed out that the 
farmer as the largest class con- 
sumer of motor fuel, pays more 
than one-fourth the cost of gaso- 
line taxes. Taxpayers of Cali- 
fornia, Ohio, Pennsylvania and 
New York were reported as hav- 
ing paid more than one-quarter 
of all gasoline tax revenues col- 
lected by the states since 1919, as 
well as the larger share of fed- 
eral gasoline taxes collected since 
1932. 

Contributions from California’s 


taxpayers to that state were re- 
ported as totaling $360,178,538 
since 1923. Ohio motorists are 
estimated to have paid $322,077,- 
448 since 1925. Pennsylvania mo- 
| torists have paid $315,922,847 since 
1921. Motorists of New York, the 
largest gasoline-consuming state, 


| said to range from two cents to 


| seven cents per gallon, with the 
duplicating federal levy increas- 
ing the cost one cent per gallon 
in every state. The average of 
state and federal tax rates now 
exceeds five cents per gallon, he 
added, and the combined levies 
constitute an average retail sales 
tax of around 40 per cent. Col- 
lection of state taxes was said to 
cost the states about $3,000,000 a 
year, and to cost the petroleum in- 
dustry, which is held responsible 
for their payment, upwards of 
$22,500,000 a year. 





| have paid $264,820,907 since 1929. | 


State gasoline tax rates were ||| 





General Sales Tax 


Prescribed for Va. 
RICHMOND, Va.—(UTPS) 
—The governor’s committee 
studying Maryland’s relief 
needs has recommended the 
enactment of a 1 per cent 
general sales tax to provide 
relief revenues. The yield of 
the tax was estimated at 
$5 000,000 per year. 

The committee, headed by 
William J. Casey, Baltimore 
banker, outlined in detail a 
relief progam for 14 
months, extending from 
Apr. 1, 1936 to May 31, 1937. 

The committee also rec- 
ommended that the present 
1 per cent automobile titling 
tax be continued for 14 
months, or until May 31, 
1937. The gross receipts tax 
and the titling tax expire 





Mar. 31, of this year. 








GANGWAY FOR A REAL TRUCK 


ERE’S the truck you’ve always wanted to 
sell! It’s the new Reo—the toughest, sturdi- 
est, longest lasting job that ever came out of the 
Reo factory—and that’s saying plenty! 
truck that will sell you and your organization 
every time it turns a wheel. And Reo pays you 


plenty of profit, too! 


Truck drivers know that the new Reo Gold 
Crown and Silver Crown truck engines will 
“take it’? without grumbling— without constant 
tinkering and repairing. Owners like the Reo be- 
cause experience has taught them that Reo 
trucks stay in service—are dependable, efficient 
and economical! With both drivers and owners 
favoring the line, Reo dealers are cashing in! 


445 


AND REAL PROFIT FOR YOU 


The new Reo Trucks offer you every valuable 
selling point. All heavy-duty models have husky, 
7-bearing crankshafts. 
rear axles, 5-Speed transmissions and double- 
reduction axles are available —at surprisingly low 
There are sturdy hydraulic brakes and 


It’s a 


costs. 


In many models 2-Speed 


frames that are practically shock-and-punish- 


ment- proof! 


of a century! 


* ReoSpeedwagons and Trucks 
range from \% to 4-6 tons. 
Prices from $445 up, chassis 
f.o. b. Lansing, plus tax. 
*14%4-Ton Chassis f. o. b. 


Lansing, plus tax. 


Write or wire immediately for full information about 
Reo’s profit-making exclusive territory franchise, 
and the dual profit, single overhead Reo truck-and- 
passenger-car dealer arrangement. Address: 


REO MOTOR CAR COMPANY 
Lansing, Michigan 


RE 


And then there’s the Reo name 


that’s meant economy and efficiency for a quarter 


The complete Reo line should be in your show- 
rooms this year! 
is going places in 1936—the year that everyone 
agrees will be one of the best in truck-selling his- 
tory! Get your share of this business with Reo. 


America’s Toughest Truck 


AND 


Climbing grades up to 45%! Two 
Reo trucks, loaded to full rated 
capacity, scale Stone Mountain 
over rocks and boulders. 


All Reo Speedwagons and Trucks 
are powered with rugged, econom- 
ical, Reo-built Gold Crown or 
Silver Crown truck engines. For 
1936, these famous motors have 
been made even more efficient. 


SPEEDWAGONS 


TRUCKS 





Owner Survey 
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Literary D Digest Measures Wide Use of Trucks 


ey Results 


Now Released to Public 


NEW YORK.—Complete figures 
of a special motor truck poll made 


among its subscribers have been | 


released by the Literary Digest. 


Every state in the union was 
covered and in the same ratios 
followed by the Digest in appor- 
tioning its national polls. 


In its motor truck poll the Di- 
gest wanted to find out how many 
of its subscribers are engaged in 
businesses and industries which 
operate motor trucks, how many 
trucks they operate, the type of 
vehicles used, and the positions 
of those who replied. 


In the national motor truck in- 
quiry the returns show that— 


54.5 per cent of the Digest’s 
subscribers replying say, “Yes, 
we operate trucks.” 


45.5 per cent say, “No.” 


This distribution or operation 
of trucks was determined. How 
many of the owners operate one 
truck, two trucks or more? The 
percentages are as follows: 


51 per cent operate one truck 

17 per cent operate two trucks 
8 per cent operate three trucks 
4 per cent operate four trucks 
3 per cent operate five trucks 
4 per cent operate six trucks 

13 per cent operate fleets 


Turning now to the type of 
trucks in operation we learn that 
there are— 


43 per cent light weight 
30 per cent medium weight 
27 per cent heavy duty 
It is of interest to note the in- 


dustries in which these trucks are 
employed. For example the whole- 
sale and retail field claims the 
highest percentage with 34 per 
cent; agriculture is next with 28 
per cent; the manufacturing in- 
dustries have 22 per cent; trans- 
portation accounts for 10 per cent; 
government, state and city for 6 
per cent. 


The survey is illuminated fur- 
ther by its revelation of the busi- 
ness and industrial occupation 
represented in the circulation of 
the general magazines. 


For example, out of the total 
reporting truck ownership we find 
that 54 per cent are proprietors 
of their own individual businesses; 
8 per cent are presidents; 2 per 
cent vice-presidents and 36 per 
cent are managers of their re- 
spective businesses. Numerous 
other positions of responsibility 
are listed —engineers, comptrol- 
lers, secretaries and treasurers, 


auditors, purchasing agents, gov- 
|}ernment and municipal officials. 


In the letter accompanying bal- 
lots, the Digest reminded its sub- 
scribers that— 


“Sales of motor trucks are 
measures of business and in- 
dustrial conditions. All of us 
are very much interested in the 
possibilities of the coming year. 


“Today the flow of commerce 
is largely motorized. Trucks 
are used everywhere — by the 
factory, the department store, 
dealers large and small, the 
state, the municipality and the 
farm. 


“It is estimated by the Mo- 
tor Truck Committee of the 
Automobile Manufacturers’ 
Assn. that 48,000 communities 
in this country are dependent 





| Highway 


on motor trucks to handle their 
freight as they are not reached 
by railroads.” 


Barit Succeeds 
Roy D. Chapin 
As Hudson Head 


(Continued from Page 1) 


ing, sales, engineering and pur- 
chasing. 


Supporting Barit will be S. G. 
Baits as first vice-president and 
assistant general manager and 
the same organization of officers 
who worked with Mr. Chapin. 


Others elected at the board 
meeting were: W. R. Tracy, vice- 
president in charge of sales; I. 
B. Swegles, vice-president § in 
charge of manufacture; C. A. 
Oostdyk, vice-president in charge 
of purchases; A. Hood, treasurer; 
C. D. Sterling, secretary, and E. 
Cody, assistant secretary. 


Directors include the above offi- 


| cers and H. M. Northrup, chief 


engineer, who was elected a di- 
rector. 


Omaha Group Formed 


LINCOLN, Neb. The Nebraska 
Users’ conference was 
formed here with Ned Bailey, Omaha, 
secretary of the Nebraska Auto 
Dealers’ association, as chairman, 
and H. H. Hahn, Lincoln, as sec- 
retary. The organization is for pro- 
tection of the individual motorist 
against excessive taxation and im- 
proper tax distribution. The group 
also will promote legislation for 





protection of the individual motoris 





Miami Welcomes Dixie 


Highway Trail Blazers 


MIAMI.—Convoyed by squad- 


rons of suntanned tourists who 
have rolled here over the Dixie 
Highway, the pioneers of Amer- 
ica’s first great tourist route, 
Claude Nolan of Jacksonville and 
Col. W. S. Gilbreath of Detroit, 
last week ended their Dixie High- 
way Silver Jubilee run from De- 
troit. 

From the moment of their de- 
parture from Detroit when Mayor 
Frank Couzens signed the first 
name on the Silver Jubilee scroll, 
oldsters along the route which 
knitted together the growing 
cities of the midwest and south, 
have turned out to honor the 
trail blazers. 

With former mayor Everett G. 
Sewell, now commissioner, wel- 
coming the party to Miami, were 
a corps of notables representing 
cities, auto clubs, chambers of 
commerce, and publications. Gov- 
ernors of nine states, serving as 
honorary chairmen of the na- 


| 


tional jubilee committee, sent 
felicitations, and Thomas P. 
Henry, president of the American 
Automobile Assn., addressed the 
gathering at the reviewing stand, 
erected at the headquarters of the 
Miami Motor Club. 


Nolan, who blazed the trail from 
Michigan to Florida in a 1911 
Cadillac on a trip consuming 11 
days, and Col. Gilbreath, known 
up and down the mid-continent 
as the “Father of the Dixie,” were 
met here by Carl G. Fisher of In- 
dianapolis and Miami Beach, who 
had backed Gilbreath in the agi- 
tation for a great north-to-south 
highway which resulted in the 
formation of the Dixie Highway 
Assn. in 1915, at Chattanooga. 

The climatic festivities today 
followed civic welcomes at Toledo, 
O., Cincinnati, O., Lexington, Ky., 
Knoxville, Tenn. Chattanooga, 





Tenn., Atlanta, and Jacksonville, 
which rallied pioneers of the good 
roads movement in this country. 





| educational. 








VIRGINIA.COAL C0 


abe R Sct eee Ay 


IT DOESN’T TAKE LONG to fill a bin with this coal truck on the 


job. 


It is a Federal Model 28 with a Crico six-wheel unit, equipped 


with a 14 cubic yard Heil body of copper molybdenum steel and a 


Heil telescopic hoist. 


The body is fitted with a double acting tail- 


gate, a 24 by 24 inch hinged door in the gate, and has floor chutes on 


each side at the rear. 





Pedestrians Share Blame 


De Soto Satety Film Shows 


DETROIT.—The chief causes 
of automobile accidents and ways 
to reduce their number and se- 
verity, are dramatized in a new 
sound slide film entitled, “De 
Soto’s Answer to America’s Plea 
for Safety,” just released nation- 
ally. Twelve hundred dealers are 
exhibiting the sound film in their 
showrooms. The films are also 
available to schools, police de- 
partments, service clubs, civic 
organizations and other interested 
groups. 


The film first discloses that 
there is only one fatal accident 
for every 6,250,000 miles of auto- 
mobile travel and only one acci- 
dent of any kind for every 250,000 
miles. That pedestrians must 
share the blame is shown by the 
fact that 38 per cent of all acci- 
dents involve pedestrians, who 
are themselves to blame for at 
least 60 per cent of the accidents 
in which they are injured. Dash- 
ing out between parked cars 
causes more than 12 per cent of 


the accidents to pedestrians. Only 


Virginia Service Men 


To Convene on March 2 


RICHMOND, Va.—Some 500 
local automobile service men and 
47 automotive parts and equip- 
ment wholesalers from Richmond 
and surrounding cities will meet 
here at 8 p.m. on Mar. 2 in the 
auditorium of the Hotel John 
Marshall, in what will perhaps be 
the largest gathering of auto- 
motive service men and whole- 
salers ever assembled in this city. 


The meeting will be entirely 
Sound motion pic- 
tures will depict advanced phases 
of servicing and modern business 
practices affecting the service de- 
partments of car dealers, garages 
and super-service stations. 





one-tenth of such accidents in- 
volve persons crossing the street 
with the traffic signal; in nine- 
tenths of the accidents the pedes- 
trians cross against the signal, 
jaywalk or cross without any 
signal at all. Thirty eight per 
cent of all accidents occur at 
street intersections, the film points 
out. 


Although traffic at night is only 
one fifth as dense as by day, fatal 
accidents after nightfall are 51 
per cent higher than during day- 
light hours. Sixteen per cent of 
all fatal accidents occur between 
midnight and six in the morn- 
ing, when traffic is lightest. Even 
during the day there are many 
more accidents late in the after- 
noon when motorists are tired 
than in the morning. The De 
Soto film suggests that on long 
trips the driver stop and rest five 
minutes each hour. 


Particular care should be taken 
on week-ends, the film points out, 
especially on Sunday, when the 
rate of death per accident is 16 
per cent higher than for all seven 
days of the week. 








Social Security 
Regulations 


Released Mar. 9 


WASHINGTON. — On Mar. 9 
the automotive industry, in com- 
mon with most other employers of 
more than eight persons, will be 
able to learn just how to go about 
paying the payroll tax levied 
under Title IX of the new Fed- 
eral Social Security Act. Because 
on that date regulations drawn 
up by the Bureau of Internal 
Revenue will be released at all 
district collector’s offices. 

Title IX provides for the im- 
position from Jan. 1 last of a 
federal tax on certain classes of 
employers, and the automobile 
business is not among the exempt, 
and specifies the conditions under 
which employers may _ receive 
credit against the federal tax 
through participation in state un- 
employment benefit systems which 
meet federal specifications. The 
federal tax for this year will be 
payable next Jan. 1 and may be 
paid in quarterly installments end- 
ing in October. 

The federal tax is levied upon 
those who have eight or more 
persons working for them at least 
20 days of the taxable year, each 
day being in a different calendar 
week. 

For this year the annual rate 
of the tax is 1 per cent of pay- 
roll. Next year the rate will be 
2 per cent and in 1938 and each 
succeeding year the annual rate 
will be 3 per cent. 

The new law allows employers 
to credit against the federal tax, 
up to a minimum of 90 per cent 
of the tax, the amount of contri- 
butions to an unemployment fund 
under an approved state law. 

The act provides no federal un- 
employment benefits for anyone 
but is designed to bring about en- 
actment of state unemployment 
benefit laws. 


S-W Names Kunkler 
CHICAGO.— Homer H. Kunkler, 


formerly sales manager of the 
United States Radio and Television 
Corp. and the General Household 
Utilities Co., has just been named 
as assistant to the vice-president 
and general sales manager of Stew- 
art-Warner Corp., it is just an- 
nounced by the company. 





Ford to Increase Sup 


Gas in $4, 


DEARBORN, Mich.—Plans ‘for~ 
handling greatly increased quan- 
tities of fuel gas for departments 
of the Rouge Plant of the Ford 


Motor Co., embracing construc- 
tion of a new 10,000,000 cubic 
foot gas holder, installation of a 
propane gas mixing station and 
improvement and enlargement of 
gas pipe lines have been an- 
nounced. 


Coupled with the gas system 
improvement is a $4,000,000 coke 


INTERNATIONAL HARVESTER Model C-5 door to door delivery 
unit is designed for most economical operation on multiple stop 
routes., It is powered by an economical 4-cylinder engine. 





ply of 
000,000 Plan 


ovens expansion program which 
will increase by 8,000,000 cubic 
feet a day the output of gas for 
general plant use. 


An electrically-operated super- 
visory control system will provide 
automatic and remote control of 
all gas consumption points in the 
Rouge plant by a single dis- 
patcher. This is believed to be 
the first application of such a 
control unit to an industrial gas 
system. 


The plant’s gas compressor ca- 
pacity will be increased from 
36,000,000 cubic feet a day to 56,- 
000,000 cubic feet a day by the in- 
stallation of a new 20,000,000 cubic 
foot compressor. 


The 10,000,000 cubic foot holder 
will serve as a temporary storage 
center, storing gas produced dur- 
ing periods of lighter plant con- 
sumption and releasing it during 
periods of heavier plant activity. 
It will be filled to capacity in the 
week-end when production is sus- 
pended. Plant operations will re- 
quire 6,600,000 cubic feet of gas 
a day from the holder, and the 
supply will be replenished with 
4,600,000 cubic feet of gas during 
the midnight shift, throughout 
which the coke ovens steadily pro- 
duce gas which is not immedi- 
ately needed for production. 





Money 
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N. Dakota Ford Dealers Get New Used Car Plan 


Back Guarantee 


Falls Into Two Classes 


BISMARCK, N. D.—Fifty Ford 
dealers from the Missouri Slope 
area gathered in Bismarck last 
week to hear company officials 
explain the details of a new used 
automobile and used truck sales 
plan which is expected to stimu- 
late trade in this area. 


The plan, to become effective 
within the next 30 days, will en- 
able the purchaser to know ex- 
actly what he is getting and to 
purchase a used automobile under 
a money-back guarantee. 


Two classes of used cars will be 
offered, W. C. Boulcott, assistant 
manager of the Fargo branch of 
the Ford Motor Co., said. One will 
be the R and G (reconditioned 
and guaranteed) units which will 
have been reconditioned and will 
be guaranteed without qualifica- 
tion when offered the customer. 
Higher priced used automobiles 
are expected to fall generally into 
this class. 


In the second classification will 
be “square deal’ cars. These will 
be units which will be guaran- 
teed as to their mechanical con- 
dition, but which will not be guar- 
anteed as to those parts which 
the customer can see, such as 
upholstery, roofs and fenders. 


The plan will be put into opera- 
tion just as soon as all dealers 
have been contacted and in- 
structed in the operation of the 
plan, Boulcott said, which will be 
within the next 30 days. It will 


Supreme Court 


Upholds Florida 
Used (Car Bond 


TALLAHASSEE.—The Florida 
Supreme Court, in a recent opin- 
ion, upheld the constitutionality 
of an act of the 1935 legislature 
which requires dealers of used 
automobiles brought into Florida 


from other states to post a bond | 


on each car offered for sale. 


The high tribunal refused to 
order the release of W. P. Leath- 
ers, Miami used car dealer, who 
was arrested some time ago for 
violation of the act. 


Denying the contention of de- 
fendant’s counsel that the act in 
question was “unreasonable and 
in violation of 


merce,” the supreme court ruled 


that its provisions “are not shown 
to be unreasonable and burden- | 


some and their practical opera- 
tion and effect place the vendor 
of used motor vehicles in sub- 
stantially the same status as the 
vendor of other motor vehicles. 


“The state legislature,” the 
opinion continued, “has authorized 


to require registration fees, also | 


sought under the act.” 


Police Department Aids 


Detroit Women Drivers | 


DETROIT.—The Detroit police 
department and the Automobile 
Club of Michigan are both co- 
operating with the Detroit Feder- 
ation of Women’s Clubs and the 
Women’s Safety Committee in 
their ninth annual 
women drivers. 


Sessions of the institute will be 
held once a week from Mar. 26 
and extending through April at 
the Federation clubhouse here. 
Explanations of the safe opera- 
tion of motor cars and lectures by 
club and police officials will be 
featured. 


At the close of the institute 
those qualifying will receive their 
driving permits in the clubhouse 
through the courtesy of the police 
department. 








interstate com-| 


be backed up by a campaign of 
newspaper advertising. 


The guarantee will not apply to} 


Ford automobiles and_ trucks 
alone, but will extend to auto- 
mobiles of any make offered by 
any Ford dealer under this plan. 


Exhibited during the sessions 
was a motion picture illustrating 


automobile repair work. Appli- | 


ances and materials used in this 
work were also on display. 


Speakers, in addition to Boul- 
cott, were R. M. Stoudt, commer- 
cial truck supervisor; H. M. Lith- 
erland, sales training chief, and 
Charles Harmon, manager of the 
Universal Credit Co., all of Fargo, 
N. D. 


| only 


| Minn., 





leaks Salesmaster’s Club 


Formed in Minneapolis | 
MINNEAPOLIS.—Organization | 


| of the Buick Salesmaster’s Club, 


membership in which is attained 
by those salesmen whose 
records merit special attention, | 
has been perfected by Henry G. 
Krell, zone manager for Buick, 
with headquarters in Minneapolis. 

C. Christianson, of Austin, 
is president of the club, 
Ovin Westin, 
& Scheefe Co., 
vice-president, 
strong, of Mason City, Ia., 
retary. On the board of directors, 
of which there are six members, 


of Minneapolis, 
and S. L. Arm-| 


Arthur Kruger, of the Stephens | 


Buick Co., 
first. 

The Minneapolis zone chapter of 
the new club has as its officers 
and directors those salesmen who 


of Minneapolis, ranks 





lat the 
of the Swanberg | 


is sec- | 


scored high marks and the re- 
sultant prizes during 1935, and, 
based on the total sales volume 
during the last year, the Minne- 


apolis zone is entitled to 31 mem- 


berships. 


Kentucky Legislature 


Passes Four Auto Bills | 


FRANKFORT, Ky.—Bills passed | 
present session of the| 


| general oe include: 
S. B. -To repeal law imposing | 


S| 3 per wane sales tax on automo- | 


biles bought out of the state. 


= 
| 


Chicago Chev. Dealers 


Have Co-operative Plan 

CHICAGO.—With the approval 
of the Chevrolet Motor Co., the 
Chicago metropolitan Chevrolet 
| dealers have perfected a plan for 
| advertising their guaranteed used 
cars collectively in the classified 
columns of the local newspapers. 
The plan is described as a step 
to protect used car buyers, and 
the dealers have agreed to adver- 


| tise only such cars in this class 


as they can back with a written 


| guarantee. 


S. B. 10—To repeal law impos- | 


bought out of the state. 

S. B. 71—To make unlawful the 
fraudulent setting back of speed- 
ometers on motor vehicles for the 
purpose of sale. 


| ing 3 per cent sales tax on trucks | 


Schedule Merch Show 


GRAND RAPIDS, Minn. — The 
annual Grand Rapids automobile 
show will be held here March 19, 
20 and 21 at the Legion auditorium. 

The committee in charge is headed 
by Walter Kurtz, as chairman. Other 


H. B. 567—To reduce the license | members are V. J. Amann, James 


fees for motor trucks to $4.50. 


Murphy, Fred Bentz and C. A. King. 





This is how the Turk Motor Sales Company of East Liverpool, O., takes advantage of « « 


a new Pittco Store Front to attract more prospective car buyers to its showroom. 


inn) Rene a soren 


Tia 


now ... Sake Lyeats lo pay 


FOR A NEW 


PITTCO SHOW 


HE Pittsburgh Time Payment 

Plan makes it possible. You can 
now pay for a new eer ee building 
Pittco Front out of the enon 
profits the front brings in . . . with- 
out disturbing your capital! Just 
make a 20% down payment on it. . 
and then, over a period up to 24 
months, pay the balance in easy month- 


ROOM FRONT 


Remodeling your showroom in this 
manner with. a new Pittco Front is 
one of the best ways there is to at- 
tract more prospec tive customers to 
an inspection of the cars you se ll A 
dealer with a modern, impressive- 
looking show room has a keen advan- 
tage over his competitor who tries to 
sell modern cars behind an outmoded, 


score throughout the country have 
found this out... and have remodeled 
with new Pittco Fronts. Almost in- 
variably, increased car sales confirmed 
their judgment. 

So send the coupon below for full 
information about the Pittsburgh 
Time Payment Plan... and for our 
free handbook of store front facts. 
Remember, too, that our staff of ex- 
perts will gladly cooperate with your 
architect to assure you a satisfactory 


institute for | 





ly installments at low F. H. A. rates! 


unattractive front. 


Dealers by the 


Listen tothe Music You Love, superbly rendered by the Pittsburgh Symphony Orchestra and distinguished guest artists 


every Thursday at 8:00 P, M., E. S. T., over NBC Blue Network and associated stations. 


iTTCO 


Pat ye 


pRopucts OF 


paar STRUCTURAL 


PITTCo viet FRONT 
METAL 
PITTSBURGH MIRRORS 


PITTSBURGH 
PLATE GLASS COMPANY J: 


Rak 2 


PITTSBURGH PAINT 
PRODUCTS 


POLISHED PLATE 
GLASS 


TAPESTRY GLASS 


Name 


remodeling job. 


Pittsburgh Plate Glass Company, 
2110A Grant Building, Pittsburgh, Pa. 
Please send me, without obligation, complete information on 


the Pittsburgh Time Payment Plan, and your book entitled 
Modern Store Fronts Work Profit Magic”. 


“How 





Street 


City 
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550,000 to 600,000 Units 
Predicted hog This Year 


(Continued irom. 


eight years old remains station- 
ary and will be the sales objec- 
tive of dealers and manufacturers. 

Dealers holding dual franchises 
are securing salesmen with more 
truck selling training. Many deal- 
ers have found that truck lines 
offer an opportunity for additional 
profits, many of them paying 
practically all of their overhead 
through truck profits in 1935. 

Another market which is awak- 
ening to activity this year, after 
a six-year slack, is the good roads 
program, for which $2,000,000,000 
has been provided for roads, grad- 
ing and bridges. In this construc- 
tion, dump trucks will play a 
prominent part. Road ‘construc- 
tion men and contractors at the 
recent Road Show commented on 
the fact that much of the truck- 
ing equipment on hand has de- 
teriorated and will have to be re- 
placed. More than twice as many 
units as were in use six years ago 
will be required to keep the work 
going under the new program. 

With a record breaking increase 
in December truck registrations 
equal to a 63 per cent gain over 
the registration figures of Decem- 
ber, 1934, the total for 1935 was 
510,683, as compared to 403,886 in 
1934, a gain of 106,797, or 26.4 per 
cent. 

Show 100% Gain 

The December registrations 
showed gains of 100 per cent or 
more over the previous December 
in 14 states. New models, inten- 
sive sales campaigns and the farm 
market are undoubtedly respon- 
sible. December showed a gain of 
116.8 per cent for Ford, 57.5 per 
cent for Chevrolet, 61.5 per cent 
for International and 78.2 per cent 
for GMC. Several other manufac- 
turers had slight increases and 
the month’s total was up 63 per 
cent from the previous year. 

The December gain in the farm 
market is seen in the table below. 
It will be noted that in the first 
10 only two industrial states ap- 


pear and these states did not reg- | 


ister gains in comparison to the 
farm states. 

Unit Per Cent 
Increase Increase 
1,583 100.0 
1,314 144.5 

999 107.0 
991 39.3 
722 50.4 
684 96.4 
677 171.8 
660 127.1 
587 36.1 
436 74.6 


State 
Texas 
Illinois 
Michigan 
Pennsylvania 
California 
Iowa 
Virginia 
Oklahoma 
New York 
Indiana 


Pos. 


~ 
SOBA AQAF wwe 


The 14 states with increases of | 


100 per cent or over in December 
are all agricultural states, with 
the exception of Connecticut. 


Virginia Leads Gains 

These states, listed by percent- 
age of sales increase, follow: 

State 
Virginia 
New Hampshire 
Illinois 
Connecticut 
Arizona 
Oklahoma 
Arkansas 
Kansas 
Michigan 
New Mexico ... 
Oregon 
Louisiana 
Wyoming 


171.8 
164.4 
144.5 
131.2 
128.6 
127.0 
122.8 
112.1 
107.0 
105.2 
104.5 
104.2 
103.4 
100.0 


Va. Fleet Cost Low 


RICHMOND, Va.—(UTPS).—The 
average cost of operating its fleet of 
19 automobiles during 1935 was 2.7 
cents per mile, the Virginia de- 
partment of agriculture has informed 
Governor George C. Perry in a 
memorandum on transportation in 
its annual report. 

The department cited figures to 
show it was much cheaper for the 
State to buy and operate its own 
ears than to pay individuals 5 cents 
per mile for using their private cars 
for State business. 


| Colorado 


| Indiana 


| Maine 





Per Cent-Increase | 


| A‘abama 


Ind‘ana 


| Lou‘siana 
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The agricultural sections, by 
volume of increase, lead again in 
1935, with New York the only in- 
dustrial state to show in the line- 
up of the first 10: 

Per Cent 
Increase Pos. Increase 

8,447 1 41.2 

7,583 30.5 

6,886 61.9 

5,462 31.0 

5,422 17.8 

4,823 29.6 

3,805 40.8 

3,485 37.6 
Missouri 3,280 25.3 
Tennessee 3,152 10 49.5 

While the above states show the 
gains from the standpoint of vol- 
ume, truck sales activities in other 
states show an entirely different 
picture from any presented so far 
in the industry and again show 
that the industrial states are lag- 
ging behind in gains. 

Smaller Cities Good 

The states providing a truck 

market last year for dealers in 


the smaller cities are indicated by 
the following increases: 


Indiana gained 61.9 per cent; 
Nevada, 57.6; Oregon, 57.7; Ten- 
nessee, 49.5; Arkansas, 48.8; Wash- 
ington, 46.7; California, 41.2; Mon- 
tana, 40.9; Wisconsin, 40.8, and 
Minnesota, 37.6. Georgia, which 
did not rank in the first 10 in 
volume, had a 37.4 per cent gain 
and Kentucky registered 33.3 per 
cent. These states had the bene- 


State 
California 
Texas 
Indiana 
Illinois 
New York 
Michigan 
Wisconsin 
Minnesota 


oMmOnt nuns & 








AY 
\¥ 


Indications Point to Record 1936 Truek Sales 








NEW STREAMLINED, light duty truck announced by Indiana. 
Its four-cylinder engine is mounted on rubber cushion supports. The 
new unit, now in production, rates at 8,500 pounds and was engineered 
for department stores, bakeries, dairies, florists and other light duty 
fields. It lists at $675, chassis, at the factory and is called the Indiana 


Economy Model 84. 


fit of several governmental ac- 
tivities. 

For the 1935 selling year the 
“Big Four” led again in produc- 
tion as in 1934, with Ford leading 
off with a gain of 57,598 units over 
1934, for a total of 185,848, to take 
first place by 18,719 units. In 
1934, Chevrolet nosed out Ford by 
18,257 for first place in the truck 
field. In 1935, Chevrolet had an 
increase of 9,622 units over 1934. 
Dodge showed a gain of 13,236 
and I.H.C., the fourth of the big 
group, had a gain of 21,916. These 
four makes had a total registra- 
tion of 467,936 for the year and 
registered 91.6 per cent of all ve- 
hicles for the year. In 1934, these 
same four manufacturers had 90.5 
per cent of the year’s total. The 
increase of 01.1 per cent indicates 
the gains being made in the one- 
ton as well as the 1%-ton class. 


Small Jobs Popular 


From the point of increase in 
1935 over 1934, the following table 


shows the positions of the leaders 
in 1935: 

Unit Per Cent 
Increase Increase 


21,916 69.4 
57,598 44.9 
13,236 27.4 
Studebaker 403 23.7 
Stewart 144 19.5 
Diamond T 1,014 18.6 
Indiana 133 18.2 
Federal 228 11.6 
&. x. c. 993 9.5 
Chevrolet 9,622 6.1 


Breaking down the sales of 
various capacity units, about 40 
per cent of all units registered 
were %-ton or commercial jobs; 
about 50 per cent were 1%-ton 
jobs, approximately 3 per cent 
were the two to 2%-ton size and 
an equal per cent were three-ton 
or larger. The heavier capacity 
units again appear to be losing 
ground. Tractor andtrailer 
units are on the increase, although 


Make 


LH. C. 
Ford 
Dodge 


Pos. 


SCOMBNOAIRWHH 
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NEW PASSENGER CAR REGISTRATIONS, 41 STATES 


Figures supplied by R. L. 


STATES 


"36 
"B5 
"36 
B5 
"36 
"B5 
"36 
"B5 
36 
"BS 
36 | 
"351 
’36 
°B5 
"36 
°B5 
36 | 
B51 
36 | 
35] 


Total, 33 States 
for January 


Alabama 


Louisiana 





Total, 41 States 
for January 


HUDSON GROUP_ 


STATES 


"36 | 
B35] 
36 | 
35] 
Kad 


Total, 33 States 


for January 


Colorado 


"36 
BS 
36 | 
351 
36 
_85 
"36 | 
35] 
"36 
"35 
36 | 
"35 | 
36 | 
35] 


Nevada 


Tennessee 


Texas 


Total, 41 States 
for January 


3139) 1 
2181 
45 7 
52} 
106 
39 
229 
62| 


38 


Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., 


FORD GROUP 


CHRYSLER GROUP | 


1554] 32643 
826] 
12 
9 
19 
15| 
67] 
23 
19 


9483) 19337| 3 
5796| 16284 
90| 167 
109} 335 
225, 459) 
136| 306 
423} 989) 1560 
170 646| 875 
217| 396! 667 
150} 257| 432 
66) 120 205 
16} 24| 41 
45 86, 139 
18) 42 64 
270, «517| = 867] 
151) 132 625] 
169) 53} 484, 1270) 1976] 
142 62 426 1418} 2048] 
2699| 1767| 11303) 23341) 39110] 
1543| 968| 6972] 19744] 29227] 


284 
466 
769 
478 


13) 
66) 
21] 
81| 
36) 
35 
14 ll 
14} 5) 
1) 

3 5 
3 1| 
47) 33) 


22| 20 


| 


LaFayette 


874 
513} 1 
5 
6) 

33 
14 
32) 
19| _ 
22 
16 


42721 727 
3019] 588 
521 13) 
17| 69] 7 
35, 141] 33 
18} 571 14 
56 2851 36; 
43! 105] 16 
11) 49| 10) 
6 19] _18| 
“a 16 
ie 
8! 14] 14 
7| 9] 
10| 89 | 21 
16) 704 12 
52; 2851 = 25) 
52} 215] 25 
1325! 5218] £95) 
1002| 3570] ~~ ‘681! 


33| 
838 


5 
20 
6 
17| 
9 
23| 
14| 
1042| 
602| 


24198] 30031] 


__NASH GROUP 


16 


1937] 
1283 | 


and Metropolitan New York area 


514) 33582 
74| 30105 
478 5) 483 
493 | 493 
728 6| 734] 
569| 569] 
1350) 10; 1360] 
616| | 616] 
956) 12) 968 
580) 1| 581 
166) 2; +168] 
89| 89] 
134) 139 
73) 73 
864| 871] 
805) 8051 
2983| 34, 3017] 
3564 1| 35651 
40727, 595) 41322] 
36820| 76| 36896] 


33068) 
2642! 
53| 
43) 
122) 
67) 2| 
175) 16) 
74| 1| 
110 7| 
45 1} 
60) 6 
8} 
19} 

6 
101) 
37] 
375 
238 


1 
1| 
5 


5| 
6 


28) 
10 


3160| 197 


Packard 
Arrow 


Pierce 


16011 


101] 
18 | 
i3l 
66 
28 
68 | 


_ 35] 


=) 
34 | 
32 
oe 
341 

6] 
38 | 
21] 
48 | 
39] 


2 
10) 
2 
35) 
7| 6| 
13| 116 
21} 6 
258| 2159 
411| 289} 


3) 
3) 
10 
10} 
22 
13} 
661) 
423} 


2 2) 
2) 
6) 

21| 

168) 

365 





5293, 475) 41102] 
179) 17218| 


6308) 547; 51628 


no actual figures are available. 

Trailer manufacturers are en- 
joying a splendid business with 
1%-ton tractor units now hauling 
three to four times the loads for- 
merly carried on heavier capacity 
trucks. 

The volume seen in the %-ton 
pick-up units is due to the fact 
that nearly all the leading manu- 
facturers have increased the size 
of the utility bodies mounted on 
these chassis. The new bodies 
are deeper and longer, presenting 
a job for farmers, gardeners, con- 
tractors and many others who 
heretofore have bought the larger 
sizes. 

The sales of the Big Four also 
show that this group sold about 
42 per cent of its production in 
the %-ton sizes and 54 per cent 
of its sales were of the 1%-ton 
size. 


British Firm to Build 


Hercules Diesel Engines 


CANTON, O. — The Hercules 
Motors Corp., of this city, has 
completed a license agreement 
with Ruston & Hornsby, Ltd., of 
Lincoln, England. 

Ruston.& Hornsby, Ltd., will 
build in England under the new 
arrangement the Hercules line of 
light-weight, high-speed compres- 
sion ignition engines (diesels), 
employing the Hercules patented 
combustion system and following 
closely the general design of the 
Hercules diesel engines. 

Preparations are being pushed 
with all available means and it is 
estimated that Ruston & Horns- 
by, Ltd., will be in production on 
at least one model in approxi- 
mately four months, and the other 





models will follow. 


FOR JAN., 1936-35 


which are compiled by Sherlock & Arnold 


GENERAL MOTORS GROUP 


2 
‘Ss 
n 


4 
4 


Chevrolet 


6070; 60500 
4184| 27385 
57) 990 
41} 705 
129| 1372 
115) 553 
290| 2765 
74| 828 
106! 1666 


2946) 


47 
41) 
138} 
305) 1 63) 
1940) 17; 327 
568) 5| 106| 
1271) 14 158| 
366 7| 39 46, 504 
223| 76) 59; 430 
5| 9 39 

43| 26 227 
14| 4| 73 
104 130, 1477 
49) 63| 851 
468, 353| 5283 
245) 340| 2945 
8500! 7220) 74710 
3508) 4876| 33883 


21; 7139) 
216) 


827) 
574} 


972) 
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5| 


‘ 
6 
l 
3 
1 
7 
4 


4031 


2092 


28 
20 
507 
21882 260) 
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Miscel- 
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'OTLALS 


Willy» 
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108 


11 
761 


2| 


| 
1! 


138351 
89154 
1869 
1785 
3216 
1736 

| 6314 
It 2616 
| 3486 
4i- 1610 
£07 
190 
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3459 
2466 
11037 
9079 
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GM Disburses 11 Millions i in Employe’s Saving Plan 


Average Worker Receives 


$438 as Big Melon is Cut 


DETROIT.—More than $11,000,- 
000 in cash and General Motors 
common stock has been distrib- 
uted to about 25,000 employes in 
factories and offices throughout 
the United States and Canada in 
the annual disbursement under 
the corporation’s Employes’ Sav- 
ings and Investment Plan. 


Of the $11,000,000 total, $4,800,000 
represented savings by the em- 
ployes during the year 1930 and 
the balance of $6,200,000 repre- 
sented interest and GM common 
stock resulting from the corpora- 
tion’s contribution under the plan. 


The distribution was the sec- 
ond largest in 11 years. The aver- 
age amount received by each em- 
ploye participating was $438. 
Those employes who participated 
to the full extent permitted under 
the plan received $691 in cash and 
securities. 


Each employe who, in 1930, 
saved $25 per month, amounting 
to $300 for the year, which is the 
maximum allowed, received in 
the present settlement: 

] As a result of the corporation’s 

contribution to the fund, 4.9 
shares of GM common stock 
having a market value of $279 


(based on the closing market 
price on Dec. 31, 1935, of $56%.) 


An interest payment of $112 


(the corporation allowing inter- | 
est at the rate of 6 per cent per | 


annum). 
3 The original $300. 


In other words, 
who, five years ago, 
under the plan, received $691 
cash and GM common stock, 


each employe 
saved $300 


which is more than twice the em- | 
The re- | 


ploye’s own investment. 
turns to those having saved 
smaller amounts were in the same 
proportion. 

The 1930 class was the 12th 
class that has matured. There 
was paid into these classes, as a 
whole, by employes participating 
in these maturities the sum of 
$33,500,000, while the amount dis- 
tributed in settlement thereof was 
more than $108,400,000. 


“The figures given,” said Alfred 
P. Sloan jr., GM president, “dem- 
onstrate in a practical way what 
can be accomplished through a 
definite plan of organized saving. 
Of far greater importance than 
the dollars and cents involved has 
been the development of the spirit 
and habit of thrift through the 
aid of the plan. The word ‘thrift’ 
is used not in its narrow sense, 
but as meaning intelligent saving 


in | 


and providing for future needs. 
It is this thrift that is the most 
fundamental answer to the prob- 
lem that faces by far the great 
majority, namely, security for the 
present as well as protection for 
the future.” 


Stenberg Named 
Chief Engineer 
By Asbestos Co. 


TROY, N. Y.—Marshall Asbestos 
Corp., manufacturers of Eclipse 
brake lining, have announced ap- 
pointment of T. os 
R. Stenberg as 
chief engineer. 

Stenberg has 
had wide ex- 
perience in en- 
gineering and 
sales work in 
the United 
States, England, 

France and 





Cuba. He is the 
author of the 
reference book, 
“Brake Linings,” 
last year, and 
of the 
Engineers and _ the American | 
Chemical Society. Connected with | 
| the industry since 1919, he has| 
| during the past seven years de- 
voted his time almost entirely to | 
| development and _ experimental 
work on brake linings and brake 
testing equipment. 

Stenberg will make his head- 
quarters at Troy, N. Y. 


T. R. Stenberg | 


published 


is a 


Factory Auto Sales 


WASHINGTON.—Factory sales | 
of automobiles manufactured in 
the United States totaled 367,252 
in January compared with 407,- 
804 in December and 292,785 in 
January, 1935, the Department of 
Commerce reported. 


Factory sales of trucks and 
road tractors increased from De- 
cember to January, totaling 67,- 
326 for January compared with 
63,191 for December and 63,552 for 
January, 1935. 


Sales of passenger cars were 





member 
Society of Automotive | 


| ponding to the 


| House. 


Lower in January | 





299,926 in January compared with 
344,613 in December and 229,233 
in January, 1935. 





HOOSEGOW ON WHEELS. This model 15 Federal station wagon 
has been neatly fitted out with bars and handcuffs for use by sheriffs, 
marshals and others who may have to transport prisoners from one 


penitentiary to another. 
cargo use. 


It seats 12 and the seats can be 


removed for 





Kettering Says Research 


Could Solve U.S. Problems 


CHICAGO.—A billion dations 
spent in research laboratories 
throughout the United States, in 


these days of large expenditures, | 
would do more to stimulate com- | 
ad- | 
vancement than the same amount | 
| of money put to any other usage. 
Such was the answer of Charles | 
of | 
General Motors in charge of re-| 
to charges that science | 


merce, industry and social 


F. Kettering, vice-president 
search, 
and the technological age have a 
harmful side. This and other 
pointed observations were un- 
leashed by 
presentation of 
the Washington Award made to 
him by leading engineering socie- 
ties at a banquet in the Palmer 
His 


cast over radio 


a nation-wide 


| network. 


“Let’s take the automobile in- 


| dustry, with which I am quite 
| familiar, as an example,” 


he said, 
“IT had a survey made 35 years 
ago and 
employed 


in this industry. To- 


day, there are 11,000,000 engaged | 


in designing, manufacturing and 
selling motor vehicles, the things 
that go into them, and the things 
needed to operate them. 


“Nobody thought the old one- 
lung automobile would develop | 
into a gigantic industry such as 
this industry is today. The en-| 
gineer can’t proiect the future | 
o%f an industry, nor does he look 
upon his work from that stand- 
point. He is interested in his 
work and the improvement it 
represents over what has gone 
before. This applies to engineers, 
scientists and research men en- 


Kettering when res-| 


address was broad- | 


it showed 1,000 people | 


gound in all fields, including in- 


dustrial and medical. 


40 billions of dollars unemployed 


today, and 5 to 15 million people, 
depending upon which party you 
belong to. Research, properly en- 
| couraged, would result in ‘Help 
wanted’ signs again on the fac- 
tories of this country. We need 
recurring co-ordination 
the builders and the operators, 
the scientists and the 
| sponsors.” 


Automotive Business Gain 


2nd Only to Mail Houses 


WASHINGTON. Only the 
mail-order houses of the United 
States showed a larger volume 
increase in retail sales last year 
over 1934 than the 
| industry and that 
per cent. 


was only 1 


“It is estimated that there are | 


among | 


automotive | 
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The revelation is based | 


on official estimates of the Fed- | 
eral Bureau of Foreign and Do-| 


mestic Commerce, announced this 
week. 
Total retail sales in 


estimated to have gained 14 per 


cent over 1934, reaching a grand | 


$32,600,000,000: Mail- 
| order houses led with a 26 
| cent gain, closely followed by 
| automobile dealers with 25 per 
cent. 

| “The increase in sales of the 
automotive group,” the bureau 
said, “is due largely to the 45 per 
| cent’ increase in 
automobiles in 1935. 
| ing of 1936 models on the mar- 
ket earlier than usual last year, 
no doubt accounts in part for the 
increase in new automobile 
sales.” 
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MONDAY, MARCH 2 

SUN OIL (NBC, Blue), Lowell 

Thomas 

Boake Carter. 

N. J. (Co 
Lombardo 


PHILO (Columbia), 
STANDARD OIL OF 
lumbia), Esso Marketeers present 
Road 

FIRESTONE (NBC, Red), The 
Voice of Firestone; Nelson Eddy, baritone; 
Margaret Speaks, soprano, with mixed chorus, 
and William Daly’s symphonic string or 
chestra. 

Blue), Sinelair 
interlocutor ; 


SINCLAIR (NBC, 
Minstrel Show, with Gus Van, 
band direction, Harry Kogen 
TUESDAY, MARCH 3 
SUN OIL (NBC, Blue), Lowell 
Thomas 

Boake Carter. 
Packard 
with 


PHILCO (Columbia), 
PACKARD (Columbia), 
Lawrence Tibbett, baritone, 
and his orchestra. 

Fred Waring’s 


presents 
Don Voorhees 
FORD (Columbia), 
Pennsylvanians 

TEXAS (NBC, Red), Texaco 
Program; Donald Novis, Gloria 
Eddy Duchin and his orchestra 


WEDNESDAY, MARCH 4 
SUN OIL (NBC, Blue), 


Fire Chief 
Grafton; 


Loweli 
Thomas 

PHILCO (Columbia), Boake Carter 
THURSDAY, MARCH 5 


SUN OIL (NBC, Blue), Lowell 


45 P.M. 
Thomas 
Boake Carter 
GLASS 
Or 


PHITASO (Columbia) 
PITTSBURGH PLATE 
Blue), Pittsburgh Symphony 
direction Antonio Modarelli 
PLYMOUTH (Columbia), 
“Gulliver the Traveler,’’ with Lennie 
ton’s orchestra. 
STEWART-WARNER 
Half Hour, with IHeidt's 
FRIDAY, MARCH 6 
SUN OIL (NBC, Blue), 


(NBC, 
chestra, 
Ed Wynn, 
Hay 


(Columbia), 
Alemite Brigadiers 


Lowell 


Thomas 
ike Carter. 


(NBC, Red), 


PHILCO (Columbia), Bo 
CITIES SERVICE 
Jessica Dragonette, soprano, and Cities Serv 
; Frank Banta and Milton Ret 


duo; Rosario Bourdon’s or 


ice quartet 
tenberg, piano 
chestra 
SOCONY VACUUM (&\ 
Horse Tavern 

FORD (NBC 
Pennsylvanians; Tor 
emary and Priscilla L 


lumbia), Flying Red 
Blue), Fred Waring 
n Waring, bari 
ine singing 


and Iii 
tone; Re 
isters 

STUDEBAKER (Columbia), Rich 


ard Himber and Studebaker Champions 


SATURDAY, MARCH 7 

00 P.M.--ATLANTIC REFINING (Colum 
bia), The Atlantic Family on Tour, with 
Frank Parker, tenor; Bob Hlope and guests 
CARBORUNDO aM (Columbia), The 
Carborundum Band 

CHEVROLET (NBC, 
Rubinoff and His 
Jan VPeerce, 


Chev 
Vir 
Gra 


Red), 
Violin ; 
tenor; 


rolet present 
ginia Rea, soprano; 
ham McNamee 

SHELL 
(NBC, Red), The 
master of 
Young's 


PETROLEUM 
Al Jolson, 
artists; Victor 


EASTERN 
Shell Chat 
mies; guest 


eau; 
cerenn 
orchest 
SUNDAY, MARCH 8 

RADIO CORP OF AMERICA 
(NBC, Blue), The Magic Key of RCA; sym 
phony orchestra, direction Frank Black; John 
B Kennedy, and Milton J 
Cross, master of ceremonies 

LINCOLN - ZEPTTYR (Columbia), 
Manzanares and His South Americans 
ACME (Columbia), Smiling Ed 


ra 


commentator, 


Jose 
30 P.M. 
McConnell 
GULF (Co 
Hal Kemp's orchestra 

FORD (Columbia) Ford 
Evening Hour, with Richard Bonelli, 
tone, guest star 

GENERAL MOTORS (NBC, Red). 
symphony orchestra, 
Charles Kullman, 


lumbia), Phil Baker and 


Sunday 
bari 


tors Concert, 
Erno Kapee; 


General Me 
direction 
tenor, guest 
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13 Companies 
Have Aggregate 
Of $214,550,000 


By C. J. ALEXANDER 


NEW YORK.—Reports made 
public up to this time indicate 
that earnings of the automobile 
industry in 1935 were approxi- 
mately double those of the pre- 
ceding year. Thirteen important 
companies have reported an ag- 
gregate net income for last year 
of $214,550,000, comparing with 
$96 062,000 in 1934, an increase of 
123 per cent. Later statements 
are expected to reduce the rate of 
gain somewhat. 

Six car and truck companies 
have reported net income aggre- 
gating $202,397,000, comparing 
with $90,672,000 in the preceding 
year, an increase of 122 per cent. 
Seven parts and accessory cor- 
porations had an aggregate net 
income in 1935 of $12,153000, as 
against $5,390,000 in 1934, an in- 
crease of 125 per cent. 

Several Make Gains 

In the car and truck group, 
outstanding gains in earnings 
were reported by Chrysler and 
General Motors and Packard and 
Yellow Truck & Coach turned 
large deficits into sizable net in- 
comes. Yellow Truck reported a 
net income for the first time since 
1931. 

Among the parts and accessory 
companies, important gains were 
reported by Electric Auto-Lite, 
Stewart - Warner, Kelsey - Hayes, 
Motor Wheel and Houdaille- 
Hershey. 

Three tire and rubber com- 
panies reported an aggregate net 
income of $10,936,000, comparing 
with $9,433,000 in 1934, an increase 
of 16 per cent. 

Budd Declares Dividend 

Budd Wheel Co. has declared 
the regular quarterly dividend of 
$2 on its participating preferred 
stock, payable Mar. 31 to stock of 
record Mar. 17. In accordance 
with the by-laws of the company, 
the rate of dividend on the pre- 
ferred is raised to $8 annually 
when net income for the year is 
between $600,000 and $800,000. The 
rate is $7 when the net income is 
below $600,000. The company in 
December paid off all the arrears 
on the preferred, amounting to $7. 

Electric Storage Battery de- 
clared the quarterly dividends of 
50 cents each on the common and 
cumulative participating pre- 
ferred stocks, both payable Mar. 
30 to stock of record Mar. 9. 

Goodyear Tire & Rubber de- 
clared a dividend of $1 on its $7 


Steel Production Reaches 


Highest Point Since ’33 

YOUNGSTOWN, O.—The high- 
est steel production since _ re- 
covery began in 1933 will be 
equalled, at least during part of 
this week as the Youngstown 
district steel output will rise to 
about 66 per cent. A similar rate 
prevailed here for a few weeks 
in July, 1933, and early June, 1934. 
Output last week was between 63 
and 64 per cent. 

Of the 83 open hearth furnaces 
about 56 started this week and all 
three Bessemer plants will be in 
operation. 

The output of open hearth steel 
will be close to 70 per cent unit 
capacity while the steel to be 
produced will be above this mark 
as the idle furnaces are to be 
of smaller capacity than those 
in operation. 

Pipe mills in the district are 
operating at a much better rate 
than usual. Oil business in gen- 
eral is better and even without 
large line pipe orders, pipe mills 
are engaged close to 50 per cent 
capacity especially in the electric 
welded and seamless pipe divi- 
sions. 

Much heavier automotive steel 
buying is expected for March 
steel men say and the outlook for 
next month seems to be brighter, 
although some steel is now being 
made for use in March. 
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Industry Doubled Profits in 1935, Reports Show 


preferred on account of accumu- 
lations, payable Apr. 1 to stock 
of record Mar. 5. A_ similar 
amount was paid on Jan. 1. Ar- 
rears amount to $9.75 a share. 

Continental Motors Corp, has 
advised the New York Stock Ex- 
change that it had contracted to 
sell for cash by Apr. 15 its entire 
stock interest in Continental- 
Divco Co., a whoily owned sub- 
sidiary. 

Shares Irregular 

Motor shares were irregular 
this week, although they gave a 
fairly good account of themselves 
in the periods of reaction, when 
they became severe at _ times. 
Chrysler again approached the 
100 mark but backed away as 
profit taking came in just as the 
stock seemed ready to ring the 
bell. It rose to 99%, the highest 
point in several years. 

Automotive Daily News stock 
price averages as of Wednesday, 
Feb. 26, compared as follows with 
the preceding week and the like 
period of last year: 


Last 

Week 

24 Motors 43.87 
10 Car-truck co's... 45.88 
10 Parts-accessories. 42.28 40.99 —1.29 22.12 
4 Tire-rubbers..... 25.00 24.18 —0.82 15.39 
Hudson and Studebaker were 


among the passenger car stocks 
to finish the week higher. De- 
clines were general through the 
remainder of the list, including 
the parts and accessories. Tire 
and rubber shares rallied some- 
what from their lowest points but 
failed to regain all the losses and 
closed slightly lower, in the 
average. 


Year 
Ago 
21.46 
21.89 


This 

Week Change 
42.51 —1.36 
44.46 —1.42 


Fageol Re-elected 


KENT, O.—F. R. Fageol was re- 
elected president of the Twin Coach 
Co. at the recent annual stock- 
holders meeting. Following the 
meeting of the stockholders, the 
directors of the company declared 
a dividend of 10 cents per share to 
stock of record as of Feb. 20, 1936, 
payable on Mar. 2. The total divi- 
dend declared by the directors 
amounted to $47,250 on 472,500 out- 
standing shares. ‘ 

Besides Fageol the following offi- 
cers were re-elected: W. B. Fageol, 
vice-president; Paul H. Brehm, sec- 
retary; H. G. Taylor, treasurer; 
Edward P. Taylor, assistant secre- 
tary, and V. Raasch, assistant treas- 
urer. 


Last Minute Wall Street Wires 


From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 





New York, Feb. 28 (3:30 P.M.) 


-—Trading in the motor lead- 
ers was lighter today but some of the lower priced issues 
including Packard, Studebaker and White were active and 
higher. It was an irregular day in the market with a mid- 
day sell off being followed by a wave of buying near the 
close. Automotives were higher for the day in the average. 











Mack Co. Shows 
Profit During 
4th Quarter of °35 


NEW YORK.— Operations of 
Mack Trucks, Inc., went “into the 
black” in the final quarter of 1935 
after incurring a net loss of $603,- 
553 in the first nine months. 


The Mack report for 1935 shows 
a deficit after charges of $395,616 
compared with a net income of 
$17,133 in 1934. Figures for the 
full year indicate net income in 
the final quarter of $207,937 
whereas in the closing three 
months of 1934, operations were 
in the red. 


Sales in 1935 of $20,210,885 were 
10.2 per cent above the preceding 
year and the highest since 1931. 


Mack’s president, A. J. Bros- 
seau, in his report to stockholders 
expressed optimism in regard to 
this year’s truck prospects. “Be- 
cause of improved business con- 
ditions, and the new line of small 
moderate priced Mack jr. trucks 
and buses, together with the im- 
proved full line of Mack heavy 
trucks and buses, the manage- 
ment is confident that the volume 
of business and earnings will be 
materially increased during 1936,” 
he declared. 


The company purchased 30,000 
shares of its own stock during 





1935 of which 8.300 were retired 
on authority of the stockholders 
given at the last annual meeting. 
Stockholders will be asked to 
authorize retirement of the re- 
maining 21,700 shares in the treas- 
ury in the forthcoming annual 
meeting on Mar. 25. This will 


leave 597,335 shares outstanding. 


Hudson Motor 
Earns $584,749 
Net During 735 


(Continued from Page 1) 

to 1.4 times all current liabilities. 
Cash shows an increase of almost 
$7,000,000 as compared with the 
figure of $2,575,538 shown on Dec. 
31, 1934. Total assets at the close 
of 1935 were $38,199,769 as com- 
pared with $32,044,098 at the close 
of 1934. 


In his annual message to stock- 
holders President SBarit stated 
that the company in 1935 built 
and shipped 101,080 cars and that 
its retail organization is now at 
the highest level since 1930. 


The outlook for the new fiscal 
year, Barit said, is very encourag- 
ing. During the first 18 weeks 
following first shipments, retail 
deliveries of 1936 Hudsons and 
Terraplanes increased 46 per cent 
over deliveries in the 18 weeks 
following first shipments a year 
ago. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS FRIDAY, FEBRUARY 28, 1936 


(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 
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Allis Chalmers Mig............- 


American C. & F 
American Chain 
Auburn Auto 
Bendix Aviation 
Bethlehem Steel 


Budd Mfg. Co., E. G. 
Budd Wheel Co. 

Chicago Yellow Cab (1) 
Chrysler 

Clark Equipment 
Cleveland Gr. Br. .... 
Collins & Aikman . 
Commercial Credit 
Commercial Investment T. 
Continental Motors 
Curtiss-Wright .... 
Curtiss-Wright A 

du Pont de Nemours 
Eston Mfg. 

Electric Auto-Lite ve 
Electric Storage Battery . 
Evans Products . 

Federal Motor 

Firestone T. & R. 
Gabriel Co. A 

General Electric (80c) 
General Motors 

Glidden 

Goodrich, B. F. ... 
Goodyear T. & R. 
Graham Paige 
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30% 
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Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 
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3414, International Harvester 
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81. Lee Rubber & Tire 
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Libbey-Owens-Ford Glass 
Ludlum Steel 
Mack Trucks (1) 


Midland Steel 


Westinghouse E. & M. ......... 
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Rockwell 


Products 


Mills 


Vacuum 


Sparks- Withington j 9 
Spicer Mfg. 
y Stewart. 
3 y | Studebaker 
Thermoid Co. 
Thompson Products , 
Timken-Detroit Axle 17, 
Timken Roller Bearing 


15 
21% 
134, 
10 
29/, 


Warner 


427 
193, 
119 


Industrial Alcohol 
Rubber 


Motors 
Truck V. 1642 
Spring & Wire 


CHICAGO 


Asbestos Mfg. 


Aviation 


Borg-Warner 
Houdaille-Hershey B 


44g 
8l/, 


30% Perfect 


Modine Mfg. 


Circle 


Pines Winterfront 


DETROIT 


E-Cell-O Aircraft & Tool 


Federal 


Mogul 


Hall Lamp Co. 
Hoover Steel Ball 


See $1,975,000 
Loss Since Mar. 


By Studebaker 


CHICAGO, The Studebaker 
Corp. is expected to show a net 
loss of approximately $1,975,000 
for the period from Mar. 9, 1935 
(the date on which the company 
emerged from receivership) to 
Dec. 31, 1935, after all charges 
including depreciation, interest 
and liberal year-end charge-offs, 
according to the Wall Street 
Journal. 


“During the period the company 
shipped about 45,000 cars and its 
net sales aggregated around $33,- 
800,000. .. . In December the com- 
pany is understood to have had a 
small net profit on shipments of 
about 7,800 cars. However, net 
losses in October and November, 
occasioned by heavy expenses in- 
cident to the introduction of new 
models and by the fact that the 
company was practically out of 
production for six weeks of the 
two months, more than offset the 
December profit. Indicated net 
loss for the three months ended 
Dec. 31, was around $800,000, 
based on comparison of the com- 
pany’s report covering the period 
Mar. 9 and Sept. 30 and the esti- 
mated net loss for the period from 
Mar. 9 to Dec. 31, and compares 
with net loss of $1,104,923 in the 
preceding quarter,” the Wall 
Street Journal said. 

“The company’s shipments in 
the final quarter of 1935 totaled 
around 15,000 cars while its net 
sales aggregated about $11,200,000 
compared with shipments of about 
9,600 and net sales of $7,182,096 in 
the third quarter. 


“The current quarter should 
make a better showing and there 
is a chance that the company may 
be able to report a nominal profit, 
depending entirely on shipments 
for February and March. In 
January the company is under- 
stood to have had a small net 
loss on shipments of about 6,000 
cars, confirming earlier estimates 
that its pay point lies somewhere 
between 6,000 and 6,500 cars a 
month. February shipments are 
expected to total between 5,500 
and 6,000 units, so that another 
net loss should result for that 
month. In March, however, bar- 
ring unforeseen developments, the 
company should ship at least 7,000 
ears, and will probably exceed 
that figure by a good margin, so 
that that month should be defin- 
itely in the black.” 


Yellow Coach Has 
Profit in 1935 


PONTIAC. — Yellow Truck & 
Coach Mfg. Co. operated on a 
profitable basis in 1935 for the 
first year since 1930. 

The preliminary report of the 
company and subsidiaries for the 
year ended Dec. 31, 1935, and sub- 
ject to final audit adjustment, 
shows a net profit of $503,000 after 
depreciation, federal taxes, etc., 
equal to $3.35 a share on 150,000 
shares of 7 per cent cumulative 
preferred stock, on which there 
is an accumulation of unpaid 
dividends. This compares with 
net loss of $886,468 in 1934. In 
1930, the company’s net profit 
was $1,115,415. 

Net sales for last year totaled 
$35,856,799 against $28,249,839. 

The return to a profit basis was 
accomplished on an increase of 
27 per cent in sales, with operat- 
ing profit before depreciation and 
taxes increasing to $1,457,045 from 
$26,362 in 1934. The sales of $35,- 
856,799 also were the largest since 
1930, when they were $42,725,226. 


Irich Market Good 


WASHINGTON.—The market for 
automotive products in the Irish 
Free State during 1935 was the 
best in the past five years, accord- 
ing to the Commerce Department. 
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) Central Body Co., a plant with a 
capacity of 350 bodies a day and 
the entire floor space of the Con- 
nersville plant totals in excess of 
1,500,000 square feet. 

But Cord’s eggs are not all in 
the Auburn and Connersville 
baskets. You don’t realize what 
a far-flung battlefront he has un- 
til you recollect that his auto- 
mobile holdings also include Due- 
senberg, at Indianapolis; Ly- 
coming Motors, building his en- 
gines at Williamsport, Pa., and 
the Columbia Axle Co., at Cleve- 
land, = - 

NOW AS TO THAT ride in the 
Cord: I had seen it at the shows, 
but it didn’t sink home with me 
as to the many innovations that 
had been put on. I had to see 
the car in action to really appre- 
ciate them. For instance, there 
are the disappearing headlamps 
in the front fenders, controlled 
from the dash so they pop up 
when needed and sink into wells 
in daylight. The rear-view mir- 
ror is placed in the center and 
just above the cowl, so you can 
look into it without having to 
raise your eyes, certainly a great 
safety feature in these hectic 
days when we are trying to teach 
manners to both drivers and 
pedestrians. Little things, mebbe, 
but rather convincing that beauty 
may be skin with some, but not 
with the “innards” of a Cord 
front-drive. 

K * * 

AS TO THE REACTIONS of 
the ride, we hopped aboard at 
Fort Wayne and we ran 125 miles 
to Connersville over highways 
that had just been opened to 
navigation. Some of the way was 
over icy stretches, but never once 
was there a sign of a Cord skid, 
even at 75 miles an hour. Which 
was credited up by Faulkner to 
the front-drive principle and that 
a car can be pulled easier than it 
can be pushed. The interior of 
the body had all the quietness of 
a tomb with the car going at high 
speed. With the windows closed 
you got no slap of the wind out- 
side. 

Riding comfort was unusual 
and I found the rear seat to be 
as form-fitting and as comfortable 
as the front. 


a four-passenger job with two 
Pullman seats in the rear, each 
individual, and with arm rests, 
which I swear was as easy sit- 
ting and as restful as one of the 
big easy chairs at the Recess 
Club in Detroit. 


* * * 


IF I CAN READ the hand- 
writing on the wall—and I pride 
myself I am pretty good at that— 
Willys-Overland will soon be com- 
pletely freed from all legal 
shackles brought about by the 
receivership of three years ago. 
Judge Hahn has given Dave Wil- 
son a free hand in his operations, 
save that once a month he must 
tell the court how he’s getting 
along. 

I take it that this making Wil- 
son a trustee instead of a recei- 
ver is the one thing that is going 
to make Willys-Overland again 
a going concern. 

As a receiver Wilson did right 
well for W-O. He made 21,241 
cars in '35 compared with 7,500 
in ’34, despite the fact that he 
had to go to the court each time 
he built the number of cars the 
judge had told him he could and 
say, “Please can I build some 
more?” He’s shown that even with 
this handicap he made a profit of 
$8 a car for the company. Now 
his own boss, it may be assumed 
that Willys-Overland soon will 
regain its place in the sun and 
the Wilson administration prove 
that it can operate successfully. 

* * * 

GENTLEMEN, I introduce 
“Tex” Simpson. A strange mon- 
icker, mebbe, because you have 
been accustomed to thinking of 
him as C. P. Simpson. Which was 
before he became general sales 
manager of Pontiac but now that 
he has been stepped up and made 





| tween 


| thar’ 
I was particularly | ae geld 


impressed with the Beverly Cord, | 





v. p. in addition to a g. m.,, it is 
the opinion of the Paul Prys, 
brought together Thursday for a 
luncheon at the Recess Club to 
meet Simpson wearing his new 
brass hat, that they should recog- 
nize the fact that he was born 
in the Lone Star state—Sweet- 
water, to be exact, which is within 
gunshot of Fort Worth—and 
Texas is proud of the fact. So 
he’s going to be known from now 
on as “Tex”, at least to the news- 
paper men, and I think the old 
Spanish custom will extend to 
the dealer body as well. 
* * * 


THE RECESS CLUB affair 
gave this Paul Pry-Peeping Tom 
a chance to get the Simpson plat- 
form first hand. The new sales 
manager opines that despite the 
sharp spell of weather we have 
just gone through, that it looks 
as if the first two months of this 
year will at least equal the same 
period of a year ago, when much 
balmier weather prevailed. As for 
the Simpson platform, it is made 
up of a P. P. & P. which inter- 
preted means patrons, purchasers 
and Pontiac prosperity. A few 
more P’s are policy, platform and 
planks. Combined, he hopes that 
the quota of 225,000 for ’36, under 
his sales managership, is going 
to be easy of accomplishment. 

“Our dealer management is 
going to be strenghtened and ex- 
panded so we can render real 
assistance to dealers and enable 
them to run their businesses ac- 
cording to the pattern of the most 
successful dealers in the coun- 
try,” said ‘Tex’ Simpson, “then, 
too, we can give dealers valuable 
assistance with their used car 
departments, suggest and plan in 
detail an efficient layout of their 
physical property and show them 
how to operate on a budget basis. 
With all this uppermost in our 
minds and everyone working to- 
ward a single end, we will estab- 
lish a permanent, pleasant and 
an understanding relationship be- 
the factory and_ the 
dealers.” 

+ - * 

THIS SPRING SHOW circuit 
which is being sponsired by Gen- 
eral Motors is demonstrating that 
in them thar snow 
banks. After what we have gone 
through with in the way of 
weather for the past month and a 


| half one might be pardoned being 


skeptical about this statement. 
Even Mr. Ripley might question 
it. 


ger of GM and sort of general- 
issimo of the spring show activi- 
ties, that in the six cities in which 
these GM exhibitions already have 
been made, larger crowds have 
turned out and more sales have 
been made than in either one of 
the two circuits staged in other 
years. Surprising, too, because 
both those other circuits were run 
under favorable weather condi- 
tions, while everyone knows what 
GM has been up against in that 
way since the present circuit 
started. There are to be 46 shows 
on the schedule which runs well 
into May. 


* * + 


IT WAS AT a cocktail party at | 
the Detroit Club, held Wednesday | 
to pave the way for| 


afternoon, 
the Detroit showing which comes 
along next week end, that we Paul 


Prys got this feed box informa- | 
tion as to results. Dineen told us| 


his reports show weather condi- 


tions have no effect whatsoever | 


on the attendance; that the people 
seem eager to buy and are buy- 


ing and he promises to give us | 


a more detailed statement some 
time next week. 


It is interesting to look at the | 


schedule and note that GM has 
purposely skipped such big cities 
as New York and Chicago, be- 
lieving that the smaller cities are 
more responsive to these exhibi- 
tions than the larger ones. 

eo * * 

JUST AS I AM shoving off for 
California, from which vantage 
point this column will be written 
for the next several weeks, Bill 


| United Press and 
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Hufstader, sales manager of 
Buick, returns from the west 
coast for the big meeting of the 
factory field force in Flint next 
week. Mebbe Bill was afraid to 
wait for me to get out there. 

But he comes back enthusiastic 
over the Buick Pacific coast out- 
look for March, April and May. 
February was fairly good, but 
handicapped by weather condi- 
tions on the coast which would be 
like summer to us here, but the 
dealer meetings Hufstader held in 
Seattle, Portland, Tacoma, ’Frisco 
and Los Angeles convinced him 
that in the next three months his 
dealers are going to go to town. 
The used car situation is good 
and one dealer in Portland re- 
ported that he turned his inven- 
tory from a dollar standpoint last 
month. 


Black Leader in 
Popularity, Says 
Chevrolet Report 


DETROIT. — Nationally, black 
is still the most popular single 
color for motor cars. Gray tones 
are second in popularity. Dif- 
ferent sections of the country 
exhibit marked variations in 
their color preferences. 

These are a few facts shown 
by an analysis made by Chevrolet 
of color preferences based on 
three months’ production of 1936 
models, as reported by the as- 
sembly plants to W. C. Williams, 
general superintendent of assem- 
bly plants. 

“We have found, for instance, 
that while the production for the 
country as a whole has run 44 
per cent to black, since the new 
models were introduced, our plant 
at Oakland, Cal., built only 16 
per cent of its cars in black. At 
Tarrytown, N. Y., supplying New 
York City and New England, the 
demand for black was greater 
than the national average, total- 


ling 47 per cent of production, | 


while at Atlanta, 54 per cent of 
the cars, or more than half, were 
black,” Williams said. 


| In This Corner 


(Continued from Page 6) 


Seeks Co-operation 
Our attention has recently 
drawn to a press release by 


indicating 
of 


local 
recent 


in a 
at a 


others 
that 


paper, 
meeting 


cussed. 


and details the 


given by 


bring it to your attention that 
such a car is already being built, sold 
and driven over the roads of three 
continents. 

We would however be interested in 
two matters: (1) The development 
of a close co-operation between us 
and a leading American manufact- 
urer, to bring our world famous de- 
signs to the American market. 

(2) The appointment of several 
dealers or importers in key points 
of the U. S. who already specialize 
in high grade importations. 

Any help you may give us in the 
solution of these two problems will 
be greatly appreciated. 

We inclose some illustrative pamph- 
lets for your perusal.—Tatra Works, 
Ltd., Prague, Czechoslavakia. 


Coming Events 


MARCH 
4—Pittsburgh. American Society for Test 
ing Materials Regional Meeting 
2-6—Pittsburgh, Pa. 
Testing Materials meeting 
8-15—Vienna, Austria, Auto Show 
10-19—Utrecht, Holland. Auto Show. 
Mar.-Apr.—Budapest, Hungary. Auto Show. 
20-29—Geneva, Switzerland. Auto Show 
APRIL 
4-18—Chicago. Illinois Automotive Parts Assn 
Maintenance Show. Navy Pier 
16—Lisbon, Portugal. Auto Show 
15-16—Milwaukee. SAE Tractor and Industria) 
Power Meeting 
SAE Production Meeting 
26-May 3—Poznan, Poland. Auto Show 
27-30—Washington. U. S. Chamber of Com 
merece Annual Meeting 
MAY 
Foire de Paris 
Auto Show. 


May —Paris, France. 
May —Oslo, Norway. 
2-tt—Zagreb, Yugoslavia. Auto Show. 
10-20—Madrid, Spain. Auto Show. 
13-15—Tuisa, Okla. American Petroleum Insti 
tute Mid-Year Meeting. 
30-June 14—Katowicz, Poland. 
3i-June 6—White Sulphur Springs, 
SAE Summer Meeting. 


Auto Show. 
WwW. Va 
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The News of Automotive Advertising 


By GERRY SCHURMAN 


An Air Show for Airflow 


Confirming reports that Chrysler was about to go on the 
air in a big way, announcement comes that the Chrysler 


| Corp. will sponsor “The Chrysler Air Show—Performance 


by Chrysler,” a new weekly series to be presented over the 
Columbia network every Thursday from 8 to 8:30 P.M., 


EST, beginning Mar. 12. 


Mark Warnow and his Chrysler Imperial Orchestra; a 
mixed choir of 14 voices; Alexander Gray, baritone, and 


Charles Hanson Towne, 
critic, will be featured regularly. 
The choir will consist of “The 
Chrysler Six,” female voices, and 
“The Chrysler Eight,” male 
voices. 

Towne will discuss books and 
movies of merit and each week 
will describe, in his opinion, the 
outstanding book or movie of 
the week. 

The series will be produced and 
directed by the Columbia program 
department. 

For a long time it has been 
rumored that Chrysler, never an 
air enthusiast, would soon begin 
an extensive series of programs 
comparable to some produced by 
other manufacturers. 

This new program gives the 
corporation quite an air bill, 
which includes Ed Wynn, for 
Plymouth, and a Transcribed pro- 
gram with Truth Barlow plugging 
used cars for Plymouth. Other 
recorded spot announcements 
round out the corporation’s air 
features. 


Mass and Class 

Because it has sufficient evi- 
dence of a trend toward quality 
buying, Pierce-Arrow plans to 
advertise on a broad gauge na- 
tional basis in 1936. 

Its advertising program will in- 
clude schedules in both mass and 
class magazines. The key publi- 
in these groups, so far 


is concerned, will be the Saturday 
Evening Post and Fortune. 


| Pledge 


A publicity and advertising 
campaign to give new prominence 


public on used cars has been pre- 
pared and will shortly be launched. 
The Pledge, copyrighted by 


literary ©———_———____ 


Studebaker 10 years ago, will be 
advertised in national magazines 
and dealer newspapers. Maga- 
zine advertising will run in Lib- 
erty, Collier’s and Popular Mech- 
anics. Present schedules are for 
six months. 


Chief Pontiac’s Blanket 


First releases by Pontiac in an 
intensive advertising campaign 
designed to blanket more than 
2,000 key dealer points are sched- 
uled to appear Sunday, accord- 
ing to F. A. Berend, Pontiac’s 
advertising manager. 

Copy is to be used at practi- 
cally every one of these points 
each week through March and 
late into April, Berend said. 

Economy is to be stressed in 
early releases and price treat- 
ment will be bold. The campaign 
was prepared by MacManus, John 
& Adams. 


Kilbourn Resigns 


Orrin P. Kilbourn, vice-presi- 
dent of J. Stirling Getchell, Inc., 
has resigned from the agency and 
has disposed of his interests in 
it. 

Kilbourn became a partner of 
Getchell when the agency was 
formed four years ago. He was 
at one time New York distributor 
for De Soto cars, an account ex- 
ecutive for J. Walter Thompson, 
and prior to that assistant general 
manager of the Willys - Overland 
Co. 


Outdoor Man 

W. F. MacDonald, formerly 
vice-president of Outdoor Service, 
Inc., has joined the staff of 
Arthur Kudner, Inc., in charge of 
the agency’s outdoor advertising. 


STOP 14, 


you GOz 


i 


@ Smart Park Avenue is only a block away from your hotel when 
you stop at the Lexington. And the Lexington is convenient to other 


famous New York sights 


Radio City, Times Square, the famous 


Fifth Avenue shops. You'll enjoy your visit to the Lexington — 801 


modern rooms from $3 a day. 


HOTEL LEXINGTON 


48th STREET AND LEXINGTON AVENUE 


Charles E. Rochester, Manager : 
National Hotel Management Co., Inc.—Ralph Hitz, Pres. 





CARS OF ALL CLASSES BOW TO 


SWEEPSTAKES WINNER IN LOS ANGELES-YOSEMITE ECONOMY RUN 


2b. 


@ Since the recent Gilmore-Los Angeles- 
Yosemite Economy Run, many proud head- 
lines have prociaimed many cars as winners 
in their classes. 

Thirty cars competed, se the classes were 
numerous enough to provide a “class trophy” 
for at least a fourth of the entries. 

Both the Graham Supercharger and the 
Graham Crusader—the only Grahams entered 
—won their class events. 

But, after all, the BIG issue to be decided 
was the Sweepstakes Championship—the car 
that could beat all others in gasoline economy 


per ton mile, regardless of class. 


WHEREVER CARS ARE SOLD THE 


3 GREAT NEW 


GRAHAMS 


| ‘The Saprearee The Cavalier 
| The Crusader 


prices §$ 3 at 
BEGIN AT FACTORY 


At right— The WINNER 
The Graham Supercharger 
Series 110 


GRAHAM 


MILES PER 
GALLON 


OFFICIAL 
A.A.A. Sanction No. 3246 


The ear that won that event— championship 
over all—was the Graham Supercharger! 


Its magnificent record, carrying five 


passengers and climbing to an altitude of 


4,045 feet, was 26.66 miles per gallon, 
officially certified by the American Automo- 
bile Association. 

You can’t stop the Supercharger! The 
same principle that revolutionized aviation 
is now revolutionizing the motor ear. 
Graham alone offers its spectacular advan- 
tages in the lower priced field. 

For further information simply write 


Graham-Paige Motors Corp., Detroit. 


FRANCHISE 1S WORTH MONEY 





